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JAMES SEES MENACE. 
IN PRESENT TIMES 


Declares Socialistic Forces at 
Washington Are Grave Danger 
to Insurance People 


WANTS A PROTEST MADE 


Points Out Unmistakable Evidence of 
Hostility on Part of Those in 
Authority 


President Alfred F. James of the 
Northwestern National is one of the 
executives who sees a real danger in 
the socialistic tendencies at Washing- 
ton. He has addressed his agents on 
the subject, saying: 


The business of insurance is at stake. 
Many of us do not yet realize it, and 
others have just awakened to the grave 
fact. Powerful forces are at work at 
Washington to secure governmental con- 
trol of all branches of the business. So- 
cialistic measures which smack of Prus- 
sianism have, as you are aware, been in- 
troduced in Congress, which are a serious 
menace to the existence of that great 
necessity to America’s future—private 
insurance. 


Formidable List 

Does not the following list of these 
activities justify this conclusion? 

Governmental war risk insurance for 
shipping. 

Gans measure, prepared by Howard 
Gans, attorney for the treasury depart- 
ment, providing insurance for all war 
properties and foodstuffs (which fortu- 
nately did not reach Congress). 

Proposed law to rehabilitate twenty- 
four enemy-owned companies as Amer- 
ican companies. (Will not these com- 
panies be “sold to the United States” as 
permitted by the bill, and thus form a 
substantial nucleus for a fleet of govern- 
ment-controlled fire insurance com- 
panies?) 

Decision not to cover merchant ships 
now being launched. 

Introduction of bill to create a Liberty 
Insurance League, authorizing a $300,- 
000,000 insurance company, to carry in- 
Surance of whatever nature. 

Order to railroads and railroad steam- 
Ships not to renew fire insurance on their 
properties or cargoes. 

Assumption of liability under railway 
mortgages protected by insurance. 

Hostile attitude of capital issues com- 
mittee toward new private capital in in- 
surance. 

Senator Lewis’ bill to extend Bureau 


(CONTINUED ON PAGE 14) 








THE ane a EVANS 
1 S TODAY’ 
Etna (Fire) Insurance Co. patie 


OF HARTFORD, CONN. 


Bureaucratic Subordinates at 
Has entered the one hundreth year of its existence and has during that time paid : 
more than $165,000,000.00 in losses. A Company that has faithfully carried out Washington May Take Advan- 
every obligation assumed —- long a period may be regarded as an important tage of War Time Conditions 
part in the foundation upon which our country’s prosperity rests. Its agents may 
be found in all cities and towns. ; 


Western Branch: INSURANCE EXCHANGE, CHICAGO, ILL. | TEMPTING BAIT TO LABOR 


WM. B. CLARK, President L. O. es Asst. Genl. Agent 
THOS. E. GALLAGHER, General Agent . IVES, Asst. Sec’y 








All Attempts to Take Over Unneces- 





sary Duties Should Be Throttled 
by the People 


Great American Pn ongece ee ~ 


Insurance Company tinental has gotten out a statement 

relative to the encroachments of the 

New Pork government on private enterprise. He 
says: 


ORGANIZED In 1972 ; Labor and capital are inseparable 

in private enterprise, and whatever af- 
STATEMENT JANUARY 1, 1918 fects or threatens one is bound to 
CAPITAL react upon the other. Whatever serves 


$ 2 9 0 0 LH] 5 0 0 0 a 0 0 to restrict the employment of private 


capital in private enterprise cannot 
RESERVE FOR ALL OTHER LIABILITIES 


help but restrict the freedom of labor 

g 12 927 269 9 1 and narrow the liberty of labor in 
, + bad choosing where it will be employed. 

NET SURPLUS Government, therefore, cannot control 


5 2 7, 7 1 9. 3 1 capital unless it also meddles with la- 
gs, bor. Labor and capital must rise or 
fall together, and if the government 


$ 2 3, 4 5 34, 9 89. 2 2 paren aie ng one, it must also domi- 


Take Advantage of Conditions 


Western Department, Chicago For that reason, the encroachment of 


our government today upon the ave- 

















WALTER H. SAGE, General Manager INGRAM & LERCH, Managers nues of private capital should receive 
WALTER E. MILLER, Assistant Manager the careful attention of labor for its 
own protection. No American can or 
will protest against the United States 
taking over any activity that is essen- 
EDWARD MILLIGAN, President tial toward bringing the war to a vic- 
GEORGE M. LOVEJOY Vice-President youn 8 EOE, Seroetary peanige oe But every tend- 
THOMAS C. TEMPLE, Secretary , IR. Secretary ency of this government to enter upon 
THEODORE F. SPEAR, Ass’t Sec’ HENRY P. WHITMAN, Ass’t Sec’y sees : ? e 
FRED C. GUSTETTER, Ass’t See EDWARD V. CHAPLIN, Ass’t Sec’y eae that are = absolutely es- 
’ sential to winning the war, or any 
Surplus to Policy-holders. . - $ 9,859,040 tendency among | ovietd 
} F g bureaucratic subordi- 

Total Losses Paid . : 87, 600,000 y 


nates to take advantage of wartime 


Cash Capital “ Thrée Million Dollars conditions with the result of unneces- 


sarily grasping private enterprise, so 


Reinsurance Reserves p $6,782,134 that its unscrambling will be difficult 
Reserve for Cutatanding Losses and all other or impossible after the war, deserves 

Claims x y ‘ 887,759 the. earnest discouragement of every 
NET SURPLUS 7 . 3 i 6,859,040 individual. 


Should Be Left to Normal Time 


Total Assets - - $18,040,850 


American industry and American 
(CONTINUED ON PAGE 14) 
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NONPARTISAN LEAGUE 
IS FULLY EXPOSED 


Two Recently Issued Books, Point 
‘ Out the Danger of This 
Propaganda 


TOWNLEY IS A DICTATOR 


Insidious Influences of This Socialistic 
Organization Are Brought Out 
In Very Vivid Form 


In view of the conviction of William 
C. Haywood, the secretary and chief 
officer of the Industrial Workers of 
the World, and some 100 of his associ- 
ates in the federal court at Chicago 
Saturday before Judge Landis, it is in- 
teresting to ascertain whether there 
has been any relationship between the 
I. W. W. and the Nonpartisan League. 
“Big Bill’ Haywood and his associ- 


ates were convicted on the grounds of 
disloyalty and interfering with indus- 
tries and work in connection with the 
war. 
Relationship Is Shown 


In the issue of “Solidarity,” the of- 
ficial organ of the I. W. W., of July 
21, 1917, an account is given of 
the tentative agreement between the 
Nonpartisan League and the Agricul- 
tural Workers’ Industrial Union, which 
is a part of the I. W. W. This article 
shows that joint committees were 
chosen by both organizations to estab- 
lish in the harvest field a uniform wage 
scale. The aim of the I. W. W. was 
to gain complete control of the’agricul- 
tural industry and production of the 
middle West. The testimony brought 
out in the trial at Chicago shows that 
the I. W. W. was one of the tools used 
by Germany to cripple the output of 
foodstuff. The affiliation of the Non- 
partisan League, therefore, with the 
I. W. W. along agricultural wage lines 
is very interesting. 


Very Important Books 


In this connection insurance men 
will be glad to learn of two very im- 
portant books that have recently been 
issued, one called the “Farmer and 
Townleyism,” being the inside story 
of the National Nonpartisan League 
under the Townley dictatorship. The 
other is entitled “‘After Cash’ Town- 
ley Smoked Out.” Each book sells at 
25 cents a copy, the publisher being 
J. D. Bacon, Grand Forks, N. D. Mr. 
Bacon himself wrote the book, “The 
Farmer and Townleyism,” he being a 
large farmer and the principal owner 
of the Grand Forks, N. Dak., Herald. 


Townley Is a Socialist 


One of the interesting documents is the 
fac-simile of Townley’s registration as a 
socialist, which appears in his own hand- 
writing, stating that he belongs to the 
socialist party. Townley is the head and 
brains of the Nonpartisan League. He 
and his associates in the leadership of 
the league are all socialists, many of 
them being of the most radical type. Mr. 
Bacon claims that the farmers in the 
northwest have been duped by Mr. Town- 
ley and his associates. The farmers 
joined with the understanding that the 
efforts of the league were to secure a 
law in North Dakota providing for a sys- 





tem of terminal elevators and possibly 
flour mills so that the farmers could mar- 
ket the wheat crop of the state inde- 
pendently of the elevators, flour mills 
and commission men of Minneapolis, St. 
Paul,. Duluth and Chicago. Instead of 
this, the Townley forces spent all their 
efforts towards browbeating the legisla- 
tors and attempting to get the constitu- 
tion of the state changed so that very 
radical measures could be passed. Mr. 
Bacon says that North Dakota was saved 
from socialism by the vote in the senate. 


“Sky Is the Limit” 
When opposition was made to the fa- 


mous House Bill 44 in the North Dakota 
legislature which took off all limits for 
bonding of the state, one of Townley’s 
spokesmen in the legislature said, “The 
sky is the limit.” The people then be- 
gan to realize the danger of the proposi- 
tion to the future of the prosperity of 
the state. Many of the senators took 
courage and stood their ground against 
such a move. An attempt was made by 
Townley to get the constitution of North 
Dakota amended providing that persons 
whose religious tenets or conscientious 
scruples forbade them to bear arms shall 
not be compelled to do so. The socialists 
and I. W. W.’s have scruples against 
bearing arms in the state militia. 


Big Fund on Hand 


The membership fee in the Nonparti- 
san League is $16. Mr. Townley, under 
oath, testified some time ago that more 
than $1,600,000 had been contributed for 
membership. It is supposed that since he 
made this oath the fund now amounts to 
$2,000,000. The North Dakota farmers 
have contributed half of the sum and 
those in Minnesota more than half of the 
balance. Mr. Townley is quoted as saying 
that he spent $500,000 in North Dakota in 
the last campaign, that he will spend 
$1,000,000 this year in a similar campaign 
if necessary. An organizer gets $4 as his 
commission for securing a membership, 
and $5 goes to subscription to ‘the “Non- 
partisan Leader.” . 

These books should be secured and 
widely read by insurance men who will 
be called upon to give information as to 
the Nonpartisan League in the various 
states. They constitute one of the great- 
est exposes of this socialistic and radical 
movement. 





SIX MONTHS’ RETURNS SHOWN 


Additional Indiana figures follow: 
Prem. Losses. 





Aetna, Conn. <...25 020s $331,802 $210,820 
American Central, Mo.. 33,022 14,60 
Connecticut Fire ...... 3917 51,576 
Detroit Nat., Mich..... 3,198 1,218 
Eagle, Star & Brit, 

Doms., Eng.......0¢+ 3,580 62 
Firemen’s, N. J......++.« 67,344 27,550 
General, France ....... 4,033 637 
London & Lanec., Eng.. 34,576 5,052 
Niagara, N. Y. ..2..ceee 86,105 48,640 
Orient; TORD.: s...0..02-.08 29,861 12,741 
Safeguard, N. Y. ...... 1,558 86 
United States, N. Y..... 87,645 45,013 
Urbaine, France ....... 8,118 6,118 
Phoenix, Conn. ........ 96,204 95,642 
Standard, N. J. ... 20+. 1,858 4,728 
Equitable F.& M. R. I. 16,057 12,846 
American Alliance, N. Y. 30,659 20,469 
eS arr r rn 24,000 2,918 
Mechanics, Pa. ........ 8,064 30 
Michigan Commercial . 15,868 5,916 
Miliers Mut., Til........ 9,171 9 
National Liberty, N. Y. 99,879 46,680 
Netherlands, Hol....... 12,905 7,874 
North River, N. Y....... 33,973 8,308 
Northwestern Nat., Wis. 54,239 16,945 
Old Colony, Mass...... 16,487 6,599 
Phenix, France ....... 5,586 2,198 
OS rere 104,926 58,179 
National Union, Pa.... 66,150 145,393 

ee 


Central States Fire, Wichita, Kans.— 
The company has had a very prosperous 
year and expects to enter Oklahoma 
shortly. The company’s premium income 
for 1918 is far in excess of the previous 
year’s record. During the eight months 
of 1916 in which the company operated 
it collected premiums of $37.258 and sus- 
tained losses of $9,018. In 1918 the com- 
pany collected premiums of $151,399 with 
losses of $47,782. During the first seven 
months of this year the company has 
collected premiums of $181,612 with 
losses of $41,415. At this rate company 
will undoubtedly collect this year prem- 
iums well in excess of $200,000. 





Fire Companies Semi-Annual Statements 


Net Disburse- 
Assets Surplus Income nts 

COG, “BEET. Bib cscs ccccccccscce $ 1,081,972 $ 509,448 497,437 $ 418,403 
SL RPE 5.54.5 Sin: 0:g:0\0 0 oie ele 3,302,477 364,826 1,111,250 937,660 
MUGS T A MORIX .ccccceccccscsons 20,723,219 5,543,288 6,800,3 5,169,597 
WIGGHDERE BEUtUAl occ cicccccsone 262,429 60,253 168,218 142,231 
Globe & Rutgers..........eceee- 25,737,176 8,352,453 5,730,371 4,131,339 
Lbrmen.-Mut,,O.: os osc 00k ste 0.00 » 41,125,010 548,036 484,654 48,311 
Minn. Timpl.’ Mut: ©: 2.35 065 S50 008 421,801 190,007 . 265,779 178,227 
Pa: Lb’mns Mut. ....ccccccsce ace  Ag0GG, 708 683,606 392,606 319,587 














What is Worth Owning is Worth Insuring 


And in these days of War with 
all its possibilities for loss, prop- 
erty is more worth owning 
than ever. War prices make re- 
pairs and replacements more 
costly in case of fire. 





“America Fore” 


Adequate Insurance is a neces- 
sity today. American companies are second to none in 
strength, management, service and reliability. 


FIDELITY-PHENIX FIRE INSURANCE COMPANY of NEW YORK 
Cash Capital $2,500,000 
HENRY EVANS, President 


Home Office Managing Branch Offices 
80 Maiden Lane Famous f wed Chicago, Montreal, 
New York Fair Dealing San Francisco 















SURPLUS 
LINES anp 
FLOATERS 


and Foreign companies and at Lloyds, London. 
RE-INSURANCE CONTRACTS DRAWN AND PLACED. 


F;.R. THOMPSON 


Exceptional facilities for handling Surplus and difficult 
lines and unusual forms of insurance in best American 


YOUR BUSINESS SOLICITED; PROMPT ATTENTIOS: 


Insurance Exchange, Chicago, Ii. 








THE LIVERPOOL & LONDON & GLOBE 


Insurance Company Limited 


. Its United States assets are $16,153,068.57, every 

gm, dollar representing UNITED STATES INVEST- 

Yy MENTS, which are held in trust for sole protection 

of American policy holders and subject to strict 
supervision of State Insurance Department. 


WESTERN DEPARTMENT, 1144 Insurance Exchange, CHICAGO 
CINCINNATI, DEPT., 401 Fourth Nat. Bank Bldg., CINCINNATI, OHIO 
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LIVE AGENTS WANTED 
TO WRITE HAIL AND CYCLONE INSURANCE. 
TERRITORY OPEN IN ALL NORTHWEST STATES. 
TWENTY PER CENT COMMISSION. 


WRITE — ST. PAUL MUTUAL HAIL & CYCLONE INS. CO. 
TODAY 805-6 Pioneer Bldg., St. Paul, Minn. 














ORGANIZED 1854 


The Mechanics 'StriNt of Philadelphia 
JANUARY 1, 1918 


Cash Capital, $250,000 Net Surplus, $358,700.31 
Surplus to Policyholders, $608,700.31 





mary rhea Home OFFICE WESTERN DEPARTMENT 
. H. DUNHAM, PRES, J. A. SNYDER, SEC’Y NEAL BASSETT, VICE-PRES. & MGR. 
JOHN KAY, VICE-PRES. PHILADELPHIA, 2 = 
A. H. HASSINGER, SEC’Y PENNA. W. T. BASSETT, ASST. MGR. 
NEWARK, N. J. CHICAGO, ILL. 
ORGANIZED 1655 


FIREMEN’S "Sire OF NEWARK 


JANUARY 1, 1918 
Cash Capital $1,250,000 Net Suplus $2,384,971.20 
Surplus to Policyholders, $3,634,971.20 
WESTERN 


D. H. DUNHAM, PRESIDENT NEAL ° 
JOHN KAY, VICE-PRES VICE-PRES. & MGR. 
A. H. Hassi ‘ARY W. T. Basserr. . MGR. 
_ NEW. NEW JERSEY CH . ILLINGIS 
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eet | J STATEMENT JANUARY 1, 1918 
’ 
TALK OVER PRESENT DANGER KEN ASSETS ‘ve LIABILITIES 
: i ‘en’ . ) Unearned Premi 

National Association of Insurance INS. C0. OF AMERICA Bonds and Stock of Municipalities “air 01 30 Reserves...++-++++.-$5,489,129.03 

Agents Has Been Sounding Word NEW YORK Guaranteed Stocks of Railroads... 1.825.250,00 | Losses in the Course of 5 

of Warning for Months Micellaneous Sccurtiensssessss. 52340400 | Co voy 
“One of the Giants’’ $11,049,244.46 Liabilities.......... 740,209.43 

NEW YORK CITY, Aug. 17.W—The Loans on BondandMtg., $ 62,000.00 Capital Stock......... 2,000,000.00 
officers, members of the executive com- Western Department Cash in Banks & on Hand 1,001,475.72 : 
mittee and chairman of the finance CHICAGO ee 9,190,793.64 
committee of the National Association . other Assets......... 165,215.09 iii 
of beng pe age a — P. D? McGREGOR, - Manager $ 2,373,618.05 | all Liabilities. .-..-.cs.--u-+s000 $4.232,068.87 
yesterday at whic ey discusse e .R. i - Assi. a ‘ 
present situation as to insurance and|| qy.“s. MCCULLOUGH, pena meer TOTAL ADMITTED ASSETS. ..$13,422,862.51 | Net Surplusto Policyholders........$6,232,068.87 
the plans to be followed to cope with 
the ever steadily diversion of big lines 


of business from private companies 
and agents to the government. Co- 
operation has been sought by the Na- 
tional officers with the National Board, 
company officials, life insurance organ- 
izations and casualty and surety associ- 
ations. It was decided to work out a 
systematic nation-wide campaign to in- 
crease membership in the national 
body. 
Appreciate the Peril 


The program for the annual conven- 
tion to be held in Cleveland Sept. 18-20 
was discussed at length. Advices from 
agents and members of local boards 
all over the country were read, indi- 
cating that the business of fire insur- 
ance is being undermined by socialistic 
tendencies. It was apparent at the 
meeting that the officers were fully 
aware of the present conditions and 
have been all along. They revealed 
the situation at the midwinter confer- 
ence in Chicago, and since that time 
have been sounding a warning all along 
the line at state association meetings. 


Will Give Full Cooperation 


At the recent meeting of the executive 
committee of the National Association 
of Insurance Agents the following reso- 
lution was adopted: 

That this executive committee of the 
National Association of Insurance Agents 
pledges its fullest support to and active 
cooperation with the National Insurance 
Council in the present crisis in the in- 
surance business, and, consistent with 
its attitude since its 22nd annual con- 
vention at St. Louis, October, 1917, au- 
thorizes its officers to meet with the 
National Insurance Council at such times 
and places as may be necessary, with full 
power to use the forces of the National 
Association of Insurance Agents in such 
manner aS may be most expedient. 


Fire Prevention Day 


Owing to the Fourth Liberty loan 
campaign swinging over into October, it 
has been suggested that “Fire Preven- 
tion’ Day” this year be celebrated Nov. 
2 instead of Oct. 9. Secretary of the 
Treasury McAdoo has made a suggestion 
of this kind to the National Board. He 
Says that “Fire Prevention Day” under 
the circumstances would not receive the 
full degree of attention that it deserves. 
The National Board at once telegraphed 
the Governors of the various states ask- 
ing if they could name Nov. 2 as “Fire 
Prevention Day” this year in their proc- 
lamations. Thirty have already favored 
the change. 


Analysis of Socialism 


In Part 3 of this issue, the casualty 
Section, appears a remarkable contribu- 
tion by Prof. William Starr Meyers of 
the department of politics, Princeton 
University, on the subject of socialism. 
Professor Meyers analyzes very carefully 
what socialism has meant to Germany 
and its perfection in that country. It 
no doubt will be a revelation to some 
Insurance men. Inasmuch as there are 
4 number of socialistic tendencies abroad 
in this country today which threaten the 
insurance structure, it will be well for 


insurance men to carefully digest this 
article. 


Insurance Institute Meeting 


While the date has not been definitely 
fixed, the annual meeting of the Insur- 
ance Institute of America, of which A. 

. Graham of Chicago is president, it 
yu be held at Baltimore on either Oct. 
“9 or Oct. 14-16. The date will defi- 
nitely be fixed next week. 














HAYDEN IS ADVANCED 
MADE CONSULTING ENGINEER 








Continental Man Is Put to the Front 
to Take Care of Important 
Work 





NEW YORK, Aug. 21.—In order to 
strengthen the organization of the 
American Eagle, Continental and Fi- 
delity-Phenix and to provide for the nu- 
merous important problems growing 
out of war conditions, G. F. Hayden 
has been selected as consulting engi- 
neer. Mr. Hayden’s training fully qual- 
ifies him as acting assistant to the offi- 
cers of the three companies. C. W. 
Pierce, at present engineer of all three 
companies in the New England field, 
has been called to New York to suc- 
ceed Mr. Hayden as chief engineer. 
Mr. Hayden came with the companies 
in 1909 as engineer and was made chief 
engineer three years ago. His experi- 
ence has included former connections 
with the Chicago Board, with the old 
Insurance Survey Bureau of Chicago 
and with the agency department of 
Frank & DuBois. Mr. Pierce has been 
New England field engineer for the 
companies for more than six years. 





Changes in the Field 











Walter P. Scovie 


Walter P. Scovie has been appointed 
special agent of the farm department 
of the Fidelity-Phenix, with headquar- 
ters at Bloomington, IIl. 


Harry G. Spaulding 

John G. Loose, special agent in Vir- 
ginia for the American Alliance, has 
been transferred to the home office in 
New York. Hereafter the business of 
the company in that state, it is an- 
nounced, will be in charge of Harry G. 
Spaulding, special agent with headquar- 
ters at Baltimore. Having traveled in 
Virginia for several years, Mr. Spauld- 
ing is known to many of the local 
agents and this acquaintance will doubt- 
less be of assistance to him in the new 
work assigned him. 


D. M. Murchison 
D. M. Murchison, special agent of 
the American Eagle in Virginia and 
North Carolina, has resigned -to go to 
Oklahoma, where he will be special 
agent of the National Union. He for- 
merly lived in Oklahoma. 


Fred M. Bleuit 


Fred M. Bleuit, who for several 
years past has traveled western Penn- 
sylvania for the London & Lancashire 
and the Orient, will now cover the en- 
tire state, maintaining offices both at 
Pittsburgh and Philadelphia. The of- 
fice has supplied him with an automo- 
bile, thereby making him independent 
of railways and permitting the cultiva- 
tion of small town agents to a far 
greater degree than was formerly pos- 
sible. Mr. Bleuit is one of the high- 














powered special agents of the Keystone 
state, and working twenty hours a day 
is no new task for him. 





Four Aetna Appointments 


William F. Prioleau and Chancellor 
A. Thornton have been appointed spe- 
cial agents of the Aetna in Georgia. 
David -M. Ramsey and Homer C., Clift 
have been appointed special agents of 
the same company in Oklahoma. 





H. G. Karow 


H. G. Karow, Wisconsin state agent 
of the Minneapolis F. & M., goes with 
the American Eagle in Wisconsin and 
upper Michigan. 


Large Line Being Placed 


Some $1,500,000 fire and toranado in- 
surance is being placed on the canton- 
ment construction work at Paris Island, 
So. Car., where the marines are being 
trained. It would not be difficult to 
secure the fire insurance but the tor- 
nado line is rather difficult to handle 
owing to the fact that many companies 
refuse to write tornado insurance with- 
in 100 miles of the seaboard. Another 
feature in South Carolina that militates 





against tornado insurance along the 
coast is the decision of the courts that 
windstorm policies cover damage from 
tidal waves. 


Unusual Cause of Fire 


An unusual cause of fire was seen last 
week at Ottawa, Ill., when a tree caught 
fire from two wires that were blown by 
the wind so that they rested over each 
other across the tree. The result was a 
short circuit. Sparks from the tree were 
constantly threatening the roof of the 
residence nearby. 


Gets Fine Revenue 

Here’s an Oklahoma idea originating 
with Secretary Drake, of the Insurance 
Federation of Oklahoma. Secretary Drake 
has prepared .and sent broadcast over 
the state the following: 

An examination of the preliminary re- 
port of the insurance department (year 
1917) reveals the fact that considerable 
revenue in fees and taxes is derived by 
the state of Oklahoma from the insur- 
ance business: 

Gemeral feVONWUG. ..ccccccccces $268,679.41 


Firemen’s pension............ 25,045.85 
Dg we | errr ere 11,232.91 
DO a OS ee eer rr 53,572.00 

RGU ce ccd cdecactevenneees $358,530.17 


- Administered at an expense of approxi- 
mately 5% percent. 
Worth thinking about, Mr. Taxpayer! 
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NATIONALUNION, 


FIRE INSURANCE Co. ' 
% OF PiTTSBURG,Pa. v, 


hy eo a 


NOT HOW MANY BUT HOW GOOD 


One trained Soldier is worth a dozen of the other kind. And 
so it is with the Fire Insurance Agent. Experience and qualifi- 
cations are the factors in his success. This Company is not | 
so particular about having a large Agency force as it is in hay- 
ing a good Agency force. One of the benefits of such a plant is 
that the Company can extend such Agents the best it has in the 
way of service and facilities. Not now and then but ALL the 
time the NATIONAL UNION will speed up the efficiency of your 
office, With a known capacity for extending distinctive service 
: which is practical, constant and real the NATIONAL UNION pre- 
sents attractive opportunities to experienced Agents of reliable 
character. Get your Agency—Now. 
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{ Fords are securely anchored 
with DEFENDER AutoLock 


Positive assurance that his Ford will remain unmolested by 
thieves and will BE THERE when he returns is what the 
Ford owner gets when he puts ona DEFENDER AUTO- 
LOCK. His car is safely anchored—no amount of pilfering 
can overcome the locking qualities of the DEFENDER 
AUTO-LOCK—they lock the ignition box and safely 
guard your coil units also. 


DEALERS PREFER TO SELL THE BEST 


That’s why DEFENDER AUTO-LOCKS are sold 
by thousands of dealers from coast to coast—they 
realize that the DEFENDER AUTO-LOCK 
will perform its duty and stand guard over 
their customer’s car. 


IF kha L220 7 












Cost —$14.00 
Worth—-the 
price of the car! 










How many times — oer te — . 
et a lock for my Ford” and neglected to do s 
eatil their car hes stolen. A $4.00 DEFENDER 
AUTO-LOCK would have saved them this several — 
hundred dollar loss) A DEFENDER AUTO-LOCK is 
worth just as much as your customer's car for it willsave him 
that loss. The grounding device which prevents tampering - 
with the ignition and starting car without the use of switch is 

an exclusive feature of the Defender. 


WHY NOT recommend and sell the best—the DEFENDER AUTO-LOCK 


DEFENDER AUTO-LOCK CO. OW 


5thFloor MarquetteBldg. Detroit, Mich. 


Canadian Gen’! Electric Co., Limited, of Toronto, Sole Distributors for Canada. 
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METHODS PREVAILING 
IN HAIL INSURANCE 





Underwriting Practices Have Pro- 
gressed and Business Is Now 
On Scientific Basis 


NEBRASKA. AS EXAMPLE 


Importance of Employing Well In- 
formed Adjusters Shown—Comment 
by Head of Nebraska National 





LINCOLN, NEB., Aug. 20.—It has 
often been said, by those only super- 
ficially familiar with the subject, that 
very little underwriting judgment is 
necessary in passing upon hail insur- 
ance. Some fire company officials have 
been of the opinion that the under- 
writer for a hail company could pass 
on risks with his eyes shut, and get 
about as good results as if he had 


studied over each offering as presented 
and attempted to handle risks on a 
scientific basis. Perhaps this was true 
in the early days when hail insurance 
was in the experimental stage, but no 
such methods are used by hail insurance 
underwriters today. The business has 
expanded rapidly, and while it is still 
not possible to promulgate rates with 
as accurate and unvarying a measuring 
stick as the Dean schedule, it is never- 
theless possible to pass upon a hail 
risk, and to measure the liability it in- 
volves a good deal more intelligently 
than a few years ago. 


One Company’s Plan 


A good example of what may be ac- 
complished is furnishea 1n the progress 
made by the Nebraska National of Lin- 
coln. The secretary and treasurer of 
this company, P. F. Zimmer, is one of 
the pioneers in the hail insurance field. 
His hail experience began in 1899 and 
has been confined entirely to Nebraska. 
He says that at first a flat hail insur- 
ance rate was charged which was uni- 
form for every section of the state. It 
was soon found, however, that some 
portions of the state were considerably 
more hazardous, from a hail insurance 
standpoint, than others. It was dis- 
covered, for instance, that in the por- 
tion of the state near to the mountains 
hail storms were more severe, the 
stones were larger, and the results more 
disastrous to the crop. in the eastern 
section of the state the storms were 
less damaging and the results more sat- 
isfactory to the company. As the ex- 
perience accumulated data was col- 
lected for every county in the state. 
Higher rates were put into effect for 
the “bad” sections of the state and the 
business placed on a scientific basis. 


Should Afford Protection 


Mr. Zimmer believes that it is the 
duty of an insurance company writing 
business over a wide area to offer its in- 
demnity to the public at a fair rate 
father than to refuse to write business 
at all. In the western part of Ne- 
braska a hail rate of 12 cents is in ef- 
ect and in Colorado as high as 14 and 
16 cents is charged for corn, oats, rye, 
etc. These high rates. should be col- 
lected and the business written, Mr. 
Zimmer believes, rather than to refuse 
to operate in a territory where the ex- 
perience has been bad. 


Qualifications for Hail Adjusters 


During 1915-16, hail writing com- 
Panies lost thousands of dolars in the 
middle western states, and loose ad- 
Justments, Mr. Zimmer says, were re- 
Sponsible for much of this. The hail 
Msurance adjuster must be a man thor- 
oughly familiar with farmers and their 
Methods, and also conversant with the 











(Established In 1782) 


PHOENIX ASSURANCE COMPANY, Ltd. 


OF LONDON 


_The company believes in giving its agents the very best service and counsel that can be had. It has 
found its local representatives worthy of confidence, and desiring to advance in their calling. 
many agents to increase their income by becoming interested in constructive business-building methods. 


It has enabled 


Head Office: 

100 William St., New York 
Western Department: 

Insurance Exchange, Chicago 
Marine and Automobile Dept.: 

27 William St., New York 
Pacific Department: 

343 Sansome St., San Francisco 











various types of grains insured. The 
adjuster must be able to determine, by 
surveying the field of damaged grain, 
whether the loss was actually due to 
a hail storm or not. Farmers will 
often claim hail damage where crops 
have been withered by drought or been 
damaged by grasshoppers, and it is not 
often an easy task to determine the 
exact amount of the company’s liabil- 
ity. 
Work of Hessian Fly 


As an example, in the two disastrous 
hail years much damage was done to 
crops in Nebraska and adjoining states 
by the Hessian fly. The Hessian fly 
works at the roots of growing grain, 
weakening the stems to such an extent 
that they will fall over, laying flat on 
the ground. A hail storm, while it will 
severely damage grain, will only bend 
the stalks over and not break them off 
entirely unless the stones are of unus- 
ual size. Hence, it is often possible to 
catch bent over stalks in a binder, and 
thus a field of grain which a farmer 
might claim as a total loss actually con- 
tains much salvage. This can be pointed 
out by the hail adjuster who is familiar 
with crops and harvesting methods. 
Grain which has been weakened and 
damaged by the Hessian fly or other 
insects will break off if the field is 
walked through, while grain which has 
been damaged by a hail storm will sim- 
ply be bent over, but will not break off, 
and will often, under favorable weather 
conditions, stand up straight again. 


Cut Grain Adjusts Easier 


Because of the controversies which 
arise as to the amount of salvage in a 
damaged field hail companies have 
found that it is more satisfactory to the 
assured where an adjustment is made on 
cut grain lying in the field. It is much 
easier to estimate the exact value of cut 
grain, while the extent of an uncut har- 
vest is an open question, and one that 
causes controversy in the event of an 
adjustment. 


Intelligent Adjusting Necessary 


Hail writing companies accumulate 
practically all of their liability in six 
weeks’ time and pay out the losses for 
the year within 90 days after the busi- 
ness has been written. The.short sea- 
son and the large number of claims com- 
ing in all at once make a competent and 
large force of adjusters necessary. In 
the early days of hail underwriting, but 
small attention was paid to the adjust- 
ment end of the business, and agents 
and hail solicitors were permitted to 
make their own adjustments. This was 
a serious and costly mistake to the com- 
panies writing this business, and adjust- 
ers are now employed who give their 
entire time to that work. 


Bankers Write Most Business 


Au interesting development of the 
hail business is the fact that 75 percent 
of the hail business in the middle west- 
ern states now comes from banker 
agents. These same men as bankers 





were at first seriously opposed to farm- 
ers taking hail insurance. They acted 
from a purely selfish standpoint, feeling 
that the farmer under financial obliga- 
tion to them should spend all of his 
ready cash in reducing his indebtedness, 
regarding the purchase of hail insurance 
as unnecessary and a waste of money. 
After a few losses had been paid, the 
viewpoint changed and the country 
banker became an excellent hail insur- 
ance agent. In Nebraska 90 percent of 
the hail business is now written by 
banker agents, and in many other hail 
states the proportion is equally as high. 











How Building Costs 
Have Increased 
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C. C. Rothier & Co., local agents at 
Cincinnati, use the following figures 
in a little printed enclosure sent out 
with all mail, to emphasize the neces- 
sity for more insurance: 


Note increase, nearly double, between 
1914 and 1918. 1914 1918 
Framing Lumber, 1,000 ft...$20.00 $40.00 

25.00 


Flooring, 1,000 ft........... 45.00 
Lath, 1,000 pes. ............ 3.50 6.00 
Shingles, 1,000 pes. ........ 3.50 6.50 
REE MM 4 6 dh ea at so ceekes 2.00 5.00 
Sand, cubic yard .......... 1.50 3.40 
Cement, barrel ............ 1.65 3. 

Be err rere 6.50 15.60 
WieenGe WUBMOR occ csc scceses 25 45 
BARINGe RIOD ec ccsccccanes 1.85 3.15 
Linseed Oil, gallon ........ -50 1.75 
BRIO, BOO cc cccccccccscss 7.50 16.00 
Brick Masons, hour ....... -65 -90 
Carpenters, hour .......... -50 65 
Pammeers, OGE o6ccccccsccc -50 -60 
Laborers, hour .....ccccsces -20 35 








$75.60 $148.80 
All other essentials not enumerated 
above have more than doubled. 
Have you covered this increase with 
sufficient fire insurance? 


Another Rumor Afloat 


Another rumor comes from abroad that 
the shares of the General Accident are 
still rising, and this time the report 
connects the North British & Mercantile 
as being interested in purchasing the 
shares. 


Premiums Are Heavy 


The United States Shipping Board has 
set aside some $32,000,000 in premiums 
up to Aug. 19, representing the income 
received from vessels insuring against 
marine losses and war hazards. The esti- 
mated losses are $17,500,000. 


Texas Notes 


The Beeville, Texas, Cotton Oil 
Company has closed contract for a 
sprinkler system which is to be in- 
stalled at once. 

By Sept. 1st the Texas fire commission 
will have removed to commodious quar- 
ters in the new $400,000 state office 
building erected by the state at the 
edge of the capitol park. 


There is no water for fire protection 
in Marble Falls or Llano, Texas, and the 
situation is becoming equally as acute 
in other towns in Texas. Unless the 








three year drouth is soon broken middle 
west and west towns will have no water 
for fire fighting purposes. 


The Texas state fire commission has 
increased the key rate of Ballinger from 
37 to 40 cents because of deficiency in 
police service. The commission reduced 
the Abilene key rate from 57 to 56 cents 
as a result of the installation of addi- 
tional motor apparatus in the fire de- 
partment. 


During last year the total premiums 
collected in Texas from automobile 
business amounted to $309,749 and the 
losses paid aggregated $234,782. This in- 
formation has been compiled by the 
Texas Insurance Department for the 
43rd annual report, which is in course 
of preparation. 


Tarlton & Hines, Houston, Texas, ad- 
justers, composed of Charles L. Tarlton 
and J. B. Hines, with offices at Houston 
and San Antonio, will be mutually dis- 
solved Sept. 1st. Each will continue to 
adjust losses as heretofore. Mr. Tarlton 
will retain offices in Houston and Mr. 
Hines in San Antonio. Mr. Tarlton will 
have associated with him Hunter Lyon, 
for the past year in charge of the San 
Antonio office of Tarlton & Hines, and 
they will operate as the Tarlton-Lyon 
Adjustment Company, Carter Building, 
Houston. 


Kentucky Notes 


Consolidation of the local agencies of 
Edwards & Edwards and M. A. Wash, 
at Harrodsburg, Ky., has been effected 
and will be operated under the firm 
name of Wash & Edwards. 


Henry C. Helm and William B. Am- 
berg have purchased the interest of T. 
T. Swayne in the local agency-of Helm, 
Swayne & Amberg, of Hickman, Ky., 
and will run the business under the firm 
name of Helm & Amberg. 


The recent hot spell throughout Ken- 
tucky has put a number of cities and 
towns in a bad position in regard to 
the water supply. At Harrodsburg, Ky., 
the city commissioners have prohibited 
street and yard sprinkling in order to 
conserve water in the reservoir for fire 
purposes. 


Miscellaneous Notes 


Paul O. Barendt has been appointed by 
the directors of the Atlas of London as 
foreign fire superintendent. 


R. H. Merrill, for thirteen years sur- 
veyor of the Board of Fire Underwriters 
in its San Francisco, Los Angeles, Butte 
and Salt Lake offices, will take the field 
formerly covered by Tirrell W. Fletcher, 
special agent of the Fireman’s Fund, 
who is leaving the company to go into 
business for himself. 


On Sept. 2, Ralph N. Trimingham, sec- 
retary of the Chicago Board of Under- 
writers, will be 80 years old. As this is 
Labor day, the board will observe the an- 
niversary by giving Mr. Trimingham a 
luncheon on Sept. 3, and the usual quar- 
terly luncheon will be advanced from 
October for that purpose. 





McCabe a First Lieutenant 


Charles R. McCabe, former Illinois 
state agent of the Scottish Union & Na- 
tional, has been made a first lieutenant. 
He secured a second lieutenancy in the 
reserve officers’ training corps at Fort 
Sheridan, Ill, last year and has _ since 
been located at Camp Grant, Rockford, 
Ill. He will probably be transferred to 
some other camp as a trainer of recruits, 
not being sent to France for some time. 











North Branch Fire comeany. 


Incorporated 1911 


Sunbury, Pa. 


Capital $400,000.00 





City Fire 


INSURANCE 
COMPANY 


Incorporated 1870 


of Penna., Pittsburgh, Pa. 


Capital $225,000.00 











Incorporated 1861 


Pittsburgh Fire coma, Pittsburgh, Pa. 


Capital $200,000.00 
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CHICAGO AND SUBURBAN 











COAL SHORTAGE HAZARD 


On the whole fire underwriters are 
inclined to feel that the cold storage 
fire hazard has been greatly exagger- 
ated, at least so far as it applies to 
apartment houses in the larger cities. 
It is pointed out that the storing of 
coal in the basement of apartment 
houses is no new thing. It has been 
done for years; the only difference be- 
ing that this year the coal is being 
stored in large quantities. Spontane- 
ous combustion results where the coal 
is wet and is stored in large piles. In 
the basement of a city apartment 
house it is impossible to accumulate a 
really large pile of coal, at least a pile 
having pressure enough to produce 
spontaneous combustion. Very few 
really serious fires of this nature havé 
been reported to date. 

The real coal storage danger is in 
connection with the huge piles of soft 
and poor grade coal being stored in 
the open by industrial concerns and 
the larger factories. 

a 
DEMAND FOR EXPLOSION 


There has been considerable demand 
for explosion insurance in certain parts 
of Chicago, where there have been 
bombs thrown, partly due to labor 
troubles, Italian feuds and so on. Re- 
cently the barbers’ strike brought out 
a number of depredations and where 
any soliciting for explosion business 
was made in the neighborhood the re- 
sult was a number of applications. 

* 


CREDIT SYSTEMS 


The special committee of the Chi- 
cago Board, which was appointed some 
three years or so ago to make recom- 
mendations as to rules pertaining to 
credit for premiums, applying not only 
to the assured, but to classes two, three 
and four of the board is now making a 
resurvey of the eastern cities to ascer- 
tain whether any changes have been 
made since the committee filed its pre- 
vious report. The committee went into 
the subject very exhaustively and made 
a report some time after it was ap- 
pointed. The report, however, was 
pigeon-holed for two or three years, 
but recently came before the Chicago 
Board for discussion. The whole mat- 
ter is now thrown back on the com- 
mittee for a new report. A number of 
members feel that some plan should be 
worked out whereby delinquent as- 
sured, brokers and class two agents 
should be automatically removed from 
all board privileges unless their pre- 
miums and balances are met promptly. 

* 


WESTERN UNION MEETING 


The annual meeting of the Western 
Union will be held at New London, 
Conn., Sept. 4. Some of the members 
are intending to go down a few days 
ahead of time and have a brief vacation. 

kk OK 


NEED TO BE EXPLICIT 

Local agents can save their compa- 
nies extra correspondence these days 
if in writing insurance for a concern 
that does not appear in the commer- 
cial reports they will state whether it is 
incorporated or not. Jn many cases 
a policy is written for example for 


DAILY REPORT EXAMINER 
WANTED — Experienced, with 


some knowledge of rating under Dean 
Schedule. Give references, age and sal- 


ary. Address 23-M, Care The 





| the 


the year ending June 30 are shown below: 





“Farmer’s Elevator & Grain Com- 
pany.” This may be a new concern 
on which no report has been filed. The 
undewriter therefore does not know 
whether it is an incorporated concern 
or not. Owing to the trading with 
the enemy act the ownership interests 
must be made clear. These are some of 
the points that agents should keep.in 
mind when writing business. 
* 


CHICAGO PREMIUM RETURNS 


Additional companies reporting their 
premium receipts to the city collector for 


Prems. Losses. 
OS eee ---$ 53,411 $ 46,034 
Commonwealth . ’ 
Piremen’s, N.. J. 2600s 15,754 
Firemen’s Uns. ...c0ss ADGSS sewccee 
oo” ORE rr 32,452 
ASAT NIG vice since s aioe 87,980 
Co) a See 13,383 
PEDCUOMIOS. “noo 02 0<es 0s 42,059 
PUOTORTENIC, 600065000 as 68,437 
Merchants, N. Y. 18,986 
R L. Eng 395,006 
L& L. & G., N. 38,022 
Natl. Un. .....cseceeee 51,508 
Paneate. Det; UNG. .sss SBRO0l  cn.c0 ess 
Dit Be PR 2 60666 oe'so ewe 132,415 
PIOTE BRIVED «5 :0.016-00 00 %:0 49,281 
Ohio: Millers Mats... 26: “BE 1Oe 205.0406 
POORICE THBT.....0<i00<.040-6 23,881 
Phoenix (ing.) ...cce- 175,012 
BRICHINONG. G9 os 0 s.5:0505'00 9,263 
BOING NOIG. 4 ss +5 6020 5-0 249,097 
76,849 





United States « .i5.005%%. 
* * 
MORE WOMEN USED 


Chicago general offices are using 
more and more female help. In many 
offices girl map clerks are used and 
some are being trained for less impor- 
tant examining work. The Springfield 
has a woman examiner already holding 
down a desk. The Continental has had 
a woman reinsurance placer on the 
street and the Royal has put on a girl 
to handle its outside‘ reinsurance. 
When the new draft law gets under 
way there will be a further inroad made 
on the younger men in the offices. 
* * x 
RIVALRY IN COOK COUNTY 


Because of the keen rivalry for busi- 
ness in Cook county the companies, 
general agencies and field men often 
resort to highly competitive methods. 
Complaint has been made recently of 
the practice of some companies in at- 
tempting to pay losses in record time. 
Where a loss is reported in Cook 
county there is a rush on the part of 
the special agents interested to reach 
the scene of the fire and present their 
drafts first. This tendency to make 
quick payments very often results in a 
hurried and incomplete adjustment that 
is unsatisfactory to some of the other 
companies on the same risk. 

There is a feeling that, particularly at 
this time, more time should be taken 
in the settlement of losses and each 
case more thoroughly investigated. In 
its haste to pay losses quickly one com- 
pany recently presented the assured 
with a check for the full amount of its 
liability when, as a matter of fact, there 
were two other companies interested 
which should have contributed their 
proportions. 

*x , 

Richard W. Redfield, son of D. W. Red- 
field, western manager of the Pennsyl- 
vania Fire, is now in France. He was 
commissioned as a captain in the field ar- 
tillery when he left the officers’ training 


camp, and was made a major just before 
sailing for France. 


*x * * 

W. F. Richardson, inspector for the 
Insurance Service Bureau of Des Moines 
has resigned his position to return to 
his old home in Chicago. Mr. Richard- 
son was formerly connected with the 
Chicago Board. 


WANTED-—A position as spe- 
cial agent, Illinois preferred, with a 
good fire insurance company. Have 
conducted a local agency for 20 years. 


Am 42 years old. Address 24-N, 








National Underwriter. 


care The National Underwriter. 
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NIAGARA 


Fire Insurance Company 
ESTABLISHED 1850 


123 William Street, NEW YORK 














ECONOMIZE 


ON HEAVY RISKS BY USING THE 


NATIONAL INSPECTION COMPANY 


J. G. HUBBELL, Mgr. 


108 So. La Salle St., CHICAGO 
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FREE SERVICE TO AGENTS 


WRITE US IF YOU DESIRE TO ESTIMATE THE INCREASE 


IN SOUND VALUES IN ANY INDUSTRY 
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INSURANCE COMPANY 


FIRE 
TORNADO 
RENTS 
PROFITS 
HULLS 
CARGOES 
FLOATERS 


OF HARTFORD, CONN. 
MORGAN G. BULKELEY, President 


CASH CAPITAL 


$2,000,000.00 


ASSETS 


$7,266,538.81 


LIABILITIES, EXCEPT CAPITAL 


$3,086,345.45 


SURPLUS TO POLICYHOLDERS 


$4,180,193.36 


LINES WRITTEN 


MARINE 


WIND STORM 


LIGHTNING 
EXPLOSION 


COMMISSIONS 
AUTOMOBILES 


LEASEHOLD 


WAR RISK 

MAIL PACKAGE 

TOURIST BAGGAGE 
SPRINKLER LEAKAGE 

USE AND OCCUPANCY 
INLAND MARINE 

INLAND TRANSPORTATION 


REGISTERED MAIL 





Affiliated with 
fETNA LIFE INSUR “NCE CO. 


fETNA CASUALTY & SURETY CO. 
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STANDARDIZING FIELD WORK 





Referring to a recent article in THE 
NATIONAL UNDERWRITER on standardiza- 
tion of field work, a western field man 
writes he would welcome any system 
that would have a tendency to stand- 
ardize his work. He became so deeply 
interested in the subject that he under- 
took a study of the' field man and his 
methods, but reached the conclusion 
that it is impossible to adopt any sys- 
tem other than the good old-fashioned 
one of hard work and lots of it. How 
he reached this view may be ascertained 
by reading his very interesting com- 
ment which he captions, “Special 
Agents, Types and Methods.” Let us 
first take the “old-timer,” the one said 
to be a conscientious objector to the 
Dean schedule. He is a familiar figure. 
Of large acquaintance, he is much 
sought after as a counsellor on many 
and varied subjects, not alone relating 
to his business, but to matters more 
personal, more intimate. He usually 
travels where he is most apt to be the 
best received unless it is a specific trip 
for the purpose of making a loss ad- 
justment, a collection or an agency 
transfer, 

* * * 


Let us not censure some of his ways, 
his moods, his kicks or knocks, nor say 
he is traveling aimlessly or without a 
purpose. He is not a keen judge of hu- 
man nature, none of us are, as proved 
by modern efficiency schools, but he is 
a student of men and affairs. Can size 
up the new grocery and its owner (just 
established on the wife’s money left to 
her by her father), and can name the 
day Patterson will call for the cash 
register, 

* * * 


He knows all the important risks by 
heart and hand and the owners thereof, 
having met them so.long ago as when 
the world was young on losses, on in- 
spections, on rating committees and in 
trying to hold the line against unfair or 
relief competition. His specialty is an 
attitude of justice to all and an all in- 
spiring confidence. Neat in appearance 
he wears the successful manner. His 
“approach” is perfect. He impresses you 
with the fact he is on terms of closest 
harmony with the manager, despite the 
letters of criticism from that individual, 
he is carrying in his pocket. He is “a 
company man,” and being such, the com- 
pany can do no wrong. He fights for the 
company without fear or favor, he agrees 
with the company against the agent 
always. 

2 s s 


He is in general a buffer between the 
idiosyncrasies of the assistant general 
agent and the complaining, excitable 
local. He never accepts an agent’s resig- 
nation unless it is for the company’s best 
interest. In taking up his supplies, he 
does not burn his bridges behind him. 
He is able to reconcile differences be- 
tween the agency and the office which 
arise through correspondence, and leaves 
friend agent a friend indeed. His experi- 
ence gathered through the years is his 
stock in trade. He knows when and 
where he was gypped into paying too 
much money for this or this loss. He 





COUNTER MAN WANTED 


Wanted—Counter man in one of the 
important Chicago local agencies who is 
acquainted with the business in the city 
and has a good knowledge of insurance. 
This is an excellent position for the right 
man. -Send full particulars as to experi- 
ence, salary desired, age and so on. Ad- 
dress |-P, care The National Underwriter. 


knows he should have cancelled off of 
this or this risk before the fire. 
s s a 


He realizes as no one else, his mistakes 
and shortcomings; but he knows, too, to 
be right 51 percent of the time is a good 
average, and that his average by the 
grace of God and his dear old mother’s 
teachings (to say nothing of his man- 
ager’s) is at least fifty-three. Let us 
hope that through the standardizing of 
field work, which we will assume in- 
cludes a course of instruction as to how 
to get on and off a train—and through 
the creation of a school of efficiency by 
which the modern field man can be 
taught to travel without a ticket, eat 
without money and sleep without charg- 
ing up a bed, we will not lose our dear 
old timer. 

And who can say that his methods, 
while possibly under criticism at this 
time and which may become obsolete in 
the next few years, may not again be 
adopted when the world “is made safe 
for Democrats” and the wheatless days 
forgotten. 

s s s 

Another type is the “Tagger.” He may 
be young or old but is never a success. 
He is ready to go anywhere in the field 
with any field man. He seems to have 
an unexpressed disinclination to travel 
alone. He is usually good company or 
tiresome, as the case may be. His field 
may be a long ways from headquarters 
or it may not. He never “gets off” where 
the train stops just to set out a tire or 
take on a live veal. It’s big time stuff 
for him. His company is usually thinly 
planted and he takes advantage of his 
more fortunate traveling companion, 
through introductions, libations, Kelly or 
other social enterprises to break into 
agencies where he can possibly be-of no 
use. He fails to stand on his own bottom 
and his term of employment with any 
specific company is of short duration. 

e 2 6 


Then there is another type, “The 
Standard Man,” who plays the game 
around par. The self reliant, ambitious 
man of various age, he travels well in 
any company. He may work alone but 
with no expressed effort of concealment. 
He has laid out his work for the week, 
he knows where he is going, when he is 
going and why. You will not often find 
him off his route. He has a good knowl- 
edge of the business. His advice is 
sought. He stands well with the man- 
ager. He is popular, successful, a reg- 
ular fellow and totes fair. 

= os s 

Then there is the “Dean Schedule 
Man.” This type of field man is becom- 
ing quite common and a knowledge of 
the schedule is one of the requisites of 
obtaining employment as a special agent. 
Few managers know what a “Dean 
Schedule Man” is but they always ask 
you first if you are and lose interest in 
you if you are not. 

a s s 

The “D. S. M.” is a man of applied en- 
ergy who has learned to measure the 
same old fire hazards with the same old 
twelve-inch gauge which now is dis- 
guised with new markings instead of 
with the old familiar fractions of the 
inch. If he could reconcile predictions 
made to the assured with the rate pub- 
lished by the official estimator, he would 
be “some guy.” Ah! But this is the 
great objection to being a D. S. M. A 
specialty salesman never covers the 
same ground twice, but the poor D. S. M. 
has a small field and you know the 
answer. 

s o e 

But the D. S. M. has come to stay and 
he must be recognized as a factor in the 
business. Aside from his knowledge of 
the schedule, however, he should be pos- 
sessed with the art of salesmanship for 
without this faculty he cannot go far. 
Many an agent has called into service the 
“Dp. S. M.” and with him has _ spent 
hours at the plant only to see the line 
lost through poor salesmanship. 





There are all sorts and conditions of 
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Dram-Shop Indemnity 


men in field service of the companies 
but the keynote to success in that voca- 
tion as in many others is SALESMAN- 
SHIP, SALESMANSHIP. If you do not 
possess this precious gift join the army 
or become a manager. Care not your 
method of getting on and off trains, of 
seductiveness with placers, either sex; be 
a hard worker or a loafer, as you may, 
but sell, sell, sell. 


a e s 


What is selling? Hugh Chalmers ac- 
credited as one of the world’s greatest 
salesman, knows that selling is not tak- 
ing orders. He satisfied himself as to his 
customers’ requirements. He sold each 
one what he needed and what he could 
pay for. Possibly, dear reader, you can 
supply this principle to the _ special 
agency business. In selling protection 
ascertain how much protection the risk 
will warrant and how extensively you 
care to extend credit to it. In this way 
is defined moral and physical hazard. 

Have the gumption to visit your agents 
at least once a year. Make your inspec- 
tions. Farm out or adjust your losses. 
But have a definite route to cover when 
you leave your office on Monday night. 
Deviate from it not. Plant your com- 





pany’s flag in every town and hamlet and 
sell, sell, sell. 

And seeking standardization, he of the 
swivel chair may find it in your direc- 
tion. 


Says Rates Are Too High 


ST. LOUIS, MO., Aug. 21.—In his an- 
nual report, Fire Chief Panzer of St. 
Louis says that insurance rates here are 
too high and should be materially re- 
duced. In his report Chief Panzer states 
that “The property owners of St. Louis, 
in my opinion, have not enjoyed the re- 
duction in rates to which they are en- 
titled on the basis of improved fire pro- 
tection and improvement of fire appar- 
atus. In the fiscal years 1916 and 1917 
the premiums collected by insurance 
companies for St. Louis amounted to $2,- 
957,108.62. The loss by fire in St. Louis 
for that period as officially estimated by 
the fire department aggregated $1,816,566. 
These figures show a wide discrepancy 
between the premiums collected and the 
total fire loss. It is my belief that the 
rates should be lower. 

Chief Panzer, however, has not allowed 
a cent for expenses. His own figures 
show a high loss ratio. 
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STARTED THE WAVE 

In the Washington correspondence 
of THE NaTIONAL UNDERWRITER a point 
was made that we believe deserves 
emphasizing. The staff correspondent 
refers to the fact that considerable 
agitation has been stirred up because 
agents and brokers in attempting to 
force companies to write certain 
classes of business or to stretch their 
lines have made the threat of taking the 
subject up with the authorities to see 
if the government would not offer pro- 
tection. Doubtless this suggestion was 
made to the assured, or at least the 
topic must have come up in conversa- 
tion. Those who have visited Wash- 
ington and talked over the subject of 
insurance with the heads of some 
bureaus can readily scent the threat of 
some broker in his effort to get a line 
written. 

We do not believe that the govern- 
ment is interested in having insurance 
companies under duress write property 
that is illy kept when it can be im- 
proved. Today some assured are 
endeavoring to sidestep making im- 
provements where they should be com- 
pelled to do so and make the threat 
that they will endeavor to get the gov- 
ernment to carry their class of indem- 
nity. The government is interested, 
we believe, in good housekeeping. Good 
housekeeping from the. insurance 
standpoint means lessened fire waste 
and lessened loss of human life. There 
never was a time so vital in the history 
of the country when every human con- 
tingency should be used to prevent the 
loss of property by fire. It is a time 
when local agents and brokers should 
insist that improvements be made. If 
the physical hazards are reduced, the 
moral hazard is all right and the rate 
is adequate there will be no doubt 
about the insurance capacity. 








BUSINESS THAT PAYS 
SMALL, sound American fire compa- 
nies have a great opportunity at the 
present time to plant their roots deep 
in fertile ground. A few shortsight- 
edly are letting development work go, 
because they have offered to them more 
premiums than they can handle with- 
out undesirable drafts on surplus. The 
snore progressive companies, however, 
are pushing out and forming connec- 
tions that wll be valuable to them when 
business does not flow in so readily. 


up their capacity with the old agency 
plants and the abundant reinsurance 
premiums they are offered. 

Direct business obtained from a 
large corps of agents is the best that a 
company can have. It belongs to the 
company as long as service is rendered. 
It will keep the company going in lean 
times, and if misfortune strikes it has 
a large sale value. It is the only busi- 
ness that is worth more than the profit 
to be made on the unearned premiums. 





DANGER IS SEEN 
INSURANCE men are vitally interested 
in the interview given out this week in 
Paris by Senator J. Hamitton Lewis of 
Illinois, who has gone abroad to study 
war conditions. He predicts that in 
1920 the presidential campaign will cen- 
ter about the foreign policy of the 
United States and in addition he de- 
clares there will be two very impor- 
tant domestic issues. 

The first is, Shall war time insurance 
be continued? 

Second, Shall government control or 
ownership found necessary in war be 
continued as a permanent normal pol- 
icy in America and extended to include 
even more of our commercial industrial 
activities, than at present: 

As is known, Senator Lewis intro- 
duced a bill in Congress extending the 
provisions of soldiers and sailors life 
insurance to all wage earners in the 
country. It is known that his views 
are socialistic in their tendency. Sena- 
tor Lewis thus brings to a head what 
many have felt for some time, viz., 
there is great danger of an attempt be- 
ing made to extend the activities of 
government insurance. Senator Lewis 
comes up for election in Illinois this 
fall. It will be well for insurance vot- 
ers in that state to make a mental note 
of his insurance views. 








SIX MONTHS’ RECORD 


Despite severe losses at Kansas City, 
Mo., and various other points through- 
out the country, fire insurance compa- 
nies generally report a very fair expe- 
rience during the first half of the pres- 
ent year. If nothing untoward occurs 
during the succeeding six months, un- 
derwriters will be well satisfied with 
the record for 1918. 

Better rates upon dwellings in the 
south will take care of the former heavy 
loss upon the class, while the moderate 
burning of mercantile structures has 
served to yield a profit. As might have 
been expected because of the high pres- 
sure incident to the production of war 
supplies, losses upon such risks have 
been frequent and severe. In spite of 
that fact, the fire record from January 
to June, inclusive, has not been ab- 
normal, ; 

Upon the expense side of the ledger, 
however, a different tale is told. In- 
creases in taxes, salaries, traveling ex- 
penses, rentals and all other operating 
changes is the order of the day. It is 
asserted that the super-charge of 10 
percent will barely suffice to cover the 
added cost of doing business. 

Securities, too, while quoted higher 
than they were some time ago, are yet 
far below their intrinsic worth in many 
instances, and will militate against 


Personal Side ef the 
Insurance 


Business 





Leslie C. Gray of Kansas City, gen- 
eral agent of the Springfield Fire & 
Marine in Missouri and Kansas, will 
shortly embark in the Red Cross serv- 
ice and will go over the seas. Mr. Gray 
is one of the leading field men of the 
West who has always been prominent 
in his work. He is particularly adapted 
for Red Cross service. He possesses 
fine executive ability and has a delight- 
ful personality. 

Mr. Gray has tendered his resigna- 
tion to the Springfield whose manage- 
ment has a most high regard for him. 
He will leave Kansas City next Satur- 
day and will sail for France early next 
month. Mr. Gray was formerly a local 
agent at Salina, Kan. When W. H. 
Lininger, now assistant manager at the 
western department was Kansas state 
agent, he had Mr. Gray on a per diem 
basis, paying him $2 a day for hitting 
the tall grass. He soon developed in- 
to a high grade field man and has made 
the most of his opportunities. He has 
been connected with the Springfield 
since 1890. His leaving makes the 
forty-sixth man from the Springfield’s 
western department that has gone into 
the service. 

It has been anncunced in some of the 
papers that C. Louis Weeks, deputy at- 
torney general of Minnesota, has been 
appointed commissioner of insurance to 
succeed John B. Sanborn, who has gone 
into military service. Mr. Weeks in- 
forms THE NATIONAL UNDERWRITER that 
while it is probably true that he will be 
appointed to the office, the appointment 
has not yet been made. 


Assistant Secretary William E. Gunn 
of the Columbian National of Detroit, 
died in Chicago last week of cancer of 
the throat. Some months ago Mr. 
Gunn was forced to give up business, 
went to Chicago for medical attention 
and hoped to get relieved. This malady 
had been attacking him for a number 
of years and it was evident to his 
friends that it was very serious. He 
was 58 years of age. Mr. Gunn has 
been in the insurance business for many 
years, first at Minneapolis and later at 
Chicago. He has traveled extensively 
over the field and was regarded as a 
man of fine underwriting ability. 


Benjamin Richards, superintendent 
of surveys of the Underwriters’ Bureau 
of New England, has been appointed 
chief engineer for the Western Fac- 
tory Insurance Association, and will 
locate in Chicago to be in charge of 
the inspection department. The tech- 
nical part of the factory association 
work was handled by the late Albert 
Blauvelt, but no arrangements were 
made for a permanent supervisor after 
his death until this time. Mr. Rich- 
ards is one of the prominent and act- 
ive men in the National Fire Protec- 
tion Association and has been very 
| much interested in fire prevention 
work. He is chairman of the commit- 
tee of manufacturing risks of the fire 
protection association and is secretary 
and treasurer of the Insurance Institute 
of America. ; 


E. E. Soenke, secretary of the Se- 
curity Fire of Davenport, Iowa, has 
many friends in the business who are 
pleased with the way he is conducting 
the company. Mr. Soenke was former- 
ly assistant secretary and became sec- 
retary on the death of Secretary 
Hinsch. He is sound in his ideas, con- 
servative in his views and is a good 
mixer. He is putting the Security right 
to the front. 


Secretary Edward T. Lyons of the Co- 
lumbian of Indianapolis, paid Chicago a 
visit a few days ago getting in touch with 
the company’s agency and friends in 
that city. Secretary Lyons was for- 
merly a life insurance man, at one time 
having been connected with the Met- 








The unprogressive are inclined to fill 


heavy surplus increases. 

















MISS MABEL L. HAMMOND 


[Miss Hammond has been appointed li- 
brarian of the Fire Underwriters Asso- 
ciation of the Northwest. She is now 
connected with the Glens Falls office in 
Chicago. Before the company moved its 
western department to the home office, 
— i Manager J. L. Whitlock’s secre- 
ary. 


of the Home Life. He is one of the 
organizers of the Columbian and has 
been its secretary since it started. 
While he does not pretend to know 
much about the fire insurance business 
he has had his eye teeth cut and has 
found some of the shoals to avoid in 
the underwriting seas. Mr. Lyons has 
been prominent in politics in Indian- 
apolis and while not holding an office 
himself has been a power in the demo- 
cratic organization. 





This ‘year will be socalled managerial 
year in the Fire Underwriters’ Associa- 
tion of the Northwest as the president 
will be chosen from the managerial 
ranks. The president makers are al- 
ready considering the talent and the 
possibilities for that office. Manager 
Preston T. Kelsey of the Sun is being 
widely spoken of. Assistant Manager 
Walter L. Maillot of the Phoenix of 
England is also regarded as splendid 
timber. Assistant Manager Charles N. 
Gorham of the American, who has been 
groomed in the past as a candidate, is 
being put forth this year by some of 
the members. J. K. Lesch, one of the 
western managers of the farm depart- 
ment of the Home has been mentioned 
in the councils. He was formerly a 
Kansas and Missouri field man and 
would have a strong following in the 
far west. 

This will be a most important year 
at the Northwest meeting inasmuch as 
a new secretary and a new treasurer 
will be chosen. The unwritten law of 
seven years applying to these offices 
applies. Charles L. Hecox, former 
western manager of the Ohio Farmers, 
has been the treasurer for that time, 
and Guy A. Richards, a local agent in 
Chicago, has been secretary. Superin- 
tendent Royal A. Buckman of the au- 
tomobile department of the Royal is 
being groomed for the treasurership 
and Assistant Manager E. W. Jewell 
of the Atlas has also been brought for- 
ward by a number of his friends for 
the position. 

For secretary a number of names are 
being mentioned, among the most 
prominent being W. E. McCullough, 
superintendent of agents of the Queen; 
A. H. Grupe, special agent of the auto- 
mobile department. of the Hartford; 
W. R. Townley, western general agent 
of the Western and British America, 
and W. P. Robertson, assistant man- 
ager of the Liverpool & London & 
Globe. 

A Watery Duet 
A charming young singer called Hannah, 
Got into a flood in Montana. 
As she floated away 
Her sister, they say, 








ropolitan Life and later was manager | 


Accompanied her on the piano. 
—W. Lightfoot Bennett, Chicago. 
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General News of the States 


OHIO AND WEST VIRGINIA 


OBJECT TO DWELLING RATING 











Field Men of West Virginia Hold 
Agents Make Mountain Out of 
Mole Hill 





Many local agents in West Virginia 
are still rebelling against e new 
form of rating dwellings, although the 
field men say that the agents are mak- 
ing a mountain out of a mole hill. Com- 
pany statistics show that no money 
has been made on outside dwellings in 
West Virginia. The loss ratio has been 
high particularly on dwellings without 
foundations or those with tile and 
metal chimneys, or those with brick end 
on end. Rates have been increased on 
outside dwellings but if the assured 
will allow a flue and foundation war- 
ranty his rate will be less. The new 
term rule has been put into effect in 
West Virginia, which is another inno- 
vation, so that the local agents find 
it necessary to do considerable ex- 
plaining to their assured. The local 
agents object to the foundation clause 
because it requires a continuous foun- 
dation. The agents claim that if a 
window is cut in the foundation or 
basement door cut through it will vio- 
late the warranty clause. The field 
men claim that the warranty does not 
mean an absolutely solid foundation 
and that it must be construed in a 
sensible way. Under the rules the 
agents are not required to inspect every 
dwelling but it is up to the purchaser 
of insurance to answer whether he has 
the proper foundation and chimney. 
Some agents claim that rates are put 
too high on dwellings and the loss ratio 
does not warrant. However company 
statistics plainly indicate that outside 
dwellings in West Virginia are not de- 
sirable. 





FIELD USE OF AUTOMOBILES 





Some of the Advantages Special Agents 
Find in Getting About With 
Their Machines 





_CINCINNATI, O., Aug. 20—Some 
of the Ohio field men have been inter- 
ested in the report that special agents 
in other states will be furnished with 
automobiles by their companies. The 
chief objection against use of machines 
in Ohio would be the great distance 
to be traveled reaching points to serve 
as a center for local operations. It is 
pointed out that towns and cities are 
close enough together in Ohio, espe- 
cially in the northern part of the state, 
to make local operations with an auto- 
mobile very effective. About Colum- 
bus or Cleveland or Toledo the ma- 
chine could be used to great advan- 
tage. The difficulty would be driving 
the machine from Columbus to Cleve- 
land or from Columbus to Toledo be- 
fore beginning visits to points near 
these cities. 

Special agents are already making 
use of automobiles owned by them- 
Selves to clean up inspections in and 
about their home city. One special 
agent took care of inspections that with 
train transportation and walking to 
Points of examination would have taken 
two and a half days in one day. 

Driving an automobile day after day 
would not be any more tiresome, said 
one special, than being on the train 
these days. Trains are late and are now 
nearly always crowded and burn dirt 
Instead of coal. Trains have been taken 
off, making a longer wait necessary than 
heretofore. Waiting for trains, whether 
they are late or not, wears down a man’s 








F. C. VAN DUSEN, President 


sentation. 





JOHN D. McMILLAN, Vice-President 


Minneapolis warixe Insurance Company 


MINNEAPOLIS, MINNESOTA 


This company wiil be glad to receive agency applications and will take up with union offices the question of its repre- 


The underwriters are former field men who had had long experience in agency operations. 
There are many striking features in the Minneapolis F. & M. which make it attractive. We can tell them to you. 


WALTER C. LEACH, Secy. 








efficiency and takes the edge off his 
“pep.” 

Special agents having to do with 
farm business would find the machine 
of great time saving value when visiting 
agents who are without cars themselves. 
In the larger cities the time saved in 
making inspections would be consider- 
able. Every special agent knows how 
dearly he loves the local agents that 
loan him a car to make inspections. 





Will Talk Conservation 


At the meeting of the West Virginia 
Fire Underwriters Association at Cleve- 
land, Aug. 28-29, there will be a meeting 
of the West Virginia Conservation As- 
sociation. Addresses will be made by 
Vice-Chairman Flickinger and 
Secretary James F. Joseph of the Chi- 
cago advisory committee. 





West Virginia Commissions 


Some of the local agents in West Vir- 
ginia complain that frequently agents 
in Wheeling or Charleston are able to 
get brokerage business away from them, 
which they control because of the higher 
commissions paid to some of the large 
city agents. A large city broker may 
control a line in West Virginia and gets 
a local agency to handle it. The com- 
plaint is that Charleston and Wheeling 
agents can pay higher brokerage and 
thus outbid the agents in other West 
Virginia cities that are not paid so high 
a commission. Some of the agents are 
taking the matter up with their com- 
panies, stating that the time has come 
to put uniform commissions in effect. 





Ohio Agents’ Meeting 


The annual meeting of the Ohio As- 
sociation of Insurance Agents will be 
held in Cleveland Sept. 17, the day be- 
fore the opening of the National associa- 
tion’s convention. President Cliff C. 
Corry of Springfield is in charge of the 
arrangements. The executive committee 
will meet in the morning of Sept. 17, and 
the association itself will meet that aft- 
ernoon. President Corry has extended 
an invitation to all Ohio agents to be 
present. 





May Close Some Offices 


Manager T. B. Sellers of the Ohio In- 
spection Bureau declares that he will be 
compelled to close some of the branch 
offices if the draft ages are extended, as 
many of the inspectors and managers 
will be eligible for military service. The 
bureau has been put to it already in los- 
ing so many men. Mr. Sellers has not 
decided what offices will be closed, but 
when the decision has to be made he 
will give up those that will have the least 
effect on the efficiency of the bureau 
service. 





Ohio Notes 


Richie, Troll & Co., have been ap- 
pointed sole agent of the New Bruns- 
wick Fire for Cleveland, Ohio. 

Blackman & Foltz Company of Nor- 
walk, O., have sold their agency to 
Walter J. Jordan. Hereafter the Black- 
man & Foltz Company will work ex- 
clusively for the Mutual Life, opening 
an office in the Lorain County Savings 
& Trust Building, Elyria, O 





A. N. Todd, inspector with Wheeling 
branch of the West Virginia Inspection 
Bureau, has been called to colors and re- 
ported to Camp Syracuse, N. Y. 





Harry F. Lamphere has _ purchased 
interest of his partner J. T. Cessna, Jr., 





in the agency of Lampere & Cessna at 
Grinell, Ia. 
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Ohio Agents, you will get the business if you represent 


The Great American 


Special low rates to small town auto owners 
F. B. BLACK, Pres. 


FIRE, THEFT, COLLISION, 
PUBLIC LIABILITY 
AND 
PROPERTY DAMAGE 
AND 
HEALTH and ACCIDENT 
INSURANCE 


H. R. ENDLY, Sec’y 











WHEELING FIRE 


INSURANCE COMPANY 


OF WHEELING, W. VA. 
Organized in 1867 


Cash Capital $200,000 
Assets $623,570 Net Surplus $158,925 


WM. F. STIFEL, Pres. 
F. RIESTER, Secy. | OSCAR E. STRAUCH, Asst. Secy 
E. A. KEELER 


714 Hippodrome Bldg. Cleveland, Ohio 
Special Agent for Ohio, Indiana and Penna. 
Herrick & Auerbach, Managerg 
Western Department 
Insurance Exchange Bldg., Chicago, Ill. 





1898 Twenty Years of Service 1918 


Security Mutual 


Fire Insurance Company 
Chatfield, Minnesota 

An unsurpassed record for prompt 
adjustment and payment of all 
honest losses. 

Admitted in the State of Minne- 
sota, North Dakota, South Dakota 
and Montana. 


Insurance in force over $17,000,000 


Premiums in force over 260,000 
F. L. TESCA CHAS. L. THURBER 
President Secretary 


Cincinnati Underwriters 
121 East 3rd St., CINCINNATI, O. 


Eureka F. & M. Ins. Co. 


Security Ins 
Organized 1864 


Ca 
Organised 1881 





COMBINED STATEMENT 





Capital . . P « $250,000.08 
Assets - . ° ~ 942,227.90 
Surplus to Policy Holders e 624,198.79 
F. A. ROTHIER, Prest. ADAM BENUS, Seoy. 


F.C. BARTON, Asst.Secy. R.B. HEATON, State Agt. 





Columbiana County 


Mutual Fire Ins. Co. 
Lisbon, O. 
1837 
Wm. M. Hostetter, Sec. and Treas. 


Ohio's oldest company doing a genere} 
business. 


- Our contracts have been good for three 
fourths of a century and are still good. 











of WeatartouniN. 


STUART MORGAN, State Agent, Siichig 


65th ANNUAL STATEMENT 


Capital ‘ - - - - o oo e 1,900,983.08 
Assets (to protect policy holders) = - $ 500,008.00 
Net Surplus to policy holders - e 5,574,008.68 
Net surplus to stockholders - -< = 2,650,983.09 


East Lansing 


CASHMAN & EVANS, Gen’l Agents, Colorado, Denver 


N. T. 


» State Agent, Ohio and West Va., Columbus 


F. G. HERMAN, State Agent, Indiana and Kentucky, Indianapplis, Ind. 
P. P. WIPPELL, State Agent, Illinois and Wisconsin, P. O. Box 225, Chicago 
H. F. WATERMAN, State Agent Missouri, Kansas and Oklahoma, Kansas City, Mo. 
E. S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Nebraska 








Our insurance covers Fire, Theft, Public Liability and Property * 
Damage in one Policy. 
Cars listing $ 500.00 or under, $ 8.70 
Cars listing 1,000.00 or under, 15.00 


Live agents wanted in Wisconsin. Good commissions. 


The Badger State Limited Mutual Auto Ins. Co. 


RHINELANDER, WISCONSIN. 
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CENTRAL WESTERN STATES 


WANTS THE CLAUSE CHANGED 











Cleary Claims Trading With Enemy 
Provision Protects Company But 
Not Policyholder 





MADISON, WIS., Aug. 19.—Com- 
missioner Cleary is having a contro- 
versy -with the fire companies over the 
clause in the policies referring to the 
“trading with the enemy” act. 

The companies have recently insert- 
ed a clause in their policies providing 
that if any of the property covered by 
the insurance in the policy belongs to 
an alien enemy or an ally of an alien 
enemy, the entire policy is void. 

“That clause is a protection to the 
companies under the ‘trading with the 
enemy’ act,” said Mr. Cleary, “but it 
is not a protection to the policyholders 
and I am trying to obtain an amend- 
ment which will protect both the pol- 
icyholders and the company.” 

It is pointed out that merchants, 
wholesalers, etc., not only carry in- 
surance on their own stock but on 
goods which have been sold and are 
not delivered, or which for any reason 
may be in their keeping. If it should 
be shown that some of the property 
covered by the insurance policy be- 
longed to an alien enemy, no matter 
how small the amount, under the new 
clause the entire poli¢y would be void. 


MICHIGAN MEN STIRRED UP 








Nonpartisan Political League Is Begin- 
ning Its Activities in Northern 
Section of the State 





DETROIT, MICH., Aug. 20.—Many 
of the insurance men in Michigan are 
considerably alarmed over the activi- 
ties of the Nonpartisan League in the 
state. In some of the northern sec- 
tions organizers are already at work, 
getting farmers to join and putting up 
the arguments that have been used so 
successfully in the agricultural domains 
of the Dakotas, Minnesota, Nebraska, 
Kansas and Oklahoma. 

The Nonpartisan League is one of 
the most dangerous factors in the coun- 
try today, being dominated by one man, 
A. R. Townley. Its platform is social- 
istic, patterned largely after the Ger- 
man system of government. Its paid 
organizers wax fat from the fees they 
are given for getting membership. The 
membership costs $16 a year. Out of 
this it is claimed the organizers get $5 
and the rest goes to the general fund. 
The league is backing state ownership 


of many activities and practically ostra-- 


sizes all those who are not identified 
with it. It is autocratic to the extreme; 
it is strong in politics and domineering 
in its methods. One of its chief doc- 
trines is state insurance. 


Columbian’s Plans 


Secretary E. T. Lyons of the Columbian 
of Indianapolis Says that the company 
will not appoint a managing’ under- 
writer to succeed L. S. MacEnaney. Sec- 
retary Lyons has been in charge of the 
business end of the office and he will 
now take complete supervision. Chief 
Clerk Wagner, who will soon go into 
military service, and after that an ex- 
aminer will be chosen who will do the 
underwriting under the supervision of 
the directors. 





Reinspecting Grain Elevators 


The Conservation Association of In- 
diana, composed of insurance field men, 
has made plans for reinspection of most 
of the grain elevators of the state. On 
a similar inspection, in the spring, of 
about 1,800 of them at the request of 
the government in behalf of food con- 
servation, defects were found in about 
71 percent of them. These defects have 
been remedied, it is reported, in about 
sixty percent. The new campaign is 
aimed at the correction of the remain- 
ing defects. The work has been begun. 





Will Meet at Quincy 


held in Quincy, Sept. 26. It is expected 
that President E. M. Allen of the Na- 
tional association will be present. A 
number of talks are being arranged for. 
The banquet will be given in the even- 
ing of that day. President George North 
Taylor of Streator, and Secretary Shirley 
E. Moisant of Kankakee are in charge 
of the arrangements. 





Are Using Automobiles 


State Agent H. M. Zimmer of the 
Home in Illinois has arranged with the 
company to equip the three Illinois 
special agents, James T. Coen of Olney, 
Cc. O. Bray of Bloomington and W. F. 
Hill of Chicago with Dodge automobiles. 
They find that traveling in a machine is 
much more expeditious and economical. 
The plan is to establish headquarters at 
a county seat or important point in the 
country and practically cover the county 
in a machine. 





Six Service Stars 


The extent to which local agents are 
serving the government is well illus- 
trated in a letter recently sent to one 
of the western departments in Chicago. 
While this may be a rather extreme 
case it is fairly representative of what 
is taking place in local agencies all 
over the country. The letter follows: 

Elkhart, Ind., Aug. 21. 
Gentlemen: 

We were delayed in getting this mat- 
ter to you by reason of loss of man 
power in this office. Our assistant, E. 
L. De Camp is now a Captain, our as- 
sistant Roy Sargen is now a sergeant 
and both are in France. Our assistants 
Harold G. Conley and Arthur E. Conley 
are in the service, the one in the army 
and the other in the navy. Our young- 
est member of the law firm, J. Raymond 
Conley, became the father to a baby girl 
six days ago and enlisted in the army 
three days later. Our other member, 
Charles E. Frank, died yesterday. Thus 
of a force of seven we are reduced in 
rank until the writer of this letter is 
the only one left. 

Yours respectfully, 
Conley, Frank & Conley. 


Casper as Conservation Chairman 


It now seems likely that Harry C. Cas- 
per, Illinois state agent of the Great 
American, will be elected chairman of 
the Illinois Conservation Committee at 
the next meeting of the organization, 
succeeding Robert C. Hosmer of the 
Phoenix who recently resigned. Mr. 
Casper is being prominently mentioned 
for the place. He was until recently a 
member of the executive committee, and 
has had an active interest in conserva- 
tion work. = 





Wisconsin Notes 


The second annual convention of the 
agency force of the Wisconsin Auto- 
mobile Mutual, Monroe, Wis., was held 
at the home office on Aug. 21st and 22nd. 


Manitowoc, Wis., has contracted for 
new power generating equipment for 
the combination waterworks pumping 
station and electric light plant. The 
work has been approved by the Govern- 
ment because of the increased needs, 
due largely to the fact that Manitowoc 
is the seat of one of the largest ship- 
building plants on the Great Lakes. 


Trading With Enemy Conference 


NEW YORK, Aug. 21.—The trading 
with the enemy endorsement was the 
subject of a conference at the National 
Board of Fire Underwriters meeting at- 
tended by the subcommittee of the laws 
committee of the committee on uniform 
forms and clauses of the Eastern Union 
and representatives of the brokers’ asso- 
ciation, J. H. Doyle. After a general dis- 
cussion no decision was reached, and the 
meeting adjourned for an extended con- 
ference next week. 


Plate Glass Rates Going Up 


NEW YORK, Aug. 21.—It is likely that 
an advance in plate glass rates will re- 
sult from the increased cost of glass 
handling and setting present price, and 








CHARLES H. HARRADEN 
Managing Underwriter 


H. M. BARFIELD 


President 


H. S. BASSETT 
Secretary 





Buckeye National Fire 


Insurance Co. 
Capital ............cceeeeeeeeeees+» $100,000 


Writing Busi Through Ohio Agents Conservative Underwritin: 
ECONOMIC MANAGEMENT “MAKING SPLENDID PROGRES 











OHIO AGENTS WANTED! 











F.R. Ormsby, Pres. G.F. Hutchings, Secy. 


Industrial Fire Insurance Co. 
AKRON, OHIO 


Capital $300,000 Surplus to Policyholders $330,600 


An Ohio Company writing business through Ohio Agents. 
Farm Department. Why not represent an Ohio company? 


AGENTS WANTED 


Joseph Winum, Treas. & Asst. Secy. 














an 85 percent discount from list, com- 
pared with 86 percent recently quoted. 





Richland Mutual Insurance Company 
MANSFIELD, OHIO 
Incorporated 1850 
TOTAL ASSETS - - - - - - $2,486,445.48 
A. C. CUMMINS, President BUSINESS CONFINED TO OHIO E. SMITH, Secretary 


MINSTER MUTUAL FIRE 


INSURANCE CO. Inc. 1849 MINSTER, OHIO 


J. B. RATERMAN, President JOS. E. SCHMIEDER, Secretary 
VERNON B. ARNOLD, Special Agent, Lima, Ohio 























Retail Merchants Association Mutual Fire Insurance Co. 
Incorporated 1911 FARGO, N. D. 
J. T. NELSON, President W. D. AUSTIN, Secretary 

















eet ‘ E. J. Forney, Pres. J. M. Cook, Sec’y. 
. Incorporated 1873 
Dayton Mutual Fire THE | 
I Co, PAYTON ||Mansfield Mutual 
ee: see Fire Insurance Compan 
B. C. COLEMAN, Secy. pany 
OF MANSFIELD, OHIO 
Conservative and Careful amide te 
Managemeut Insurance - $7,807,184.00 
AGENTS WANTED Total Assets 412,915.16 
Address Home Office. 
An Agency Company 

















“Fire Insurance as Yu Would Write It’’ 


The Merchants Fire Ins :rance Co. of Indiana 
(A Stock Company ) . 
The Indiana Retail Merchants Mutual Fire Ins. Co. 
: (A Mutual Company) 
Both Companies under same management in the same office. 
Home Office: Suite 804 Merchants Bank Ralph B. Clark, 
Indianapolis Secretary & Mgr. 

















The annual meeting of the Illinois 
Association of Insurance Agents will be 





Low Rates on Automobile Insurance 


UNION MUTUAL INSURANCE COMPANY 


Rentschler Building 


While Manufacturers of Automobiles are increasing 
their prices, our rates remain the same. 


Standard fire and theft floaters 
Broad Policy and Liberal Commissions 
An Attractive Proposition for Indiana and Ohio Agents 






HAMILTON, OHIO 
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NORTHWESTERN STATES 


WANT THE PRACTICE CHANGED 








Many Underwriters Are Dissatisfied 
With the Present Method of 
Writing Line Elevators 





Insurance companies writing line 
elevators in the northwest have ex- 
pressed their dissatisfaction with the 
present method of covering the houses 
and grain. It is likely that at the fall 
meetings of the Western Union and 
Western Insurance Bureau steps will 
be taken to adopt a new plan which can 
be presented for ratification at the 
spring meetings of these organizations. 
Almost all the grain concerns owning 
these elevators are located in Minne- 
apolis and St. Paul. Two or three in- 
surance agencies place the bulk of this 
elevator insurance. 

Schedule policies are written cover- 
ing all the elevators providing for a 
monthly readjustment of premiums ac- 
cording to the average values. This 
means, of course, that any cancellations 
are made on the pro-rata basis and 
there is a flat rate for the business. 
Many insurance men hold that the in- 
surance should be written specifically 
on each house and this house should be 
rated according to the schedule. Un- 
der the old time plan open policies were 
issued providing for short rate can- 
cellations. Then came the schedule 
plan with the monthly readjustment. 
But few companies care for line eleva- 
tor business at the present rates and 
methods at which it is written. It is 
likely that enough influence can be 
brought to bear at the coming meetings 
of the two big organizations to have a 
special committee appointed to take up 
this important subject and outline a 
plan that will be more acceptable. 





Helping at Western Office 


_L. L. Newberg, state agent of the Na- 
tional of Hartford in North Dakota, is 
spending a few weeks at the western 
office in Chicago assisting in the under- 
writing department. He was formerly 
an examiner there. 


Hail Losses Heavy 


, Hail losses have been unusually heavy 
in the two Dakotas and Montana. There 
have been a number of storms. Loss 
ratios have mounted up several points 
a the adjusters have been kept very 
busy. 





“Old Whit.” Has a Boy 


Great news from Fargo. C. S. Whittle- 
Sey, the adjuster, announces a ten pound 
boy. He has a daughter born in 1908. 
cae old man feels like running for gov- 

rnor. 





Law Is New Chairman 


_ The Minnesota Conservation Associa- 
tion will hold a meeting in Minneapolis 
Aug. 26, at which time Vice-Chairman 
W. B. Flickinger of the Chicago advisory 
committee will be present and make an 
address. _Owing to the fact that John A. 
Hanson is leaving field work to go with 
the Western Adjustment, Louis L. Law 
of the Fireman’s Fund has been elected 
chairman of the Minnesota committee. 
kL. BP Daniel of the Scottish Union has 
been appointed on the committee, suc- 
ceeding Mr. Hanson. 





Virginia Notes 


An ordinance has just been passed in 
Richmond, Va., creating an auxiliary fire 
force of 500 men for emergency purposes 
during the present war. 

Benjamin C. Wherry of Richmond, Va., 
who recently retired from business, has 
been elected an honorary member of the 
Richmond exchange with which he was 
actively affiliated for many years. 

The Richmond, Va., board of fire com- 
missioners will pass out of existence 
Jan. 1, 1919. On that day the department 
will pass under direct control of the 
mayor, as a result of the recent charter 
change election bringing about radical 


changes in the form of the city gov- 
ernment. 














F. H. Hawley, President 


76TH ANNUAL STATEMENT OF THE 
Ohio Farmers Insurance Co. 


LE ROY, OHIO 


| ee ee PPR EE eee ernie $4,266,724 
RI eo ee oaks 4 ine ce eeeu eux eccee  iteeae 
Reserve for Reinsurance................... 2,523,332 
NONI oo cr cade cncice bucntewwucdee cats - 155,556 
WEIN IONS sooo sca ncaa cunconsckaadesa . 1,473,483 
ee rere licatasruaadel tae «.. 94,782 


W. E. Haines, Secretary 








IN MISSOURI VALLEY FIELD 


SUGGEST DISTRICTING KANSAS 








Losses on Farm Business Much Heav- 
ier in Well Defined Districts of 
That State 





TOPEKA, KAN., Aug. 20.—The 
stock fire companies doing a farm busi- 
ness in Kansas may seek to district the 
state and provide a different basis of 
rates for different districts if the Kan- 
sas anti-discrimination law will let 
them do it. Just why it should be so 
no one knows but the fact is that the 
loss ratio on farm business in the south- 
ern and western tiers of Kansas coun- 
ties is larger than in the north and 
east sections of the state. 


Southern Sections Loss Heavy 


The losses in the southern sections 
have been so heavy that one company 
has withdrawn its fire rates altogether 
in Kansas and another company has 
entirely quit writing business in the 
southern part of the state. It would 
take a lawsuit to determine whether 
or not there could be any fixing of dis- 
tricts with different rates in each un- 
der the anti-discrimination law, but 
some of the general agents have indi- 
cated a willingness to fix up the test 
suit and obtain a ruling on the proposi- 
tion to settle the question. The com- 
panies have cut other states into dis- 
tricts, presumably on the loss ratio 
basis and have different rates in each 
district. But no effort along this line 
has ever been tried in Kansas. 





WOULD LICENSE ADJUSTERS 





Complaints Cause Kansas Department 
to Consider Asking Legislation 
for Their Supervision 





TOPEKA, KAN., Aug. 20—The 
Kansas department is investigating the 
proposition of having the next legis- 
lature enact a law providing for licens- 
ing of all insurance adjusters in the 
state, along the same lines as agents 
are now licensed. There have been 
quite a number of complaints of im- 
proper adjustments of losses recently 
and some of these have been called to 
the attention of several probable mem- 
bers of the legislature and they have 
made inquiries of the department. 


Would Curb Unscrupulous 

No action or indication of the depart- 
ment’s plans have been given out, ex- 
cept that the proposition was under dis- 
cussion and investigation and some 
recommendations may be made to the 
legislature next winter. It is pointed 
out that much of the adjustment work 
is done by men living outside the state 
and that Kansas has no control over 
them. If they were licensed the state 
would have some control over their 
activities and adjusters who made them- 
selves obnoxious could be refused per- 
mission to transact business in the state. 

Unless hail companies change their 











PENNSYLVANIA 
Fire Insurance Company 


E. G. RICHARDS, President 
Born on Independence Square, Philadelphia, in 1825, on 
the site of its present head office. 
maintained the honor of its name and paid to Ameri- 
can policyholders more than $54,000,000.00. The 
honorable record of the past is a guarantee for the 
future to Agents and Policyholders. 


Branch Office: 76 William Street, New York 
Western Department: Insurance Exchange, Chicago 


REDFIELD & BATCHELDER 


GENERAL AGENTS 


For 93 years it has 




















TRACTOR 


INSURANCE 


SPECIAL 
POLICY 


FIRE 
LIGHTNING 
EXPLOSION 
SELF-IGNITION 
TORNADO 


AUTOMOBILE DEPT. 


HANOVER FIRE 


INSURANCE CO. 
NEWYORK CHICAGO SAN FRANC SCO 











Hetel Dyckman 
MINNEAPOLIS, MINN. 
THE COMPLETE HOTEL 
Each of its 300 rooms is outside and has bath 
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Exclusively European Plan—$1.50 aad upward 
Under the exclusive man; 
H. J. TREMAIN 

















Soliciting excess and surplus lines throughout the country. 
Warranty company required. 


AMERICAN MUTUAL INSURANCE COMPANY 


Fire, Tornado, Automobile and Marine 


J. W. McGINETY, Secretary. 


Indiana Pythian Blidg., Indianapolis. 

















A 
MARK 
OF QUALITY 


DeKalb and Trudeau Streets 





LIGHTNING RODS 





TRADE MARK 


St. Louis Lightning Rod Co. 


IT 
INSURES 
THE BEST 


ST. LOUIS, MO. 











UNDERWRITING OFFICE 
{611 Insurance Exchange 
CHICAGO 


GAIUS W. HUBBARD, 
Underwriting Manager ° 


J. C. MOHLER, President 


THE CAPITAL LIVE STOCK INSURANCE COMPANY 


R. G. REYNOLDS, Secretary 


TOPEKA, KANSAS 


THE BIG COMPANY 
STATE DEPOSIT OVER ONE-THIRD OF A MILLION DOLLARS 


STOCK INSURANCE issued 
by Any Company and Several 
Ferms Written by No Other 


| Writes Every Form of LIVE 
Company. 
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methods of making adjustments it is 
probable that the legislature will be 
asked to enact a law requiring more 
prompt action in making adjustments 
of hail losses. This would not affect the 
payment of the losses as this has been 
prompt, but there have been many seri- 
ous delays in making the adjustments 
and in some instances these delays have 
eaused the farmers additional losses | 
added to that of the hail damage. 


Much Grain Lost by Delay 


In Comanche county and one or two 
other districts the losses were not ad- 
justed for many weeks. Under the terms 
of the policies the wheat must remain 
standing until the adjustment is made. 
In this county the hail came just as the 
harvest was opening. The delays in- 
cident to the adjustments were so long 
that considerable wheat was lost in the 
fields as the farmers could not cut it on 
account of their contracts. 


NEBRASKA HAIL LOSSES LOW 


Small Grain Crop Has Been Harvested 
—Lightest Loss Ratio in Twenty 
Years Reported 


LINCOLN, NEB., Aug. 21.—All of 
the small grain in Nebraska has been 
harvested. It means that the companies 
writing hail business in Nebraska have 
experienced this year the lightest loss 
ratio for 20 years. There was only one 
storm during the year which did any 
great damage, and it only destroyed 
crops in a portion of Fillmore and of 
Thayer counties. The hail companies 
that have continually written business 
in Nebraska since 1914 will thus re- 
cover some of the money they paid out 
in losses in the two years following 
1914. The Nebraska National of Lin- 
coln which writes business in all sec- 
tions of the state, and this year had a 
premium income on hail business of 
$175,000, has sustained a'loss ratio this 
year of only 17 percent of gross pre- 
miums. 


Nebraska is a typical state from a hail 
insurance standpoint, and results and 
conditions in that state are of more than 
local interest. The regular hail writing 
companies have found that the activities 
of the state hail fund have helped rather 
than harmed their cause. Under the state 
hail plan no solicitors are employed, but 
precinct assessors are sent out each year. 
They, of course, discuss the subject of 
hail insurance with the farmer, who, if 
he does not care to do business with 
them, may secure hail coverage from the 
county clérk, and most of the business 
in Nebraska has been written through 
the county clerk’s office. However, the 
assessors’ work is finished by the middle 
of May, which is too early for hail busi- 
ness, aS most companies are just about 
ready to commence active soliciting at 
that time. Thus the subject has been pre- 
maturely broached to the farmer, and 
what actually happens is that the solicit- 
ing agent of the stock company cashes 
in on the seed sown by the state em- 
ploye. It is estimated that about 25 
percent of the total hail business written 
in Nebraska this year came from farmers 
who had never before applied for this 
coverage. The wide publicity given to 
the activities of the state hail fund, and 
the newspaper space devoted to an ex- 
planation of just what functions it per- 
formed, all aided the farm solicitor for 
the stock company. It paved the way 
for his solicitation and made unnecessary 
a complete explanation of what was be- 
ing offered. 


July Losses in Kansas 


TOPEKA, KAN., Aug. 20.—The grain 
and hay losses from fires during July 
took a sudden jump. There were 28 
separate fires in hay and grain stacks 
in the state during the month, causing 
a loss of over $11,000, according to the 
monthly fire report of the state fire mar- 
shal. The greater part of the losses, al- 
though not the greater number of fires, 
was caused by incendaries. Three of the 
heaviest losses in grain and hay were 
caused by the stacks being set on fire 
by the owner or someone hired by the 
owner to do it. In two cases arrests 
have been made and confessions obtained. 

The 28 fires in hay and grain stacks 
and fields caused a loss of $11,182. There 
were only eight incendiary fires during 
the month, causing a total loss of $9,385. 
Most of the hay and grain fires were 
caused by sparks from _ locomotives 
where fire guards had not been plowed 
along the fields and one or two small 
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GLOBE NATIONAL FIRE INS. 


SIOUX CITY, IOWA 


Paid Up Capital $1,000,000.00 
EDD G. DOERKRLER, Secretary and Gen’! Mgr. 
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SOUTHWESTERN STATES 


SEEKING HIGHER COMMISSION 








Texas Local Agents Petition Their 
Companies to’ Put the Graded 
Scale in Effect 


Local agents in Texas are now writ- 
ing their companies, urging them to 
grant more commissions. Commissions 
in Texas all aiong have been 15 per- 
cent. The Texas loss ratio has been 
high and companies have not been anx- 
ious for dwelling business, even at 15 
percent. The agents in Texas take the 
position that this is the only state where 
the flat 15 percent arrangement applies, 
and if the greater scale is justified in 
all southern states there should be no 
discrimination against Texas agents. 
he Texas Association of Insurance 
Agents has been agitating the higher 
scale for some time. At the last meet- 
ing it was decided to bring the matter 
forcefully before companies, and this 
is being done. ‘ 





Dickerson Has Made Good 


F. E. Dickerson of Miami, Okla., the 
well known local agent there, who is 
specializing on mining insurance was 
formerly a Kansas field man and a clerk 
in Chicago offices. Mr. Dickerson went 
to Miami a couple of years ago, just at 
the time when the zine and lead mines 
were getting under full headway. He 
specialized on mine insurance and has 
worked up a handsome business. He is 
now the sole owner of his agency. Mr. 
Dickerson is spending a few days in 
Chicago visiting old friends and getting 
in touch with his companies. 


Johnson May Stay 


AUSTIN, TEXAS, Aug. 21.—It is be- 
lieved in insurance circles here that 
Charles V. Johnson will most probably 
be retained as deputy commissioner of 
insurance, even though his chief is al- 
most certain to lose out. Mr. Johnson 
warmly supported the candidacy of Gov- 
ernor Hobby, who won the election, and 
it is being predicted among the politic- 
ians that Mr. Johnsen is sure to hold on. 
He has occupied the place for some years 
and has been fair and courteous to the 
insurance interests, besides filling the 
position with ability. 


Attend Federation Meeting 


OKLAHOMA CITY, OKLA., Aug. 20.— 
Jay H. Mullen, Bartlesville, Okla., presi- 
dent of the Oklahoma Association of In- 
surance Agents, and a member of the 
executive committee of the Oklahoma In- 
surance Federation, was a recent visitor 
to Oklahoma City to attend a federation 








less smokers throwing matches or cigar 
stubs into the weeds along the roads. 
There were 274 fires in Kansas during 
July, causing a total fire loss of $294,587 
for the month. 


Send in Reinspection Reports 


The Iowa Conservation Association was 
the first one of the state societies to 
send in reinspection reports. The Iowa 
members got busy and their reports are 
coming through in good shape. 


Kansas Men Met 


The Kansas Conservation Association 
held a meeting at Kansas City, Mo., 
Tuesday, of this week. W. B. Flickinger, 
vice-chairman of the Chicago advisory 
committee, was present and explained 
the plan of reinspection to the members. 





Organize at Parsons, Kan. 


At a meeting held in Parsons, Kan., on 
Tuesday the La Bette county branch of 
the Kansas Federation of Local Agents 
was formed, with E. A. Wallen, president, 
and W. F. Lay, secretary. C. J. Peterson 
of Topeka, state secretary of the federa- 





fires in wheat fields were caused by care- 


meeting. Others in attendance were I. S. 
Pearce, president of the federation, and 
T. E. Braniff, chairman of the executive 
committee. Practically every member of 
the committee was present. The affairs 
of the federation were reviewed and 
found to be in a satisfactory condition. 





Welch Is Renominated 


A. L. Welch was renominated Okla- 
homa insurance commissioner at the pri- 
maries, Aug. 6, with the largest major- 
ity of any candidate on the state ticket. 
He carried 75 out of the 77 counties by a 
majority of 28,315 votes over his op- 
ponent, W. R. Samuels, secretary of the 
State Insurance Board. 





Goes With Fireman’s Fund 


SAN FRANCISCO, CAL, Aug. 20.—R. 
H. Merrill, who has been a surveyor with 
the Pacific Board for the past eleven 
years, has been appointed special agent 
for the Firemans Fund in central Cali- 
fornia and Nevada, succeeding T. W. 
Fletcher, who resigned to engage in local 
agency business. 


Death of E. Myron Wolf 


E. Myron Wolf, insurance commissioner 
of California from 1902 to 1910, died 
last week in San Francisco following a 
stroke of apoplexy. He was insurance 
commissioner during the trying times 
which followed the San Francisco con- 
flagration. After retiring from office he 
was vice-president for a time of the 
Pacific Surety. 





Miron Rhodes, local agent at Gales- 
burg, Ill., died last week. 








Write now for reserva- 
tions at the Winton, the 
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in the city. i, 

600 Rooms 00 Baths 


TWO DOLLARS UP 


ee a 
One block from convention 
headquarters. Visit the Ice 
Rink Carnival in the won- 
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Chicago Representative, JAMES S. KEMPER, Lumber Exchange Building 


M. D. L. RHODES, Secy. 








MAIN OFFICES, CENTRAL BUILDING, SEATTLE, WASH. 











STRICTLY FIREPROOF 


NEW HOTEL. 


BREVOORT 


Chicago, Itlinois | 
_ On Madison St., near YaBalle | 


One.minute from the 
Insurance District 


The Patrénage of .! 
> 
surance Manis’ | 
Solicited 
Lausence R. Adams, Sec’y and mgs 











, Total Cash Assets, - 





Forty Years of Continuous Successful Service 
INCORPORATED 1876 


The Ohio Mutual Fire 


Insurance Co. 
SALEM, OHIO 
$289,349.98 
Net Cash Surplus, - 211,990.18 


Losses Paid since Organization, $1,191,244 81 
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ELEVATORS WATCH SERVICE 








Company Men Exercised at Lack of 
Guard Protection for Buffalo 
Grain Warehouses 


NEW YORK, Aug. 19.—Company 
men are exercised over the lax po- 
licing conditions found to obtain in 
many of the large Buffalo grain ware- 
houses, and will probably take early 
steps to insure better protection. Three 
inspectors, although entire strangers to 
the watchmen, had no difficulty in en- 
tering the properties, wandering 
through them at will, without their 
identity being sought or authority 
challenged. 

Furthermore, the elevators are so 
indifferently fired and lighted that it 
would be an easy task for incendiaries 
to enter from railway yards, when ap- 
parently no police system exists. The 
watchman in one of the properties 
calmly admitted in response to inquiry 
from the inspectors that he carried no 
arms of any kind, his sole protection 
equipment being a large bunch of keys. 

Here there are tanks storing thou- 
sands upon thousands of bushels of 
grain, which is required to feed the 
citizens of the United States, its allies 
and many neutral nations, exposed in 
a most flagrant manner to the bomb of 
the incendiary. No wonder underwrit- 
ers carrying such risks are excited, 
and asking why the federal or state 
governments, if the elevator owners 
are so negligent, does not enforce as 
effective a police patrol as is had about 
ammunition plants. 





NEW PLAN FOR EXCESS LINES 


Companies Will Have Facilities to 
Take Care of Large Value Gov- 
ernment Work Risks 


NEW YORK, Aug. 20—The commit- 
tee in charge of formulating a plan to 
take care of large risks held a meeting 
last week at which a sub-committee re- 
ported which has in immediate charge 
the drawing up of plans of operation. 
This plan will be submitted to all of 
the companies and they will be asked 
to participate. There will be a pool or 
syndicate provided to absorb excess 
lines beyond the amounts that are ob- 
tainable through ordinary agency chan- 
nels. Most of this business will be of 
a government character, being risks of 
large value which are producing muni- 
tions supplies and equipment for the 
prosecution of the war. This will not 
conflict with the Underwriters Grain 
Association of Chicago. It is planned to 
have each company go on a percentage 
basis and the syndicate will be managed 
from New York. By this plan any 
broker or agent having excess value 
lines where war work is involved can 
go to the manager after the agency 
facilities have been exhausted and have 
the line taken care of. Companies 
therefore are expected to take extra 
lines in the pool in addition to their 
direct acceptances. 


Rooming House Rates Inadequate 


ROCHESTER, N. Y., Aug. 20.—Several 
rooming house losSes in western New 
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York have drawn attention to the in- 
adequacy of rates on this class of dwell- 
ings in this state. The Underwriters’ 
Association has no schedule for these 
veritable small hotels, the business being 
written at the minimum dwelling house 
rates. A fire of considerable severity in 
a house with 16 roomers brought out the 
fact that the insurance had been written 
at the frame single dwelling rate of 50 
cents for three years, which is correct 
practice under the rules. Most of the 
rooms had flexible gas pipe attachments 
from the walls. The fire originated from 
such an attachment. 

There is a schedule for apartment 
houses which advances the rate with in- 
creased number of families. Some spe- 
dial agents believe that rooming houses 
which are springing up throughout the 
dwelling districts as a result of a labor 
influx should have similar treatment at 
once. 





Rees Goes to Hospital 


HARTFORD, Conn., Aug. 20.—Vice- 
President William H. Rees of the Aetna 
left here last week going to Chicago 
and from there to Rochester, Minn., 
where he will be under observation by 
the Mayo Brothers at their hospital. Mr. 
Rees has been in poor health for some 
time and desires to get a diagnosis of 
his case by the Mayos. It was arranged 
that Western Manager Thomas E. Gal- 
lagher should accompany Vice-President 
Rees and his wife from Chicago to 
Rochester. 





New York City Returns 


Premiums in New York City for the 
first six months of this year have been 


reported. Those having over $100,000 
during that time are: 
Home ......$896,981 No., Eng.. “— ae 
L. & L. & G. 703,126 Auto. ...... 0,1 
Contintl. .. 594,393 City, N 148/380 
Gt. Amer. 493,167 Sum ...ecee 146,876 
G. & Rut 449,372 Queen ..... 138,403 
Actma ...<. 445,324 Hanover - 129,991 
Royal ..... 405,983 Phoenix, Ct. 129,713 
N. B. & B.. 312,836 Frmns. .... 123,699 
Fid.-Phe. .. 283,716 Boston 122,482 
. S........ 265,659 Sprgfld. - 118,426 
In. Co. N. A. 249,553 Frmns. Fd.. 114,723 
No. River... 223,055 Western ... 113,788 
Nat’l, Ct . 21,094 Amer. - 113,120 
Niagara . 217,491 Newark .... 112,656 


Scot. U. & N. 205,856 Prov.-Wash. 112,022 


Com’l Un... 202,260 Knicker. ... 110,214 
Lon. Assur. 201,509 Caledon. 106,926 
Lon. & Lan. 191,959 Amer. Eagle 104,992 
Hartford .. 182,087 Glens Falls. 101,341 
Phoe., Eng. 179,577 Orient .... 01,084 
Nat'l Lib... 165,428 Amer. Cent. 100,645 
Fire Ass’n.. 162,079 Merch., N.Y. 100,370 
Westches. . 160,432 


Appointed General Agents 


H. Donald Rickert & Co. of Lancaster, 
Pa., have been appointed general agents 
of the Central National Fire of Des 
Moines for Ohio, Maryland and eastern 
Pennsylvania. 


G. A. Peterson has been put in charge 
of the automobile department of the 
Norwich Union as general agent at the 
New York branch. He was formerly 
connected with the automobile depart- 
ment of the Aetna Life at its home office. 





Recently he has been connected with 
the Aetna Life automobile office in 
New York City. 


According to the newly issued report 
of the Hartford (Conn.) Fire Commis- 
sioner, the fire loss of the city for the 
year ended April 1, 1918, amounted to 
$256,697.02, of which $192,558.27 was 
covered by insurance. 





Losses of the Week 





| Aagentewy during the past few weeks 
have not been very heavy. There 
have been few large claims, and scarce- 
ly any sprinklered losses recently. 
ae a 

Chicago, Ill, Aug. 16—The loss to 
the Chicago Tanning Company, 122 to 
130 W. Austin Ave., is estimated at 


about 70 percent. The total insurance 
carried is $400,000. Insurance on con- 
tents as follows: 
AGEN ..<6.. $ 5,000 Lon.-Assur ..$10,000 
Allemania .. 4,500 Lumbermens. 2,500 
Amer., N. J.. 12,500 Mech. & Tr . 5,000 
Amer.-Alli . 5,000 Merchants 5,000 
Amer.-Cent 5,000 Mer. Unds 2,500 
Brit.-Amer. 5,000 Mil. Mech. 3,000 
Brit.-Dom. .. 2,500 Michigan .. 2,500 
Caledonian 2,500 Millers- Natl. 2,500 
Camden -- 5,000 National ... 15,000 
Century .... 7,500 Natl.-Ben. Fr. 5,000 
Cinti. Unds 2,500 Natl.-Lib. ... 5,000 
Citizens .... 2,500 Natl.-Un. . 7,500 
oml. Un. 17,500 Niagara .... 5,000 
C’m’nwealth’ 10,000 N. B. & M. 2,500 
GM. cscccee 5,000 Northern Eng 15,000 


Detroit ..... 2,500 Ohio Farm . 5,000 
Fi 10,000 Old Colony | 5,000 
rt 


Firemans Fa. 2,000 Orient ..... 000 
Franklin 5,000 Phoenix Eng. 15,000 
Globe & Rut. 5,000 Phoenix, Ct.. 10,000 
Granite St.. 5,000 Pitts., Unds . 5,000 
Gr.-Amer. .. 15,000 Royal ...... »50 
Generale ... 2,500 Security, Ct.. 10,000 
Glens Falls . 2,500 Springfield .. 15,000 
Hartford 5,000 State, Eng. 2,500 
Home ...... 500 State, Pa 5,000 
Humboldt €.50@ SQM cnc ccccae 0,000 
Imperial .... 3,500 Urbaine 5, 

wer -. 5,000 U. S. Unds. . 5,000 
L. & L. & G. 15,000 Western, Can. 5,000 


*x* *K * 

Independence, Iowa.—There is a total 
loss to the stock of seeds of the Rush 
Park Seed Co. & Mel. L. Webster Co. 

* * * 


Kansas City, Kans., Aug. 19.—The plant 
of the Kansas Flour Mills Company 
burned with a total loss on the elevator, 
$3,500 on the milk, and an estimate of 
25 percent damage to grain in tanks. 

+ a o 


Milwaukee, Wisc., Aug. 5.—There is a 
$10,000 loss to the Patton Paint Co. In- 


surance: 
Fire Assn ..$ 5,000 Natl. Union . 10,000 
Allemania .. 40,000 North’n. Eng. 12 500 
Coml. Un.- N. Y. Unds... 17,000 
ng. .«..- 46,000 Orient ...«.. 12,500 
Coml. Un.- Paint Tr. Mut 10,000 
N. Y. .... 10,000 Phoenix eee 
Commonw’lth 13,000 Queen ...... 16,000 
Firemens ... 95, 7000 S.U. & Ly A 300 
oe Pa.. 2°500 Springfield . - 120,000 
L. &G. 10,000 Urbaine..... 5,000 
Nati. Xe eoee 20,000 


* * * 

Cedar Rapids, lowa,—The loss to the 
Sinclair Packing Co., the total insur- 
ance is $3,163,750 in stock companies 
interinsurance con- 


and $2,200,000 in 


cerns. The stock companies involved 
are as follows: 

Hartford ..$275,000 Continental $125,000 
Norwich Un. 150,000 St. Paul ... 100,000 
National ... 237,500 Mercantile ..150,000 
AOCBA .ccce 230,000 Home ....... 100,000 
North Amer. 185,000 L. & L. & G. 100,000 
MOTD 6 caees 100,000 Springfield. 140,000 


* * * 
_ Knobnoster, Mo., Aug. 18.—A total loss 
is reported on the Acme Milling Company 
plant. A line of $16,500 insurance is car- 


ried. 
* * * 

Tulsa, Okla., Aug. 19.—A total loss is 
reported on the plant of the Rea & Read 
Mill & Elevator Co., with $112,500 insur- 
ance, all in the mill mutuals. 


* * * 
St. Louis, Mo. Aug. 16.—There is a 


$4,000 loss to the A. A. Gralnick Cloth- 
ing store. 
* * xX 


Ranier, Ore. Aug. 15.—There is a 
total loss to the Columbia River Door 


Co. 
* * * 


McKinney, Tex., Aug. 2.—The loss to 
the Grain & Mill property of the Collin 
County Grain Co. is reporter at 90 per- 
eent insurance as follows: 


EIGUIG cc cccces $4,000 Hanover ..... $3,000 
Niagara ...... 1,000 New Jersey .. 6,000 
* * * 


Covington, Ky., Aug. 17.—There is a 

2,000 loss to the Modern Furniture Co. 
located at 540 Madison Ave. 

* * * 

Okeene, Okla.—There is a total loss to 
the Southwest Cement & Plaster Com- 
pany. 

* * * 


Dixon, Ill, Aug. 17.—There is a total 
loss to the Rock River Military Acad- 
emy Building. Insurance: 


Firemans Fd..$2,000 Reliance ..... $1,000 
Phoenix-Ct. .. 1,000 Westchester . 1,000 
Palatine ..... 2,000 ae jedteawe 1,000 


7 + 
Regent, S. D., Aug.” * 16—There is a 
$3,000 loss to the ag ee of the 


Chicago Cash Store. Insura 
ee eee $1,000 Prov. Wash. - $2,000 
Minneapolis .. aa n 


Merianna, Ark., Aug. 15.—There is a 
$750,000 loss — the Nathan Furniture 
Co. Insuranc 


Springfield o°31, 000 Globe & Rut..$ 800 
COMM. ccccce -. 2,000 Amer.-Alli ... 1,000 
* * * 


Cedar Rapids, Iowa, Aug. 14.—There 
is a total loss to the laundry machinery 
and fixtures of the M. M. Buck Laundry 
Co. Insurance: 


Amer.-Alli. ....$700 Prov.-Wash. .$1,000 
Northern Assur. 700 St. Paul ..... 1,500 
* * * 


Indianapolis, Ind., Aug. 20.—The ware- 

house of the Peoples Outfitting Company, 
an ancient frame structure below South 
street on Illinois street, was damaged by 
fire on Wednesday of last week. The loss 
was about 20 percent of the insurance, ° 
which was placed as follows: 
Queen <...<. $11,500 Ger. Amer...$14,500 
Citizens, Mo. 5,500 Ins. Co. N. A. 4,000 
Fid.-Phen. .. 6,000 Indem. Exch. 10,000 
Ne @ eee 3,000 


At a recent meeting of the City 
Council of Mt. Sterling, Ky., an order 
was placed for a motor truck fully 
equipped with fire fighting apparatus. 
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SAGINAW, MICHIGAN 
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the substantial interests of 
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PEORIA, ILL. 


Western Live Stock Insurance Company 
CLIFFORD IRELAND, Pres. 


Maine, Massachusetts, Connecticut, Rhode Island, Pennsylvia, North Carolina, South Carolina, Ohio, Indiana, Illinois, Wisconsin, Iowa, Kansas, Texas, Missouri, Tennessee 


BERT BUCKLEY, Secretary 
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JAMES SEES MENACE 
IN PRESENT TIMES 


(CONTINUED FROM PAGE 1) 


of War Risk insurance to include indus- 
trial workers for all classes of insurance. 
Bureau of farm risk insurance bill. 


Big Amount Withdrawn 


Upwards of twenty-five million of fire 
and marine insurance premiums have al- 
ready been withdrawn from private in- 
surers and assumed by the government, 
meaning a loss to the companies of in- 
surance on railways, ships, cargoes, 
wheat in terminal elevators, etc. Fur- 
ther loss of insurance on telegraph and 
telephone properties taken over by the 
government may be expected, and the 
end is not yet. 

In view of the wholehearted, loyal 
support and co-operation given by in- 
surance companies and their agents 
everywhere in the prosecution of this 
war, and the conservation and protection 
of our country’s resources, it is difficult 
to understand why this great business, 
fittingly termed “the handmaiden of 
commerce,” upon which all credit de- 
pends, should have been singled out for 
governmental competition, and it may be 
absorption, particularly in view of the 
repeated declaration of those in author- 
ity that it is the wish and purpose of the 
government to stimulate business, not to 
injure it, and that all business should 
receive a fair profit for work done, and 
a fair return on the capital and service 
involved. It is stated on good authority 
that several branches of the government 
have negotiated directly with insurance 
companies, asking that the commission 
to local agents be cut out, and that the 
government be given the insurance at 
less cost. We cannot conceive why our 
agents, performing an essential service, 
should be eliminated, and other lines of 
business allowed to make their normal 
profit or receive compensation on the 
cost-plus plan, and you will endorse this 
position. 

Stood Test of Time 


The present system of insurance has 
stood for years, a mighty bulwark to 
enterprise, initiative and thrift, and the 
greatest single economic safeguard of 
this nation’s prosperity. This business is 
adequate; it needs no supplement of gov- 
ernment indemnity. It does need and 
deserve the constructive influence of its 
support and cooperation, not destructive 
encroachment, interference, shackles and 
suppression. We maintain that govern- 
ment cannot constitutionally take over 
or conduct the existing system of insur- 
ance, nor deprive the states of this 
Union -of their right to regulate, control 
and license insurance companies, and 
that such an attempt will result in the 
most strenuous opposition and ultimate 
failure. Other countries have learned by 
experience that no government has or 
can furnish such service as that supplied 
by the insurance companies nor such in- 
demnity at as low a cost as that made 
possible by them, notwithstanding the 
ridiculous estimate emanating from 
Washington that $200,000,000 will be 
saved .annually by the government on 
railroad insurance—the fact being that 
the entire yearly income of the com- 
panies on this classification, ignoring 
losses and expenses, has not exceeded 
$12,000,000. 


Great Work of Insurance 


In the United States this great busi- 
ness, classed as essential, is done by up- 
wards of 1,200 fire and marine companies 
(stock and mutual), representing ap- 
proximately one billion dollars of assets, 
invested and re-invested in government, 
state, municipal and other securities. 
These funds, not withdrawn from the 
support of general business, are held by 
the companies to safeguard the insuring 
public against disaster. This business 
gives employment to at least 250,000 per- 
sons, and is managed by men who, it 
being their lifework, may be regarded 
as experts in the undertaking. 

Whether as individuals or as a com- 
pany, we will take second place to none 
in point of patriotism. In war time many 
things are necessary which the common 
good does not demand in times of peace, 
but we submit that insurance must be 
preserved, that the destruction of this 
system built up through a century of 
evoluticn and experience, is in no sense 
necessary to “winning the war,” that it 
would be manifestly unjust to private 
interests and contrary to public policy, 
and that great and ominous danger lurks 
unobserved in many of these “war-time” 
measures which those committed to a 
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government will desire to perpetuate 
after the war is over. 


Should Make Strong Protest 


We speak for the largest fire and 
marine insurance company of Wisconsin 
and all in its employ. Certain officials at 
Washington have thus placed the stamp 
of their approval upon social insurance, 
and the statement recently made by a 
financial writer that—we must win this 
war, but in doing so must be careful 
that we do not lose our present form of 
government—seems pertinent. For the 
protection of your business, protest 
strongly and at once, personally and 
through your congressmen, senators, 
local commercial and business associa- 
tions. Write or speak to political leaders, 
newspaper editors, heads of commercial 
and civic, farm, labor or similar organi- 
zations, and every influential citizen 
within your reach, claiming their aid for 
protection of private business, and to 
secure the best men for Congress. We 
will cooperate to the best of our ability. 


PRESIDENT EVANS 
SHOWS TODAY’S DANGER 


(CONTINUED FROM PAGE 1) 


labor have in less than a century and 
a half progressed far beyond those of 
any other nation, and 94 percent of 
our national existence has been in times 
of peace. Any revolutionary changes 
of American standards of any kind 
should not be hastily enacted during 
a period of national stress except only 
for the purpose of relieving that stress. 
For the permanent good of the coun- 
try such changes should be left. for 
normal times when the nation is free 
to give its best consideration to the 
matter. 


May Be Entering Wedge 


Government operation and control has 
progressed tremendously during our 
fifteen months in the world war. Our 
shipping, railroads, telegraphs and tele- 
phones, express, and to a large extent 
our supplies of feed and other vital ma- 
terials, are rigidly controlled by the ad- 
ministration. The business of insurance 
has been entered upon somewhat by the 
government and recent indications are 
that the necessary insurance business 
undertaken by the government is in 
some quarters intended evidently as an 
entering wedge for governmental as- 
sumption of many lines of private insur- 
ance. 

There is no particular reason why gov- 
ernment can operate insurance—fire, life, 
accident and health, or any other branch 
—any better or any cheaper than private 
enterprise can. Any government form 
of insurance is bound to be more re- 
stricted and less suited to the individual 
case than private insurance. Any less- 
ening of expense that government may 
be able to show would not be actual. 
It would only mean that government ex- 
penses would not be charged necessarily 
against its insurance bureaus, but would 
be paid out of the general taxation, of 
which labor pays its own great and pro- 
portionate share. 

The more avenues of capital that are 
controlled by the government, the more 
nearly government comes to control the 
avenues of labor. Labor would protest 
if government undertook to designate 
where labor might freely seek employ- 
ment. What difference is there in prin- 
ciple if government is able to designate 
avenues where labor may not freely be 
employed? The distinction would seem 
to be merely that the first step is an 
open and avowed autocracy, command- 
ing labor what to do; the second is an 
insidious, but none the less autocratic 
bureaucracy which tells labor what it 
may not do and which gradually extends 
until its control over the individual’s 





paternalistic or bureaucratic system of 


freedom has become so complete that 





the distinction becomes to all extents 
and purposes lost. 

Bureaucracy can be little else than a 
less efficient and entirely impersonal 
autocracy. Autocracy’s one aim is to 
enslave the people for the perpetual 
glory of the reigning family. The one 
aim of a thorough bureaucracy can be 
only to restrict the freedom of the peo- 
ple for the perpetuation of the party in 
power. As far as the people are con- 
cerned it would make little difference 
to them by which name the government 
called itself—freedom is freedom and 
any inroad upon it departs from the path 
of democracy. 


Tie Labor Down 


Unless labor is well controlled auto- 
cracy is minus its right arm and bureau- 
cracy’s spine is paralyzed. Such a form 
of government must always know where 
its labor is at a given time and must 
know exactly what its labor is fit to do 
in the event of an always possible emerg- 


ency. Therefore, both autocracy and 
bureaucracy must, for their own self- 
interest, tie labor down as tightly as 


possible, label it permanently and check 
its freedom to progress. Otherwise it 
cannot keep tab on what its labor can 
do, which would mean that when the 
emergency did come such a government 
could not rely on that branch of indus- 
try; and that would mean the end of that 
government. 

Social Insurance a Bait 


Social insurance is one of the first 
forms of bait held out to distract labor's 
eyes from the chains behind the per- 
suader’s back. Social insurance will 
pension labor in its old age, will insure 
labor’s life, will guard its health, will 
treat its accidents and look after the 
well-being of labor’s children. “Here 
are nice oats,’ and the halter is slipped 
on unsuspected. 

All that is necessary is for labor to 
let itself be registered by a government 
bureau; carded by government clerks; 
sorted and checked by government 
clerks; inspected, body and soul, work- 
bench and home by government inspec- 
tors; examined by government doctors; 
given medicine by a government dispen- 
sary. 

Labor Will Pay the Tax 


This scheme is further perfumed with 


labor. But when capital is controlled by 
government, labor will pay all the taxes, 
and taxes can be made to cover a multi- 
tude of expenses that do not openly 
appear. 

For these reasons it would appear that 
labor can well afford to keep a keen eye 
upon all government encroachment upon 
the free, private choice of both labor and 
capital. 

There is a respected old saw to the 
effect that it is unwise to put all your 
eggs in one basket. If anything hap- 
pens to the basket all your eggs are 
gone. 

Watch the Basket 


There is a different version of this saw 
to the effect that it may be well to put 
your eggs in one basket and then watch 
the basket. Every egg that the Ameri- 
can people allows its government to col- 
lect means that much more watching by 
the American people. During the war 
Americans can afford to put their eggs 
all together and then to watch the bas- 
ket unceasingly. But when the war is 
over everything should be left free to 
return these eggs to the nests where 
they came from. And in this sorting 
process, if capital’s egg is broken, labor’s 
egg will be found at least cracked, with 
more than a small likelihood that the 
whole basket will be found scrambled 
together. 
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THEFT RATIO BEEN REDUCED 





Lock Warranty Has Already Had an 
Effect in Reducing the Automo- 
bile Losses 





The automobile lock warranty has 
been in effect sufficiently long for the 
companies to ascertain some of the 
results of using this preventive device. 
An adjuster for one of the large auto- 
mobile writing companies in Chicago 
states that he has found within the last 
six weeks 15 cars insured in his com- 
pany where an attempt had been made 
to steal them but the thieves were frus- 
trated because of the presence of a 
lock. He does not know, of course, 
how many other attempts were made 
but in these cases there were sufficient 
indications to show him that an at- 
tempt was being made to get away with 
the car. In some instances the thieves 
disappointed in their prey attempted 
to do as much damage as they could 
by slashing tires and other parts of 
the machine. This adjuster says that 
there is no doubt but that the lock war- 
ranty has already reduced the theft 
loss ratio. He finds that automobile 
owners have to be educated to the use 
of the lock at all times. In two cases 


. recently he found that cars have been 


stolen when the owner had gone into a 
building neglecting to lock his car. 


INTERESTED IN SUGGESTIONS 





Automobile Men Closely Watching 
Proposed Legislation That Will 
Follow Reduction of Output 





Automobile underwriters are watch- 
ing very closely any action taken by 
the government that tends to curtail 
the production of pleasure cars. Sev- 
eral suggestions have been made which 
might be disastrous to the automobile 
writing companies. If the government 
prohibits, as it is now expected that it 
will, further production of pleasure 
cars after Jan. 1, values will immediate- 
ly rise and insurance limits on second 
hand cars will have to be extended. 
There is no particular danger in this. 
However, if the government follows 
this with heavy taxes on automobiles 
used for any but business purposes a 
moral hazard will be created. It is 
suggested that gasoline, used in pleas- 
ure automobiles be heavily taxed, and 
that if used for any but business pur- 
poses especially assessed. 

li such a suggestion becomes a law 
it will mean that individual automobile 
owners will at once store their cars, 
have no further use for them for the 
duration of the war, and the moral 
hazard will thus be acute. Thousands 
of car owners would be unable to con- 
vert their cars to business use, and the 
effort would be made by these private 
Owners to market their cars for busi- 
hess uses at the same time. Follow- 
ing this action the prices offered for 
second hand cars would decline, and, 
for the time being at least, pleasure 
cars would be a drug on the market. 
Any action taken by the government 
reducing the pleasure car output will be 
felt by the automobile insurance com- 
Panies, and underwriters are interested 
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to see just which of the suggestions 
so far made will actually become laws. 





OMAHA SITUATION SERIOUS 





Thefts in Chief Nebraska City on 
Increase—Various Remedies Pro- 
posed by Companies and Agents 





OMAHA, NEB., Aug. 2i—The auto- 
mobile insurance situation in Omaha is 
serious. During July 110 cars were 
stolen in the city, and during the first 
13 days of August 30 more were miss- 
ing. 

Police Commissioner Ringer has pro- 
posed an ordinance making it a viola- 
tion of law to leave an automobile on 
the street without the protection of 
an approved lock. The retail merchants 
of Omaha are busy forming an organi- 
zation of a “vigilante” nature to help 
stop the thefts. They say customers 
who drove in by automobile from out 
of the city are discouraged by the fear 
of losing their cars. 

Automobile owners from all over the 
state met in Lincoln, Neb., last week 
and began steps to get a law through 
the next legislature making the penalty 
for auto theft more severe, and convic- 
tion easier. 

Many automobile insurance compa- 
nies have notified their Omaha agents 
they will not insure a car valued at 
less than $1,000 unless an “approved 
lock” clause is added. Only a few com- 
panies are now insuring cheaper cars 
in Omaha. A number have notified 
their agents they will not insure cheap 
cars. Five Ford cars have been stolen, 
one company reported, to every one of 
any other make. 





What Punishment Accomplishes 


MILWAUKEE, WIS., Aug. 20.—Further 
illustrations of the vigorous manner in 
which the courts at Milwaukee are deal- 
ing with automobile thieves are found 
in the sentencing of Edward Schultz to 
two years’ imprisonment in the Green 
Bay reformatory for entering a private 
garage at 3100 Grand avenue and steal- 
ing a high-priced automobile, which later 
was recovered in a badly damaged con- 
dition. In the same court, on the same 
day, Daniel Parks and Frank Cooke of 
Grand Rapids, Mich., were fined $50 and 
costs each on the charge of operating an 
automobile without the consent of the 
owner. Automobile thefts in Milwaukee 
this year have been smaller than usual, 
and while this is attributable to some 
extent to the enormous movement of 
young men into the military service, it 














Organized under and supervised 





The Security Automebile Mutual Ins. Ce. 


YOUNGSTOWN, OHIO 
It is the Age of the Specialist. Our Specialty is Automobile Insurance. 


To Ohio Agents: Give us your Automobile business! 
Agents wanted where not represented 
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is a well-known fact that the heavy 
penalties imposed on thieves in this city 
have had a salutary effect. This situa- 
tion has been the cause of wide and 
favorable comment. The American Auto- 
mobile of St. Louis, in a pamphlet issued 
recently on the automobile theft situa- 
tion in that city, it is stated: 

“In cities where courts have meted out 
severe punishment for the theft of auto- 
mobiles, such thefts have stopped. Wis- 
consin is a good example. Surrounding 
states show a very bad theft condition, 
but there are practically no thefts in 
Wisconsin, because whenever a thief is 
apprehended he is given from five to 
fourteen years in the penitentiary and 
actually kept there. The number of 
thefts in the city of Milwaukee in the 





past year can be counted on the fingers 
of one hand, notwithstanding the prox- 
imity of the city of Chicago, one of the 
great centers of automobile thieves. 





Will Seek Jitney Business 


SAN FRANCISCO, CAL., Aug. 20.—The 
Union Indemnity Exchange, an interin- 
surance concern organized among San 
Francisco jitney operators to write bonds 
required of the latter, has applied to 
the California department for a license, 
claiming to have assets of $26,000. The 
concern proposes to compete with the 
Western Indemnity for jitney business by 
offering cut rates. 


Rome Fullerton has purchased the 
agency of W. Wright at Carthage, Mo. 








DIRECTORY OF INDEPENDENT ADTUSTERS 





ILLINOIS MISSOURI 
Y ADJUS 


QUINC ‘TMENT 
& SERVICE BUREAU 


Well’s Building, Quincy GEORGE C. GILL, Mgr. 


IOWA 
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BEN C. COOPER 
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MICHIGAN 
FREDK. M. CHAMPLIN 
629 Michigan Trust Building Grand Rapids, Mich 





33 Years in Insurance Work Adjuster of Fire Losses 
ILLINOIS MICHIGAN—OHIO—INDIANA 
eens. A. | Sound oy HORACE L. SPICE 
Se en ce nenean, Snes Suite 919 Dime Bank Building 
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ELDRIDGE H. SPERRY 
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Indiana Mutual Automobile Insurance Company 
LA PORTE, INDIANA 


We specialize on Automobile Insurance (full coverage). It means service to our 
agents. If you are not getting this Home Office service let us tell you more. 


F. C. BREWER, Sec. and Treas. 

















The North River Insurance Company 
Capital $ 600,000 


Assets 3,939,479 
Net Surplus 1,155,139 
Western Department Home Office Pacific Coast Dept. 
FREEPORT, ILL. 95 William Street, SAN FRANCISCO, CAL. 
NEW YORK 
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“A Staunch and Reliabie American Company” 
EST. 1860 D. M. FERRY, JR., President 
E. J. BOOTH, Vice-President 
F. A. SCHULTE 
Treasurer 
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“37 Yeas of Honorable Indemnity” 


CASH CAPITAL, $400,000.00 
1.54 Surplus to Policyholders, $800,192.09 Losses Paid, over $8,847,589.02 : 

















Assets, $1,871, 
WM. T. BENALLACK. General Agent, Home Office Department, DETROIT, MICH. 
AR l ZONA CENTRAL DEPARTMENT 
FIRE INSURANCE COMPANY COVERING: 
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VULCAN INSURANCE CO. 


89 FULTON STREET NEW YORK INCORPORATED 1911 





STATEMENT DECEMBER 31, 1917 


Total Admitted Assets - - - - - - - = $507,968.00 
Surplus to Policy Holders - - - - - - - 321,320.00 
Net loss Paid since Organization - - - - - 375,213.00 





Correspondence solicited for lines on high-class mer- 
cantile and special hazards where not represented. 

















Will Purchase Lite Company 


WANTED—We have a client who has one hundred and 
fifty thousand dollars ($150,000.00) in actual cash who 
desires to purchase the controlling interest in a Life 
Insurance Company. Assets must be in good condition 
and company have not less than five millions of insurance 


in force. All communications absolutely confidential. 


Address Investor, 19-E, care The National Underwriter. 














The Best Field in the Insurance Business 
Today is Live Stock Insurance 
We want good men who work among farmers and stockmen to communicate with us 


Territory in Ohio, Indiana, Illinois, Michigan and Minnesota 
THE KASKASKIA LIVE STOCK INSURANCE COMPANY 


INCORPORATED 


Home Office: - - - Shelbyville, Illinois 
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FIRE INSURANCE COMPANY 
OF WICHITA, KANSAS 
HENRY C. WHALEN, President 


FIRE, TORNADO, HAIL 
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Wm. L. Dickelman & Co. 


Insurance Exchange, 


CHICAGO, ILL. 


- = + 6,517,084.28 
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AGENTS MAKE MOST MONEY WHEN THEY PUSH | 
AUTOMOBILE LIABILITY INSURANCE 


Let Us Help You Push. For Pushing Assistance write 
P. A. COOLING CO., General Agents INDIANAPOLIS, IND. 


OSAR R. WITTE & CO.,General Agents - « - ST. LOUIS, MO. 
GARNER & MANN, General Agents : KANSAS CITY, MO. 
E. J. MILLER, General Agent - DENVER, COL. 


For Other States write the Manis Office. 
DON’T FORGET, TOO, WE WRITE ALL OTHER CASUALTY LINES. 
An Agency Connection With Us — MEANS REAL SERVICE. 


WESTERN INDEMNITY COMPANY, Dallas, Texas 
Assets $1,211,054 


Capital $500,000 — 





410 TONS OF GOLD i" 


Insurance Com pany,.of 


NORTH AMERICA 


gre 
THE OLDEST AMERICAN STOCK FIRE INSURANCE COMPANY 


WE MAINTAIN A DEPARTMENT TO ASSIST AGENTS IN SECURING 
LOCAL RISKS CONTROLLED OUTSIDE. IF THERE ARE ANY SUCH RISKS 
IN YOUR‘FIELD, WRITE US ABOUT THEM. WE MAY BEABLE TO HELP YOU. 

IT IS WORTH TRYING ‘s 
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CONVENTION PROGRAM 
ANNOUNCED COMPLETE 


National Association of Life Un- 
derwriters Will Hear Many 
Prominent Men 


WILL BE JOINT SESSION 


Canadian Association Joins in Meeting 
at New York Furnishing Several 
Speakers of Note 


The complete program for the an- 
nual meeting of the National Associa- 
tion of Life Underwriters and the Life 
Underwriters Association of Canada 
has been announced. President Wil- 
son is expected to address one of the 
meetings and many others of promi- 
nence, both in and out of life insur- 
ance circles, have been obtained to add 
to the success of the convention. The 
full program is: 


EXECUTIVE COMMITTEE MEETING 
Tuesday, Sept. 3, 10:00 A. M., Hotel Astor 

Reading of the minutes. 

Reading signatures to special com- 
munications, telegrams and letters. 

Report of president. 

Reports of vice-presidents. 

Report of secretary. 

Report of treasurer. 

Report of chairman of executive com- 
mittee. 

Report of chairman—committee on tax- 
ation. 

Report of chairman—committee on 
education and conservation. 

Report of chairman—committee on law 
and legislation. 

Report of chairman—committee on 
scientific salesmanship. 

Report of chairman—committee on use 
and extension of life insurance for credit. 

Report of chairman—committee on 
publications. 

Report of committee on incorporation 
of national association. 

Report of chairman—committee on 
congresses. 

Special committee reports. 


THEMES OF THE CONVENTION 

The contribution Life Insurance has 
made and will make towards winning the 
war. 

How to develop Life Insurance in spite 
of the war. 

FIRST DAY—MORNING SESSION 
Wednesday, Sept. 12, 10:00 A. M. 
Convention called to order by President 

ae riddy. 
America,” “The Maple Leaf,” sung by 
the assembly. 
Invocation—Charles Sumner Burch, Suf- 
fragan Bishop of New York. 
Word of Welcome—Orra S. Rogers, presi- 
(CONTINUED ON PAGE 14) 


REASON acenrs 


We Insure Total Abstainers at Reduced Rates 


How many TOTAL ABSTAINERS do 
you know whom you could: insure if you 


could offer them reduced rates? 


SUCCEED 


How 


much business would THEY help you get 
if you could so write them? Wouldn’t this 
be a great advantage in opening new ter- 


ritory? 


We Give That Advantage to Our Men 


We Insure TOTAL ABSTAINERS on Spe- 
cial Rates, or give them extra dividends on 


Regular Policies. 


The savings in mortality for 


many years has been an average of 27% in favor 
of the Total Abstainers, thereby giving them 


20% greater dividends. 
tage to both Agent and 


Insured? 


Do you see the advan- 
This plan 


builds the best business and gives the agent an 
organization which cannot be secured otherwise. 
Good Contracts to Live, Clean Agents. 
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CAPITAL, $200,000.00 


A company born in the West, 
built for western people, 
by western men. 


GOOD AGENTS WANTED 


Progressive in Its Ideas 


STEPHEN M. BABBIT, Pres. 







Originators of the 
“Multiple Option” Policy, 


a three-in-one contract. 
A good policy for the 
live wire. 


Conservative In Its Management 


HUTCHINSON, KANSAS 


NEW DRAFT SHOULD 
BE NO INTERFERENCE 


With Status of All Registrants 
Definitely Fixed Selling Will 
Be Easier 


ARGUMENTS TO ADVANCE 


Agent Who Feels That “Business is 
Shot to Pieces” Has Not 
Faced the Facts 


“After they pass this new draft law 
registering all men from 18 to 45 there 
will be nobody left for me to solicit 
but old men and boys below 18.” This 
remark may sound silly and absurb, but 
it is, in substance, what hundreds of 
life agents have been saying during the 


_last few weeks to their general agents 


or managers. They have become panic- 
stricken over the future and convinced 
themselves that they will soon have 
few prospects left, and those that are 
left may not properly be called pros- 
pects, as the term is generally under- 
stood. Curiousiy enough, many good 
life men, men who have been produc- 
ing a consistent volume of business for 
years, have almost convinced them- 
selves that after the new draft law 
passes there is little future for them 
in the life insurance business. 

Answer to Complaint 


Such men have not examined the 
facts; they have not carefully studied 
just what the net effect of the new draft 
law will be. They have not thought the 
problem through. A general agent who 
receives a complaint from a life man 
who has permitted himself to become 
discouraged should, in the first place, 
tell him that the passage of the new 
draft law will be a positive benefit to 
the life insurance business rather than 
a detriment. Such a statement will 
probably jar the salesman sufficiently 
to make him sit up and take notice of 
what else the general agent is to say. 
The statement may sound strong, but 
it is nevertheless true. 


Will Establish Status 


The new draft law will be of decided 
benefit in that it will clear up all doubt 
that may now exist in the minds of 
men as to just what extent they are 
to be called upon for military service. 
That is, they will be definitely classi- 
fied and their status permanently estab- 
lished. They will know whether they 
are to be called into military service, 
and can consequently arrange their af- 
fairs. They will know definitely just 
what disposition is to be made of them 
by the government and will have no 
hesitancy in making a financial outlay 
or to no longer offer the excuse that 
they do not know what is to become of 
them and whether they are to be called 
into service. Government estimates 
show that about 10,000,000 men will 
register in September between the ages 
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MERCHANTS LIFE INSURANCE COMPANY 


A complete new line of Policies incorporating all that is latest and best. 
Liberal Agency Contracts. 
Choice territory under direct contract in nineteen States. 
Four Million Dollars worth of Good Will distributed over entire territory by prompt payment of 
all claims since organization. ‘ 
Good agents have no difficulty in profiting largely by this established Gobdd Will. 


On Agency matters address the President at the Home Office. 


WM. A. WATTS, President 
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TO MEET IN CHICAGO 


ILLINOIS LIFE CONVENTION 





Meaty Program Is Provided for Fif- 
teenth Annual Agency Gathering— 
Why Meeting Is Held 


The fifteenth annual agency conven- 
tion of the Illinois Life will be held at 
Hotel La Salle, Chicago, Aug. 29-30. 
The twenty-fifth anniversary dinner 
will be held on Friday evening, Aug. 
30, at 7 o’clock. Short after-dinner 
talks will be made by members of the 
Illinois Life Old Guard—those men 
who have been in the service more than 
10 years. Excepting for a visit to the 
Great Lakes Naval Training station no 
formal entertainment has been’ pro- 
vided for the convention, since the 
meeting is a strictly business one, and 
held under war-time conditions. An 
attendance of from 150 to 200 of the 
company’s principal producers is ex- 
pected. As this is the company’s twen- 
ty-fifth anniversary year and a record 
production is being aimed at, every ef- 
fort has been made in framing the 
agency program to provide material 
and addresses that will be of practical 
benefit and assistance to the men in the 
field. 

Comment by R. W. Stevens 


Vice-President Stevens believes that 
the real life insurance man has a real 
opportunity today. In commenting on 
reasons for holding its annual conven- 
tion Mr. Stevens says: “If there ever 
was a time in the history of agency or- 
ganizations when an agency conven- 
tion was justified this certainly is that 
time, since never before in the history 
of our business have such unusual and 
extraordinary conditions and problems 
confronted any organization as now 
confront those engaged in the business 
of life underwriting. 

Reasons for Meeting 


Upon no other peace time business 
has our government placed such a high 
mark of approval as it has placed upon 
the business of life insurance, and 
surely in these times when our govern- 
ment has the greatest need to keep all 
essential business and industries going 
at top speed it would be a confession 
that agency meetings held in the past 
were nonessential to our business, if 
we should call off now our annual 
agency conference having before us the 
words of President Wilson, “This is 
not only not a time to allow any slow- 
ing up of business, but is a time when 
every sensible process of stimulation 
should be used.” 

The program follows: 


CONFERENCE SESSION 
Thursday, Aug. 29, 8:00 a. m. 


Admission limited to active members 
of the agency organization. 











PROGRAM 
Thursday, Aug. 29, 1:30 p. m. 


Reading of 
club secretary. 

Address, Otto H., 
president. 

President’s inaugural address, Charles 
H. Thornton, general agent, Chicago. 


minutes, K. B. Korrady, 


Augustine, retiring 


Presentation conservation prizes, Os- 
wald J. Arnold, secretary Illinois Life 
Insurance Company. 

“Why My Business Sticks,” John M. 
Kelly, district manager, Chicago. 


Business,” W. B. 
southwestern de- 


“The War and Our 
Davis, general agent, 
partment. 

“Some Effects of the War on Life In- 
surance and My Agency,” G. H. Kopperl, 
manager, west-central Illinois. 

“New Opportunities Resulting From the 
War,” Harold Dyrenforth, general agent, 
Chicago. 

“Will the Extension of the Draft Age 
Affect Our Business?” R. B. Daniel, man- 
ager, Hutchinson Agency. 

“The Effect of the War on the Com- 
panies,” Julius Abrahamson, general 
agent, Chicago. 

“A World of New Prospects,” J. G. 
Brinkley, special agent, Oklahoma. 

“The Dawn of a Golden Day for Life 
Insurance Salesmen,”’ S. B. Edmondson, 
manager, Chicago agencies. ? 

Friday, 9:00 a. m. 

“Sixteen Years with the Illinois Life,” 
Henry Sterchi, manager southeastern Illi- 
nois. 

“Meeting War Conditions,” T. J. Hen- 
derson, agency manager, Michigan. 

“Fraternalism Versus Life Insurance,” 
J. W. F. Hughes, manager, eastern Kan- 
sas. 

“The Farmer as a Life Insurance Pros- 
pect,” W. H. Graybill, special agent, 
southwestern department. 

“Writing Farmers for Large Amounts,” 
Thomas M. Cusick, special representative, 
Corn Belt Agency. 

“Whvy I Spent Fifteen Days in the Har- 
vest Field,” Ben S. Wallick, special repre- 
sentative, western Illinois. 

“Work and Optimism,” F. W. Weston, 
manager Detroit agency. 

“The Value of Persistency,” A. C, John- 
son. general agent, Oklahoma. 

“The Humorous Side of Our Work,” 
Max McKinnon, special agent, Michigan. 
Friday, 1:30 p. m. 

“What the New Agent Needs to Know,” 


George H. Millage, district manager, 
Michigan. r. 
“How the New Agent Shauld Be 


Trained, Tried and Judged,” S. A. Scott, 
manager, south-central Kansas. 

“The New Agent’s Guarantee of Good 
Faith.” E. R. Higbee, special agent, west- 
ern Illinois. 

“How to Go About Selling Life Insur- 
ance,” Parke N. Musser, agency director, 
Corn Belt agency. 

“Keeping Prospects in Line,’ Frank L. 
Medley, district manager, southeastern 
Tllinois. 

“Keeping in Touch with the Ratebook,” 
L. G. Richardson, manager, southwest- 
ern Tllinois. 

Address, E. J. Hutchinson, 
east-central Illinois. 

“From the Viewpoint of a $100,000 
Part-Time Man,” Norris, special 
agent, Illinois. 

“Our Ovportunities and Responsibili- 
ties,” R. W. Stevens. vice-president, Illi- 
nois Life Insurance Company. 


manager, 


Mrs. Georgia Wilson Harris, sister of 
A. Randolph Wilson, secretary and actu- 
ary of the Amicable Life of Waco, Texas, 


was married Aug. 14 to Dr. Charles 
Arthur Cornelson of Montreat, N. C 


formerly in charge of the department of 
English at Wabash University. Dr. Cor- 
nelson has been drafted and is scheduled 
to report for military duty at Camp Tay- 
lor, Louisville, Sept. 1 


R. D. Lacklider, for manv vears dis- 
trict agent of the Union Central Life 
at Hamilton, O., has retired and his suc- 
cessor will be named shortly. 








the 
agents, medical examiners, and 





WM. H. FLANDERS, Mgr. 





- FLANDERS LIFE AND. ACCIDENT SERVICE 
ORGANIZED 1913 

A scientific service in investigation Z insurance omg Pd wh reports anf fcmrense applicants 

OUR FACILITIES ARE COMPLEYE—TERRITORY INDIANA 

cc 


im investigations 


INDIANAPOLIS, IND. 














Conservative Life Insurance Company 


of America 
(Ordinary and Monthly Premium Plan) 


We have openings throughout Indiana for experienced 
Industrial insurance men. Rapid promotion for those 
who can make good. We have several good General 
Agencies open both in Indiana and Michigan in the 
Ordinary Department. Writein confidence to 


A. S. Burkart, Vice-Pres. and Gen. Mer. 
South Bend, Indiana 







J INCORPORATED UNDER 
H THE COMPULSORY DEPOSIT § 
B) LAVYSOF THE STAT =F 








AI _ _OF INDIANA hy 
The Sign of Geod Insurance 











THE CAPITOL LIFE INSURANCE COMPANY 


OF COLORADO 





The Sign of 


Home Office 
DENVER, COLORADO THOS. F. DALY, Pres. 


PRODUCTIVE FIELDS OPEN TO LIVE AGENTS 


Good Insurance 














Wanted in Illinois, Indiana and Pennsylvania 


100 Industrial Agents 5 Superintendents 
20 Assistant Superintendents 
WHO KNOW HOW 


For new Industrial Work—to open new territory 
and to sell the best thing going. 
Address Industrial Department 
Western Life Indemnity Company 
604 Masonic Temple, Chicago, III. 
33 years’ continuous and successful career. Now known and called “THE OLD RELIABLE” 
GEN. GEO. M. MOULTON, President J. L. MITCHELL, General Agency Manager | 











A BUSINESS BUILDING POLICY 


THE future financial worth of the children of today de- 
pends upon the thrift seed sown now. {Our Child’s En- | 

dowment policy plants the idea. Sold to ages 1 to 15 years, 

without medical examination full face value paid for death 

between 20 and 30, becomes an endowment policy at age 30. 

Liberal cash loan and surrender values are provided—A 

quick seller to every one with children. Opers the way for 

arger policies to the whole family. Liberal contracts for 

agents in Minnesota, Michigan, Montana, Wisconsin, North 

and South Dakota. 


SURETY. FUND LIFE INSURANCE COMPANY 


Dr. E. KLAVENESS, President MINNEAPOLIS, MINN. 




















“THE WEST COAST LIFE” 


Offers splendid opportunities in the West in alive 
organization that last year produced over Twelve 
Million Dollars in applications for new insurance. 
Ask for the current copy of THE PIONEER. 


WEST COAST SAN FRANCISCO LIFE INSURANCE COMPANY 


376 Pine Street SAN FRANCISCO 
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THE REAR GUARD. 


of success. 


Company. 


Jesse R. Clark, 
President 


No more virile and efficient body of men can be found than 
the large army of life underwriters. 


Towering back of the agent in his efforts, as a mighty rear guard, is the 
strength and prestige of the Company and the Institution he represents. 
The stronger the rear guard, the greater the agent’s morale and chance 


Four big success factors in the work of the Union Central Agency Force are: 
The GOOD WILL created by farm loan in- 


vestments, developing the Country's agri- 
cultural resources, and thereby contributing 
largely to the world’s food supply. 


The UNIQUE SERVICE extended freely to 
the insured and their beneficiaries, merit- 
ing the appellation—the Great Policyholders’ 


The SECURITY of the non-fluctuating, panic 
and war proof investments, limited to first 
mortgages on carefully selected cultivated 
farms, and United States Liberty Bonds. 


The SAVING enjoyed by policyholders in 
premium deposits, the result of the Com- 
pany’s superior earnings, favorable mortality, 
and economy of management. 








The Union Central Life Insurance Co. 


Allan Waters, 
Second Vice-President 


CINCINNATI, OHIO. 








RESOLUTION EXPLAINED 





WANTS GREATER EFFICIENCY 





R. W. Stevens of Illinois Life Tells 
About Proposed Amendment in 
American Life Convention 





There has been more or less inquiry 
made as to the purport of the resolu- 
tion offered by Vice-President R. W. 
Stevens of the Illinois Life to amend 
the constitution of the American Life 
Convention so that the executive com- 
mittee shall have full control of the 
salaried employes of the organization 
electing them and guiding them. At 
the present time the salaried secretary 
and general counsel is elected by the 
entire membership. THE NATIONAL 
UNDERWRITER asked Mr. Stevens the 
reason for his amendment and he 
makes the following statement: 


The object and intent of that amend- 
ment is to place in the hands of the execu- 
tive committee the full control of those in 
the employ of the convention and who 
under the practices of the convention op- 
erate under the direction of the execu- 
tive committee. 

Wants More Consistent Method 


Viewed purely as a business proposi- 
tion it seems to me that the committee 
upon whom is placed by the convention 
the responsibility for the conduct of the 
affairs of the association, with the assist- 
ance of a paid secretary and treasurer, 
should have the naming of the person or 
persons to fill those offices, and should 
not be required to face the possible con- 
tingency of having those offices filled by 
a person or persons who because of elec- 
tion by vote of the convention might be 
unwilling to follow the directions of the 
executive committee if that committee 
had no voice in their election. 


Cites Grand Rapids Charges 


Further, in view of the unfortunate sit- 
uation which arose in Grand Rapids last 
year by reason of certain printed charges 
mailed to all members of the convention 
reflecting upon the integrity of our pres- 
ent secretary, whose ability I value 
highly and whose earnest, conscientious 
work has been such a factor in the up- 
building of the convention from its very 
beginning, it seemed to me, as well as 
to many of his other good friends, that 
it was neither fair to the secretary nor 
to the members of the convention that 
any discussion that might be precipitated 
With reference to his fitness to hold office 
Should be debated in town-hall meeting 
or determined by the majority of a large 
number of voters many of whom would 
vote according to prejudice without trou- 


bling themselves to fully ascertain the 
facts. : 


Committee Should Be in Charge 
AS a member of the American Life 





RIVALRY FOR POSITION 


PRESIDENTIAL SPECULATION 





Secretary Foster of Royal Union and 
President Reynolds of Kansas 
City Life Candidates 





There is considerable speculation as 
to who will be the next president of the 
American Life Convention. Secretary 
Sidney A. Foster of the Royal Union 
Mutual Life of Des Moines is already 
in the ring, he having the backing of a 
very strong element in the organiza- 
tion. Mr. Foster communicated the 
fact that he would be a candidate be- 
fore the annual meeting to the various 
companies in the organization some 
months ago. He has done heroic serv- 
ice in the American Life Convention 
and is a man of splendid ability. 

There is a well defined movement to 
elevate President Joseph B. Reynolds 
of the Kansas City Life to the chief 
executive position in the association. 
Mr. Reynolds was one of the founders 
and was the first president of the 
American Life Convention. When he 
sat, however, at the head of the body 
it was small in number. A strong co- 
terie of members feel that he should 
be president now that the convention 
has reached such large proportions. It 
is needless to say that President Rey- 
nolds has always ,been a tremendous 
power in the organization and has been 
one of its most influential members. 








Convention I am entirely willing to be 
guided and bound by the acts and de- 
cisions of our executive committee, and 
I am further of the opinion that the fit- 
ness of any person who serves with and 
under the direction of that committee 
should be determined by the committee 
which being a small compact organization 
is far better qualified to properly con- 
sider and judge in the privacy of the 
sanctum and without_publicity the quali- 
fications of a convention employee than 
is the convention acting as a committee 
of the whole. I sincerely feel that the 
best interests of the convention as well 
as the best assurance of fair-play in 
dealing with all paid employees of the 
convention will be guaranteed by the 
adoption of the amendment which I have 
proposed. 


Edward L. Hedenberg. Jr., who has 
been with the Mutual Life 20 years, has 
resigned his position with that company 
at the head office as assistant superin- 
tendent of bureau of applications. to go 
with Finn Sandberg. president, Raynes 
& Lee, 82 Beaver street, New York. Mr. 
Hedenberg is to be special field repre- 
sentative for this brokerage house. 











You Can Get Ahead 


Under the direct agency contract we 
make with our agents. They have a 
real opportunity to earn a reasonable 
commission and build up a permanent 
renewal. Why not take advantage of 
this profit-sharing arrangement? 





A solid, safe Illinois Company 
with over twenty millions of business 


The Central Life 


Insurance Company of Illinois 
OTTAWA, ILL. 


W. F. WEESE 


H. W. JOHNSON 
President Vice-President 


Ss. B. BRADFORD 
Secretary 
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period of disability. Can insurance do 


t ted in Maine, New Hampshire, 01 
ay apportenity for Life Insurance Salesmen of ability. Address: 


UNITED LIFE AND ACCIDENT INSURANCE CO., 


WORTH KNOWING 


Suppose that you are insured in the United Life and Accident Insurance Company of New Hampshire for $5,000 under the Company’s Triple Indemnity 


Plan, what does your Policy guarantee to do? ANSWER: 
i that in case of death from any cause, $5,000, the face of the Policy, will be paid. . 
SOND: ong agperest a Pad from any ACCIDENT, $10,000, or DOUBLE the face of the Policy, will be paid. — ‘ ' 
THIRD, that in case of death from certain SPECIFIED accident, $15,000, or THREE TIMES the face of the Policy, will be paid. F Reds f P 
BUT THIS IS NOT ALL. The Accident Disability Endorsement FURTHER guarantees that in case of total disability as a result of accidentai injury, the Company will pay direct 
to YOU at the rate of $50 PER WEEK during such disability, but not to exceed 52 weeks, after which the weekl ; 
ORE? And why should any man be satisfied with a policy that would do less? The cost is low. ; : eA 
Vermont, Connecticut, Pennsylvania, North Carolina, South Carolina, Tennessee, Georgia, Delaware, Maryland, Missouri, Mississippi and 


indemnity will be at the rate of $25 PER WEEK throughout the 


Home Office, United Life Building 
Concord, New Hampshire 























INSPIRES CONFIDENCE 


BOISSARD GIVES HIS VIEWS 


President Guardian Life of Wisconsin 
Sees No Danger of Government 
Entering Insurance 


President George A. Boissard of the 
Guardian Life of Madison, Wis., is one 
of the executives of the country who 
does not feel panicy over the insurance 
situation and does not believe that 
there is the slightest danger of the gov- 
ernment getting into the insurance 
business. Mr. boissard says in part: 

Two or three of the life insurance jour- 
nals have been having fits this summer 
over the danger, as they phrase it, of 
government insurance. 

They are beating the tom-toms 
spreading alarm. 

Men in the field who read their panicky 
editorials may be under the impression 
that their occupation is going to be gone 
as soon as Congress reassembles in 
Washington in sufficient numbers to pass 
a bill. 

Far be it from so. 


and 


Fault of Insurance Itself 


That the government is in the insur- 
ance business at all i8 largely due to in- 
surance itself. Companies writing ma- 
raine insurance were so afraid of the 
submarine that carriers were unable to 
have their ships or cargoes underwritten. 
To stop a nation’s seaborne commerce 18 
like stopping the individual’s blood cir- 
culation. In order to keep this commerce 
going the government had to go into the 
marine insurance business. 


Conference of Companies 


Almost immediately upon our entrance 
into the war the insurance commissioners 
of the country called a meeting of rep- 
resentatives of life companies in an ef- 
fort to arrive at some solution of the 
problem of insurance on the lives of sol- 
diers. For diversity of opinion, for cock- 
suredness, there has probably never been 
an assemblage surpassing the one that 
gathered in response to the insurance 
commissioners’ call outside the cabins of 
the good ship Oscar II. Actuarial pig- 
headedness was the predominating fea- 
ture of the meeting, and of course since 
no one would yield his opinion, so far as 
the larger insurance companies were con- 
cerned, the situation was exactly the 
Same at the end of the conference as at 
the beginning. 

War Clauses 


The soldiers of the American army 
could not afford to pay $100 extra pre- 
mium per thousand for service overseas. 
Instead of reaching an agreement, each 
company in the country pursued its own 
Sweet way, andthe result is that insur- 
ance publications which are now viewing 
the situation with alarm have required 
column after column of space to print 
the new war clauses of the various com- 
panies. Compiled into book form, these 
war clauses make a volume equal in size 
to the modernized annual report of the 
insurance commissioner of Wisconsin. 
So the government had to go into the life 
insurance business for soldiers, or the 
soldiers would have had no life insur- 
ance. 

Will Not Get Far 


And that’s about all there is to the 
present minute danger of the government 
absorbing all of the insurance business 
of the country. That, and the fact that 


one or two radical members of Congress 
are proponents of government insurance. 
But Uncle Sam has military needs for all 
of his dollars and the insurance agitators 
are not going to get very far while the 
war is on. 


And there will be too many 





SEES LITTLE DANGER 
VIEWS OF PRESIDENT STAHL 


Head of Farmers National Life Has 
Faith in Common Sense of 
American People 


President John M. Stahl of the 
Farmers National Life of Chicago, who 
has spent much time in Washington 
during the last 20 years, especially in 
creating public sentiment for the par- 
cels post system, rural mail delivery 
and so on, is not afraid of government 
life insurance. Mr. Stahl for many 
years has been publisher of one of the 
leading farm journals and has been 
closely affiliated: with poiiticians and 
authorities at Washington. He says 
that he is not alarmed at all over the 
present tendency. Occasionally Mr. 
Stahl says that he makes an. excursion 
through the files of the Review of Re- 
views and the Forum as _ he has the 
numbers bound from the first issue. 

New Crop Every Ten Years 

He finds that about every ten years 
the American people produce a crop of 
visionary men that try hard to make 
fools out of American voters and citi- 
zens. President Stahl says that when 
this movement gains some momentum 
the American people rebel and show 
their common sense, of which they have 
a full supply. He says that the life in- 
surance business cannot be successfully 
conducted by the national government 
and the American people have enough 
sense to recognize this fact. He says 
they can be counted upon to put on the 
brakes when the movement really be- 
comes dangerous. 

Should Put Brakes on Demagogue 

However this may be, President Stahl 
says there is no reason why the insur- 
ance people should not be exceedingly 
alert and, do all that can well be done 
to awaken the American people to the 
dangerous attempts of a demagogue 
like Senator J. Hamilton Lewis of IIli- 
nois who recently introduced a bill to 
extend the government life insurance 
plan to all wage earners. He declares 
that there are a number of hungry 
politicians now at the public crib who 
desire jobs at the hands of the present 
administration. He says that the great- 
est danger so far as government life 
insurance is concerned is this hunger 
of thousands looking for a soft gov- 
ernment berth and the desire of poli- 
ticians to reward their faithful work- 
ers. 

President Stahl says there is no rea- 
son why life insurance should be sold 
as the demagogues put it, “at cost” un- 
less the national government should put 
out of business all the mercantile es- 
tablishments conducted by private in- 
dividuals and sell their products at 
first cost. 





other things to think about after the 
war is over. 

The great American public is going to 
require a solution of the railroad and 
telegraph and merchant marine problems 
before it undertakes the socialization of 
the country on a broader scale. Against 
the plea for government insurance there 
will be plenty of ammunition of the char- 
acter fired by former Ambassador Gerard 
long before this situation becomes really 
threatening to those engaged in insur- 





ance work. 





The Intermediate Life Assurance Co. 
EVANSVILLE, IND. 








This is a progressive age. Why not join the ranks 
of a progressive company that will give you a con- 
tract in either of two states where less than 12% 
of the Insurable population are insured in a legal 
reserve company? Let us tell you more. 














$6,000 - $12,000 Combination Policy —$24.00 a Year 


$25.00 Weekly Indemnity During Disability 


Membership 68,453 Claims Paid, $1,307,881.83 


Experienced Insurance Salesmen like to sell our Insurance because 
they get the commissions in cash instead of in notes 


Our Leading Salesman in 1917 made over $7,500.00 


BUSINESS MEN’S ACCIDENT ASSOCIATION 


W. T. GRANT, Secretary KANSAS CITY, MO, 




















FARMERS NATIONAL 


LIFE INSURANCE CO. OF AMERICA 








Farmers National Life Bldg., a°v"en'c'e CHICAGO, ILL. 














Wanted:—A Stnctly First-Class 


Life Insurance Man 





as State Manager for Illinois. Must be a 
good .personal producer, with the ability to 
organize and develop our business inthe State. 


Liberal commission and renewal contract to 
the right man. References required. 





Guarantee Fund Life Association 


OMAHA, NEBRASKA 
Organized 1901 - 
ASSETS OVER $2,750,000.00 
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TO GATHER IN CHICAGO 
EQUITABLE OF IOWA MEETING 


Des Moines Company’s Agents to Hold 
Annual Convention to Discuss 
Business Building Topics 


The annual convention of the agency 
association of the Equitable Life of 
Iowa will be held in Chicago, Aug. 27- 
29. On Monday, the 26th, a general 
agents’ meeting will be held, this at the 
call of the company, and will be under 
the supervision of the officers of the 
company. The program is: 

TUESDAY, AUG. 27 
Morning Session 

Morning session limited to those hold- 
ing direct contracts with the company. 
+ Soha oe 

9:30—Business session of association. 

Minutes 1917 meeting. 
Amendments to constitution. 
Appointment of committees. 
Discussion of subjects relative to 
developing and maintaining an 
agency. 
12:00—Adjournment. 
Afternoon Session 

Afternoon session and all further ses- 
sions open to all representatives of the 
company. 

?:00—President’s address. 
2:15—Introduction of those attending 
the agency convention for the 
first time. 
:45—Life Insurance as a Career—M. C. 
Nelson. 
2:55—Finding Prospects: 
(a) Policyholders pnd Best Pros- 
pects—R. 
(b) Directory System—_E. T. Pat- 
terson. 
(c) Chain System—W. J. Dwyer. 
(d) Proper Handling of Pros- 
pects’ Names—B. W. Boyd. 
Discussion. 


bo 


3:50—Advantage of Daily Report of 
— and Interviews—T. M. Hut- 
on. 
Discussion. 


oa 


:10—Preparation for Your Interview by 
Advance Study of Your Pros- 
pect—W. B. Anderson. 
:30—Questionnaire—Secretary Hadley. 
:30—Adjournment. 
:30—Roat ride, Str. Florida, Municipal 
Pier. 
Pickering’s Entertainment Com- 
mittee will run the boat; Bloch’s 
Glad Hand Committee will see 
that everybodv is acquainted: 


CO SI 


Voedisch’s Music Committee 
will conduct the services. 
WEDNESDAY 


Morning Session 


9:00—Rusiness session— 
Election of officers for ensuing 
year. 
Revort of Equalization Committee. 
9:30—Value of Birthdav and Christmas 


Cards—F. B. Dibble. 
Discussion. 
:50—Conservation: 
(a) —— on First Interview; If 
Not. Why Not?—wW. L. 
Golden 
(b) Policy "Deliverv—Mail. Visit 
or Canvass for Additional 
Insurance—W. Christian. 
(ec) Settlement—L. N. Hexter. 
Discussion. 
10:30—Unworked Veins of Pay Ore— 
(a) Life Insurance as an Educa- 
Neng Fund—F. T. Thomp- 


—) 


(b) Lite’ Tenienne as a Protec- 
tion Against Shrinkage of 
Assets—W. H. Hinton. 
(c) Life Insurance as a Credit 
Stahilizer—H. C. Finch. 
(d) Life Insurance as an Old Age 
Pension—W. H. Howe. 
(e) Life Insurance as a Creator 
yl an Immediate Estate— 
R. Juvinall. 
(f) Lite Insurance to Pav In- 
heritance Tax—A. D. Wallis. 
(g) Life Insurance as a Birthday 
or Christmas Gift—Walter 
St. John. 
Discussion. 
11:50—Questionnaire — 
Nollen. 
12:00—Adjournment. 
Afternoon Session 
:00—Life Insurance During the War— 
J. C. Johnson. 
Discussion. 
:20—Weekly Anplications—E. E. Smith. 
Discussion. 
:40—Acceptanees and Rejections—Dr. 
. L. Wells. 
:10—Life Insurance After the War— 
W. F. Crawford. 
Discussion. 
:80—Conferring of insignia upon mem- 
bers of the $200,000 and $100,- 
000 Clubs—President Cummins. 
:15—Adjournment. 
:30—Special recital by Miss Myrna 
Sharlow, leading soprano of the 
Chicago Grand Opera Company, 


Vice-President 


w wo rw 


Ha te 


Life of Iowa Agency Associa- 
tion in the Recital Hall of the 
Hotel Sherman. 

8:00—Do as you please. Members of the 
Entertainment Committee will 
procure tickets to a couple of 
the best shows in order that 
those who desire to attend may 
do so in a congenial group. 


THURSDAY 
Morning Session 


9:00—Business Session— 
Report of the Auditing and Reso- 
lutions Committees. 
Announcements for the ensuing 


year. 
Unfinished Business. 
9:30—Reading of the Kirk Cup Essays. 
Presentation of Cup—President 
Cummins. 
10:00—Messages from the boys in uni- 


form. 
10:00—Address—“Luck in _ Life 

ance”’—Vice-President Nollen. 
10730—Address—“‘Men Who Bring Things 

to Pass”—Allen A. Albert. 
12:00—Adjournment. 


Insur- 


Afternoon Session 
The afternoon session will be devoted 
to a program and celebration by the 
$200,000 and $100,000 Clubs, the programs 
to be arranged by and in charge of the 
officers of those clubs. 


Massachusetts Mutual Convention 


The agents association of the Massa- 
chusetts Mutual will hold its twenty- 
seventh annual convention at the home 
office the last of this month. The busi- 
ness sessions begin the afternoon of 
Aug. 28, lasting through the next day, 
when the agents will take a steamer 
for Riverside Park for a clam bake and 
the last day will be given over to recre- 
ation. The complete program follows: 


WEDNESDAY, AUG. 28 
2P. M. 


Opening—Warren C. Flynn, President of 
the Agents’ Association. 
Address of Welcome—W. W. McClench, 

President of the Company. 
“Suggestions to Managers’—Alexander 
Cowen, R. Lester Dodson and Laurence 
E. Simon, of New York Cit ty. 
“Working in Rural Territory”’—Nolan V. 
Bratton of Mattoon, Ill. 


THURSDAY—9:30 A. M. 


“The Average Agent’—John Shambeau 
of Duluth, Minn. 

“What Are the Prospects for the Young 
Life Insurance Salesman?’—Julian R. 
Cross of Boston, Mass. 

“Taking the Sting Out of the B in Be- 
ginner’—Miss Mary E. Warren of Bos- 
ton, Mass. 
“Protection’’—Miss 
New York City. 


THURSDAY—2:00 P. M. 


“We Serve’—Mrs. Marie H. Roberts of 
Columbus, - Ohio. 
Remarks—Charles H. Angell. 


Sara Lewinson of 


Fertile Field Open 


The Missouri State Life Insurance 
Company of St. Louis, Mo., with over 
$172,000,000 of insurance on its books, 
is working out a campaign for the de- 
velopment of South Dakota, Montana, 
Wyoming, Idaho and Eastern Wash- 
ington. 

The company operates strictly on the 
old general agency plan and is desirous 
of getting into communication with 
men who are looking for a permanent 
connection, men who have the ability 
to organize territory and develop an 
agency organization. 

Its policies are liberal in their terms, 
and the company’s service to policy- 
holders and field force is unexcelled. 

This may be the opportunity you are 
looking for, and it would be well to 
get in touch with the Home Office of 
the company at St. Louis, Mo.—Adver- 
tisement. 
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AMERICAN 
CENTRAL 
LIFE 


Insurance Co. 


INDIANAPOLIS, IND. 
Established 1899 


HERBERT M. WOOLLEN 
PRESIDENT 



































































The Midland Mutual Life Insurance Company 


COLUMBUS, OHIO 


An OHIO Company, writing policies on OHIO people and keeping GHIO 
money in OHIO for the development of OHIO industries 


Admitted Assets ............ ccc cece cece cece cee sD 2pf OO B17.90 
Imsurance in Force............ccseccccccssccees 2h SOB 839.00 
Surplus to Policyholders......................+. 376,482.48 

cit inquiries from cuneate parties. 


New Continuous Monthly Income Policies. 
Bplendid opportunities for AGENTS | in many sections of Ohio We soli 
G. W. STEINMAN 
Secretary 

























WE WANT AGENTS 


President 
To push our five-point-nine policies. 

Excellent Iowa territory and liberal 

contracts for men of good reputation. 

i ‘‘The Company of Co-operation’’ 

THE DES MOINES LIFE & ANNUITY CO. 

A. L. HART, Agency Manager 
HOME OFFICE: Register-Tribune Bldg., DES MOINES, IOWA 
































complimentary to the Equitable 





Indiana National Life Insurance Co. 
Authorized Capital, $1,000,000.00 


WE AIM TO GIVE THE FULLEST SERVICE TO ALL WITH WHOM WE HAVE RELATIONS 
Our policy contracts are liberal and modern, having many 
srt am that appeal to agents and prospects. 


WE PAY OUR AGENTS WELL WHO DESERVE WELL 
For Territory and Agency Contracts Address C. D:’RENICK, President 













INDIANAPOLIS 


Our Home Office is heiptals our agents are pleased with 
the treatment accorded them. 
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Provident agents find 
that in these war times it is 
not difficult to convince a 
man he is not carrying suffi- 
cient insurance. 





Provident Income Insur- 
ance is easy to sell. 





Write for information. 


THE PROVIDENT 
Life and Trust Company 
of Philadelphia. 


Founded 1865 


| 
| 





























WANTED! 


DISTRICT AND SPECIAL 
AGENTS 


both in NORTH DAKOTA and 
SOUTH DAKOTA, by one of 
the most active and progressive Old 
Line companies in the Northwest- 
ern field. - Writing business in its 
home state at the rate of $500, 000 
per month. 


Men of integrity and ability, 
who wish to stay and build for the 
future, will be given liberal con- 
tracts directly with the Home Of- 
fice. 


We invite correspondence. 


PROVIDENT INSURANCE 
COMPANY 


BISMARCK, NORTH DAKOTA 

















“SOMETHING 
NEW FOR 
AGENTS” 





National 
American 
Life 
Insurance 
Company 





Burlington, lowa 


| a 
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| Tax and Insurance | 


Se “= = 


inition <sheaiiiien: “Mich. ren 9.— 
In your issue of Aug. 8, “Inheritence 
Tax and Life Insurance Plan,” the in- 
heritence tax in Michigan, [ am in- 
formed, is 1 percent over $5,000 and 
the federal, I think, is 1 percent over 
$50,000. As stated in this article, which 
is very interesting to me, it may absorb 
as much as 55 percent of the entire 
estate. Kindly advise me how you fig- 
ure this out. Also as to the moderate 
cost of this plan; is there some special 
form of life insurance, with special low 
rates, available for this purpose? I] 
will appreciate it very much, to have 
this plan fully explained to me. Will 
you be kind enough to do so. 

* ok x 








Answe e inheritance tax law of 
Michigan provides for a $5,000 ex- 
emption for a wife and $2,000 for 
others. The tax is 1 percent on per- 
sonal property and 5 percent on all 
other, including real estate. 

The combined inheritance tax, state 
and federal, of a decedent who resided 
at the time of his death in Illinois, 
would not aggregate 55 percent of an 
estate of any size. We call for conven- 
ience those laws inheritance tax stat- 
utes, but they are more properly desig- 
nated as estate transfer laws. The 
state laws, unlike the Act of Congress, 
generally grade the tax by consan- 
guinity, that is, the tax is Jess to direct 
heirs, more to collaterals and __ still 
more to strangers in blood. In IIli- 
nois $20,000 of the estate is exempt 
where the takers of the estate are wife 
or husband, child or children, father 
or mother, brother or sister. The tax 
to this class is $1 per $100 on the clear 
market value of the estate up to $100,- 
000; $2 per $100 for the excess over 
$100,000, with $20,000 always exempt. 
To collaterals, that is to uncles, aunts, 
nieces, nephews or their lineal de- 
scendants, the tax is $4 per $100 on 
the excess over $20,000, with only $2,000 
exempt, and $2 per $100 on $20,000 or 
less with $2,000 exempt. Where the 
estate passes to others, the tax is $3 
per $100 on $10,000 or less; $4 per $100 
irom $10,000 to $20,000; $5 per $100 
from $20,000 to $50,000; $6 per $100 
irom $50,000 to $100,000, and $10 per 


; $100 on the excess over $100,000. Only 


$500 is exampt from levy in this class. 
Charitable institutions are entirely ex- 
empt. In many states, notably in New 
York, the tax is much higher. 

The federal estate tax will probably 
be increased, such proposal already be- 
ing made. It is now as follows: Where 
the estate is over $50,000 the tax for the 
excess over such value is 2 percent for 
the next $50,000, or a tax of $1,000; 4 
percent of the next $100,000, or a tax of 
$4,000; 6 percent for the next $100,000, 
or a tax of $6,000; 8 percent for the 
next $200,000, or a tax of $16,000; 10 
percent for the next $550,000, or a tax 
of $55,000; 12 percent for the next 
$1,000,000, or a tax of $120 ,006; 14 per- 
cent for the next $1,000,000, or a tax of 
$140,000; 16 percent for the next $1,000,- 
000, or a tax of $160,000; 18 percent for 
the next $1,000,000, or a tax of $180,000; 
20 percent for the next $3,000,000, or a 
tax of $600,000; 22 percent for the next 
$2,000,000, or a tax of $740,000; 25 per- 
cent tor excess over $10,000,000, 

The federal estate tax attaches to all 
property anywhere in the United States 
of which the decedent died, seized or 
possessed, regardless of relationship of 
the new taker and regardless of the 
place of residence of the decedent at the 
time of his death. In Pennsylvania it 
has been decided that the amount of 
the federal tax may be deducted from 
the valuation on which the state tax is 


based. In New York it has been de-: 


cided to the contrary. Most states have 
as yet had no cases calling for such de- 
cisions. 

* * * 


There is no special form of life in- 











surance specially designed to indemnify 
against this taxation. Obviously term 
insurance will not so serve for the pe- 
riod of the owner’s life is uncertain. 
Life insurance under any plan covering 
the whole life period is specially potent 
to indemnify against this form of taxa- 
tion because the policy becomes a claim 
when the tax accrues. The ordinary 
life policy is usually considered most 
available because of its lowest annual 
net outlay. The limited payment life 
policy is, of course, effectual and by 
some may be preferred. It should not 
be forgotten that the annual cash 
values guaranteed in the policy are not 
taxable to the insured in his life-time 
as the right to such values becomes 
vested only when called for. Before 
that such values are part of the com- 
pany’s reserves and taxes on the same 
are paid by the company. 
* o * 

The better method of providing pay- 
ment of the amount of the policy when 
a claim is to designate the prospective 
taker of the estate as beneficiary. Of 
course such a one must have an insur- 
able interest in the life of the insured, 
but when the fund is received by such 
a beneficiary, it results in complete in- 
demnity for the tax. To designate the 
insured’s estate as beneficiary is to ren- 
der the insurance fund when collected 
subject itself to the tax. Another 
method is to designate a trustee as 
beneficiary. If this be done, the in- 
strument creating the trustee must be 
carefully and technically drawn. If it 
appears that the device was to relieve 
the estate it will be held an evasion of 
the tax and hence the insurance fund 
will be taxed as part of the estate. 
Hence it is better to avoid the trustee 
method. 


Ruling ‘on Federal | 
_ Tax on Life Insurance | 








ECRETARY-COUNSEL T. W. 

BLACKBURN of the American 
Life Convention last week mailed to 
the members of that organization the 
following letter, of interest to life men 
just at this time: 

“On Aug. 5 I submitted to the Com- 
missioner of Internal Revenue the 
question whether or not on a whole life 
policy for $10,000, having a commuted 
value of $7,400, whether the 8 cents 
per hundred policy tax would apply on 
the $7,400 or on the whole $10,000; 
also whether or not a whole life policy, 
providing for $500 installments during 
the lifetime of the beneficiary with 
twenty such installments guaranteed, 
the policy having no face value, would 
require the tax to be paid on the maxi- 
mum possible communted value of the 
contract or on some other amount. 

“Hon. B. C. Keith, deputy commis- 
sioner, under date of Aug. 10, referring 
to my letter with regard to the opera- 
tion of Sec. 504 (a) of the Act of Oct. 
3, 1917, (8 cents per hundred policy 
tax), says: 

‘With regard to computation of 
tax upon the two life insurance policies 
mentioned in your letter, you are in- 
formed that the tax on both policies 
should be computed upon the greatest 
amount named in the policies at the 
rate of 8 cents on each $100 or frac- 
tional part thereof of the amount for 
which any life is insured. From the 
information submitted, it appears that 
both policies cover insurance to the 
amount of $10,000, and in both cases 
tax should be computed on_ that 
amount. The fact that no face value 
is mentioned in the second policy is 
immaterial if $10,000 is payable there- 
under in the event of death, whether 
by installments or lump sum.’ 

“In the same connection, relating to 
the income tax, the Commissioner 
says: 

“Tf the proceeds are paid to a desig- 
nated individual beneficiary, whether 


such beneficiary receives the commuted 
value or the face value of the policy, 

















the amount received is not subject to 
income tax; but if the insurance is paid 
to the estate as beneficiary, the actual 
amount received, whether the com- 
muted value or face value, that is in 
excess of the premiums paid by the de- 
cedent, will represent taxable income 
which is to be returned for income tax 
purposes in the year in which so re- 
ceived.’ 

“*Where the policy has no face value 
and the commuted value is variable, 
the proceeds actually received by the 
estate will determine the amount sub- 
ject to the tax.’” 


Article on Socialism 


Prof. William Starr Meyers of the 
Princeton University contributes a 
very strong article on socialism which 
is printed in Part 3 of the casualty 
section of this issue. Socialism has 
been gaining ground in the country and 
carried ,to its ultimate conclusion 
would mean the .assumption of insur- 
ance activities by the state. 


The Illinois and Indiana insurance de- 
partments are making a joint examina- 
tion of the North American Life of Chi- 
cago. 
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Write yor Folder 








Clark St. near Jackson Blvd. 
Chic roCe (8) 


HOTEL WISCONSIN | 
Big Hotel of Milwaukee 


HEADQUARTERS for INSURANCE MEN 
500 Rooms—400 with Bath] 


A.E.COPELAND, - Manager 
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FEDERAL UNION LIFE 
Insurance Company 
Cincinnati, Ohio 

has just issued a very interesting booklet 
‘“‘Suggestions for Increasing 
Your Income’’ 
and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 


Ohio, Illinois and Kentucky 





15,000 PEOPLE 


Wrote us last year, in answer to 
our advertising, for an illustra- 
tion of the Fidelity “Income for 





e.” 

This Direct Lead Service 

helped tomake 1917 the best year 

. mies Socom “ 7 
gency openings for the rig 

men. Write to day— 


FIDELITY MUTUAL LIFE 


Insurance Co., Philadelphia 


Insurancein force Walter LeMar Talbot, 
over $142,000,000 President 
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ANNUAL PROGRAM OUT 
WILL MEET IN CHICAGO SOON 


American Life Convention Will Discuss 
Topics of Vital Interest to the 
Business 


EXECUTIVE COMMITTEE 
Harry L. Seay, president. ..Dallas, Texas 
President Southland Life. 
Charles F. Coffin....... Indianapolis, Ind. 
Vice-President State Life. 
G. A. Grimsley......... Greensboro, N. C. 
President Jefferson Standard Life. 

E. W. Randall............ St. Paul, Minn. 
President Minnesota Mutual Life. 
Henry Abels............. Springfield, Ill. 
Secretary Franklin Life. 

J. B. Reynolds......... Kansas City, Mo. 
President Kansas City Life. 

E. G. Simmons......... New Orleans, La. 
Vice-President Pan American Life. 

T. W. Blackburn............ Omaha, Neb. 
Secretary, Treasurer and Counsel. 


OMAHA, NEB., Aug. 20.—Including 
the welcome address by Governor 
Lowden of Illinois, the American Life 
Convention, when it holds its thirteenth 
annual meeting at the Lexington hotel, 
Chicago, Sept. 18-20, will hear four 
prominent speakers who are not mem- 
bers of the convention. They are 
Thomas B. Love, Assistant Secretary 
of the Treasury; J. Howard Ardrey, 
vice-president of the National Bank of 
Commerce, New York City, and Dr. 
W. A. Evans, Chicago, former president 
of the American Public Health Asso- 
ciation. 

Secretary Blackburn of the conven- 
tion says these addresses, including 
those by members of the convention, 
will constitute one of the best pro- 
grams the organization ever enjoyed. 

The chairman and secretary of the 
legal section, whose program was pub- 
lished last week, are making an ef- 
fort to secure the largest attendance 
they ever had. A good program and 
special appeals to counsel are counted 
upon to increase the attendance. The 
convention program: 


WEDNESDAY, SEPT. 18 
10:30 O'clock 
Welcome—Frank O. Lowden, governor of 
Illinois; H. W. Johnson, president Cen- 
tral Life of Illinois, Ottawa, Ill. 
Response—James H. Jamison, president 
Western Life, Des Moines, Ia. 
AFTERNOON 
2:00 O'clock 
Annual address of president—Harry L. 
oar president Southland Life, Dallas, 
exas. 
“The Effect of the War on the Agency 
Organization”’—R. W. Stevens, vice- 
president Illinois Life, Chicago. 
‘Young Company Agency Problems’— 
Ralph H. Rice, president National Fi- 
delity Life, Sioux City, Ia. 


EVENING 
Executive Session—S:00 O’clock 


THURSDAY 
9:30 O’elock 

“Life Insurance Casualties in the War” 
-I. Smith Homans, assistant secretary 
and actuary, Commonwealth Life, 
Louisville. 

“Financing Peace’—J. Howard Ardrey, 
vice-president National Bank of Com- 
merce, New York City. 

AFTERNOON 
2:00 O’clock 

“Investments and Rates of Interest’”— 
George Kuhns, president, Bankers Life, 

.,Des_Moines, Ia. 

Life Insurance and Patriotism’—Eugene 

McGivney. general counsel, Pan 

.smerican Life, New Orleans. 

Effect of Health Work by Members 
Public Health Association on Death 
Rates’—W. A, Evans, Chicago, former 
president American Public Health As- 
sociation. 








EVENING 
Program to be announced. 


FRIDAY 
9:30 O'clock 
The Great Insurance Adventure” — 
Thomas B. Love, assistant secretary of 
the treasury. 
Business session. 
Election of officers. 


Security Life Meeting 


Bie annual meeting of the agents of 
the Security Life of Chicago will be 


be three agency organizations meeting 
in Chicago next week, the Equitable of 
lowa and Illinois Life men being in the 
city, in addition to the Security. The 
annual meeting of the Health & Acci- 
dent Underwriters Conference will be 
held in Chicago at Hotel La Salle next 
week. The International Claim Asso- 
ciation will also meet in Chicago next 
week. 


State Mutual’s Record 


Executors of the State Mutual Life 
of Worcester are more than pleased 
with the way in which the company’s 
field force is producing business, the 
paid for policies during the three 
months ending Aug. 15 exceeding in 
amount the business secured in any 
similar period in the 74 years of the 
organization’s existence. This admir- 
able record evidences what can be ac- 
complished by an enthusiastic field 
staff, properly directed and handling 
contracts that meet the needs of pros- 
pects. 


Increasing Its Capital 


The American Life Association of 
Campbell, Mo., which was _ incorpo- 
rated on the assessment plan Feb. 22, 
1912, and is now operating under the 
Missouri stipulated premium plan has 
completed the issuance of capital stock 
up to $35,000, and is now arranging an- 
other increase to $50,000. The com- 
pany will aim at $100,000 capital and 
become a legal reserve company as 
soon as possible. It is operating in 
Missouri and Arkansas. Its business 
in force is $3,163,000. It has assets of 
$108,704. 


To Have Golf Tournament 


The enthusiastic golfers who are 
members of the American Life Con- 
vention will hold a two-days tourna- 
ment at the Midlothian Club near Chi- 
cago, Sept. 16-17, the convention itself 
starting Sept. 18. The prizes this year 
will be War Savings Stamps. 





F. A. Wallis of the New York agency 
of the Fidelity Mutual Life is the leader 
for the first seven months of the year. 
The Philadelphia office is second. 


Many of the older men under the 
new draft ages to be made by Con- 
gress are able to take insurance in ad- 
dition to government policies. They 
will be interested in your company 
and all companies’ war clauses. Find 
about these war clauses from THE Na- 
TIONAL UNDERWRITER’S war clause book. 
25 cents a copy. 











54 Millions from 42 Agencies 


38 Millions Increase in Insurance in Force 





The 1917 Record of Efficient Service 
by our Competent Agency Force 


New England Mutual Life Insurance Co. 
Boston, Mass. 














HE ACID TEST 


for Strength 
Liberality 
Service an 


Low Cost 
J.C. CAMPBELL, State Agent 
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Capable Agents Wanted 






high on the list. 


S. W. Cor. State and Third Sts., COLUMBUS, OHIO 











Something Worth While 


A PROPOSITION THAT WILL MAKE 
a handsome income for wide-awake, ener- 
getic salesmen, is offered by an old line 


LIFE INSURANCE company that can show the public the best restults of any company 
in the United States and therefore easily sold. All communications will be held confidential. 
If interested address 84-N, care The National Underwriter. 























Has the Life Insurance Field Become More Limited ? 





NOT WITH US 


Our Agents can sell policies on the annual premium plan, up to 


$3,000, to young men and young women as young as age 2. 


It is 


surprising how much annual premium insurance for goodly amounts 
can be placed on the little folks, protective insurance and educational 


and business start endowment insurance. 


This extension of the age 


limit for ordinary insurance down to age 2 helps considerably in these 
days and we have other advantages that help still more. Our new 
business this year is more than 50% larger than the new business for 


the same period last year. 


By the way, if your Company will let you 
write our insurance for children as a side line, we will. 


Some are 


writing as much as $10,000 a month of this insurance as a side line. 


OLD COLONY LIFE INSURANCE COMPANY, 


:: Chicago, Ill. 











Northwestern Illinois 


Northeastern Indiana 
Guaranteed Low Cost Policies 


Supervisor for 
Ohio 


ADDRESS 


WANTED —Managers for These Important Districts 


Central Illinois 
Southern Indiana 


As Good As We Can Make Them 


Any one of the above is an absolutely first class Opportunity. If your record is clean and you 
can furnish evidence of your ability as a Personal Producer, your application will be considered. 


S. W. Goss, Vice-Pres., Security Life Insurance Company of America, The Rookery, Chicago 

















Resources ~ 


Insurance in force 


George Washington Life Insurance Co. 


-  $ 1,500,000.00 
- 10,100,000.00 














held in that city Aug. 20-30. There will 





A State Agency open. 





For particulars address, 


H. M. HOLDERNESS, Agency Manager. 
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EQUITABLE EXPANDING 





WRITE ACCIDENT AND HEALTH 





Big Company Will Arrange to Issue 
Policies Covering All Forms of 
Personal Insurance 





The Equitable Life of New’ York 
has decided to write accident and health 
insurance. It will issue a supplemen- 
tary contract to its life policies pro- 
viding for weekly indemnities and tem- 
porary disability and in addition it 
will write all the regular forms of ac- 
cident and health policies. The Equi- 
table has had this move under consid- 
eration for some time, but according to 
the formal announcement has hesitated 
to take action because of the unfavor- 
able competitive conditions which have 
existed. Assistant Secretary Ritten- 
house of the company says that the 
tendency of some companies to outbid 
one another in concessions and bene- 
fits have brought the business to the 
point where the frills were so numer- 
ous that the body of the fabric was 
lost in a maze of ornamentation. He 
states that now there seems to be a 
disposition to curb this tendency by 
the adoption of standard policies and 
to inaugurate more reasonable practices. 
Therefore the Equitable believes that 
the time is opportune for extending its 
operations to this field. 


Gradual Deveiopment 


When the total disability clause was 
adopted the agents saw the advantages 
of benefits supplemental to life insur- 
ance. The agents have been asking for 
a clause that could cover temporary, as 
well as permanent disability. The 
Equitable adopted the double indem- 
nity clause providing for the payment 
of twice the principal sum in the event 
of accident. This proved quite popu- 
lar, but it increased the demand for 
broader recognition of personal hazard 
other than death. The Equitable had 
under consideration simply the issuing 
of the supplementary contract provid- 
ing for weekly indemnities for loss of 
time during accident and sickness. A 
number of leading general agents and 
managers insisted that a well rounded 
program be adopted and that the com- 
pany engage in the accident and health 
business on a larger scale. 

Rosenfeld in Charge 


The new department will be in im- 
mediate supervision of Second Vice- 
President Henry L. Rosenfeld. He will 
have the advice and cooperation of 
Vice-President John B. Lunger, who 
was formerly an executive of the Trav- 
elers and became versed in all forms 
of casualty insurance and also of In- 
spector of Agencies Leslie C. York, 
who was formerly connected with the 
United States Casualty. Its formal 
plans will not be announced until the 
committee of the Bureau of Accident 
& Health Underwriters has completed 
its work in recommending needed 
changes in policies and practice. 


More Pay, More Insurance 


Alert life insurance men have not 
been slow to recognize the opportunity 
for business-getting afforded through 
the increased wages paid industrial 
workers and the willingness of the lat- 
ter to buy insurance if the subject be 
properly presented to them. The semi- 
annual figures of the John Hancock 
Mutual Life show an increase of over 
a million and a half in the amount of 
business written over that secured in 
the first half of 1917. This record is 
due in no small part to the increase in 
ordinary insurance written by the in- 
dustrial staff in the period named. It 
belies, too, the charge that the Ameri- 
can working man does not value life 
insurance, or is unwilling to purchase 


LIFE AGENCY CHANGES 





GO WITH EQUITABLE OF IOWA 





Former North American Officials Be- 
came General Agents in Nebraska 
for Des Moines Company 





Wallace & Lowry have been ap- 
pointed general agents of the Equitable 
Life of lowa at Omaha, Neb., covering 
12 or 14 counties in that state, succeed- 
ing Frederick D. Bayne, who has been 
advanced to a position in the auditing 
department of the home office. Hugh 
E, Wallace was assistant secretary of 
the North American Life of Omaha, 
and prior to taking up that work was 
connected with one of the large trust 
companies in that city. Clyde E. 
Lowry was superintendent of agents 
for the same company, and has been a 
very successful producer of business in 
Nebraska. 

Walter G. Eader has been appointed 
general agent at Oakland, Cal., his ter- 
ritory covering some 22 counties in 
California, and including such cities as 
3erkeley, Alameda, Stockton, Sacra- 
mento, etc. Mr. Eader is an experi- 
enced life insurance man, and is very 
popular on the Pacific coast. 

Carl A. Hilton has been appointed 
general agent at Albia, lowa, covering 
Monroe and Appanoose counties. 

S. M. Wright, for many years gen- 
eral agent at Grand Rapids, Mich., has 
tendered his resignation. 





Sills Territory Enlarged 


It is announced that the Georgia and 
South Carolina have been added to the 
territory of Neil D. Sills, Virginia and 
North Carolina general agent for the 
Sun Life of Canada, with headquarters 
at Richmond. Charles E. Wilkes, At- 
lanta cashier, who has hitherto had 
charge of the business in those two 
states, has been transferred to the De- 
troit office. O. W. Gilman, cashier of 


the Richmond agency, having been 
drafted and sent to the mechanical 
training school at Charlottesville. 


Floyd C. Binns has been promoted to 
fill his place. Mr. Gilman had been 
connected with the agency for 16 years, 
having entered the service as an office 
boy. 





C. A. Peterson 


C. A. Peterson, who has proven his 
ability to secure business of the right 
kind, has been appointed western 
Michigan agent for the State Mutual 
Life, of Worcester. He will maintain 
headquarters at Grand Rapids and or- 
ganize this promising field. 





D. H. Jones 


D. H. Jones has been appointed 
agency manager of the Fidelity Mutual 
Life at Columbus, Ohio. He has been 
a salesman all of his life, formerly re- 
siding in Kentucky. He has been liv- 
ing at Columbus during the last few 
years and is well known in that vicinity. 





Making a Good Record 


E. E. Smith, general agent of the 
Farmers & Bankers Life at Emporia, 
Kan., has doubled his production so 
far this year over the similar period of 
1917. This agency, which is only two 
years old, is forging ahead in good 
style. Mr. Smith has just contracted 
with two men who are expected to help 
with this year’s record. One is Frank 
Warren, who was formerly connected 
with the Billy Sunday evangelical 
party, and Charles Brown of Council 
Grove, Kan., a former instructor of 
music. 


Small Construction Delay 


As a result of an understanding be- 
tween the federal government and offi- 
cials of the Peoria Life the company’s 





it to the extent of his financial ability. 





which is now being constructed at 
Main and Jefferson streets, Pecria, 
will be completed with no more delay 
than the actual exigencies of war re- 
quire. Foundation tiers for the new 
building are now being laid. 


Push for Larger Policies 


During 1916 the issued business of 
the New England Mutual Life of Bos- 





ton averaged $2,666 per policy. In 
April of the present year it was $3,041; 
May, $3,080, and June $3,421. Agents 
of the company are justifying the con- 
tention of its management that it is 
just as easy to sell a policy for a large 
amount as it is for a smaller one, and 
their program from now on will be to 
push for large figures. 





Don’t make apologies—make good. 





Life Companies Semi-Annual Statements 
(As made to the oe gg of Georgia) 


Assets Surp Income Disb’mts Amt. in Force 
PoC ee 2 ee eee ere $145,812,063 $18, 709. "458 be 562,202 $17,905,398 $ 631,572,951 
American National...... 5,660,941 1,135,169 1,653,325 1,242'062 68,549,024 
Connecticut Mutual ..... be ee a eae $ 6, 700,401 $ 5,165,883 *........... 
Equitable Life of N. Y... 583,308,130 $91, rh 510 49,291,086 39,243,203 $1,799,937,460 
Midelity Mutual ...6i. <<. 35,875,672 2,422, 2,503 3,674,828 2,675,96 144,684,064 
Guardian Tate... ..0.4..4. 55,104,833 é 000'000 4,632,710 4,107,472 173,668,813 
PROMS TAT C se 6.6.5 :05555 scree 35,563,788 1,558,616 3,326,392 2,314,412 150,276,218 
Indiana National........ 1,824,095 430,686 210,444 209,064 12,118,452 
Life Ins. Co. of Va...... 17,487,495 2,253,204 2,881,615 1,972,810 138,278,090 
Manhattan Wife «.. 20%... 19,279,5 601,283 1,372,335 1,504,852 ,909,065 
Michigan Mutual ........ 13,424,155 900,057 1,129,365 99,710 62,166,761 
Mutual Benefit. ........:... 225, BCT 881 Fo. ssc 23,718,379 15,033,410 954,317,674 
National fife, Vt........< 68,590,708 3,767,581 5,679,182 4,607,136 225,632,615 
New England Mutual.... 87,646,044 7,675,509 8,891,459 5,897,399 385,670,067 
New York Life. ............ 958,000,636 Teneo wie sete 75,694,029 54,069,294 *........... 
Northwestern Mutual... 404,918,561 *......... 38,935,373 27,598,661 1,642,094,689 
Phoenix Mutual......... 47,534,279 2,181,225 4,825, 3,268,260 206,000,000 
eg nea 501,119,582 15,667,748 73,924,157 47,719,045 3,667,840,716 
Reserve Loan Life....... 4,223,757 267,597 593,648 609,961 30,668,408 
Southern States ......... 2,516,952 228,006 415,507 238,701 22,685,468 
Security Mutual, N. Y. .. 9,075,556 154,686 Lee ty 794,233 55,260,000 
State Tite; Ind... << 19,664,967 2,614,121 1,981,527 1,297,831 90,284,184 
TR IUVOUET Eo: a 6555 10'-8ais e502 139,020,406 15,351,050 27, 105,928 18,932,091 675,496,403 








WANTED-— Experienced assistant super- 


intendent (in a good Northern Indiana city) 


for an industrial life insurance company. 
Must speak English, Polish and Hungarian. 
salary and commission to a man who can show good 
record on retention of agent and as a canvasser. 


Address Box 10-Y, care The National Underwniter. 


Good 











JAS. A. STEPHENSON 


Stprenoen 


os LSA-OMLA-) 
(ORGANIZING) 


Will Have a Million Dollars 
Capital and Surplus 





WILLIAM HARGIS WALKER 


Vathurs ho. 


Organizers. 














new home office 


18 story 


building 





A Penn Mutual Premium, less a Penn Mutual Dividend, pur- 
chasing a Penn Mutual Policy, containing Penn Mutual Vahies, 
makes an Insurance Proposition which in the sum of all ts Bene- 
fits, is unsurpassed for net low cost and care of interest of all members. 


THE PENN MUTUAL 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 


ON JANUARY 1, 1909, RATES WERE RE 
CREASED TO FULL 3% RESERVE 


DUCED AND VALUES IN- 
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Getting Rid of 
Long-Winded Callers 





THE current issue of System suggests 
numerous ways for getting rid of 





the caller who becomes a bore and over 
stays his welcome. One of the plans 
suggested comes from the president of 
a Connecticut life company who has a 
very plain private office in contrast to 
his ornate outside office. The outside 


office serves as a reception room. 
“It used to be my _ experience,” 
this official explained, “that many 








of the people I interviewed got 
so absorbed in their surroundings 
that I sometimes found it difficult to 
keep the conversation right to the point. 
Not infrequently a man would saunter 
around the room and exclaim: ‘Whata 
lovely picture, or ‘Where did you get 
this?’ So I put all my trimmings in 
the reception room, retaining just 














enough furniture to do business with 
and to keep my room from looking like 
a prison cell. I find it works better. 
There is nothing on the walf®to distract 
attention. Callers waiting in the outer 
room find occupation in exploring.” 








Unless the mark is hit the shooting is 
all waste. 





Valuation Results of Fraternal Benefit 


As of Dec. 31, 1917 


Commissioner M. J. Cleary of Wis- 
consin has issued a leaflet showing in 
tabular form the results of the valua- 
tion, as of Dec. 31, 1917, of the fraternal 
benefit societies operating in that state. 
The required reserves (being the 
amount of assets each society should 
have on hand in order to mature all 
future death losses in full without any 
change in the rates of assessment) are 
shown in column 4. 





Name of Society 


WISCONSIN SOCIETIES 
Aid Association for Lutherans (")........ 
Beavers National Mutual Benefit ......... 
Beavers Reserve Fund Fraternity ........ 
Bohemian Roman Catholic Central Union.. 
Catholic Family Protective Association .... 
Concordia Mutual Aid Society of Wisconsin 
Employes Mutual Benefit Association...... 


Equitable Fraternal Union ............-++:. 


Farmers Life Insurance Association....... 
Fraternal Reserve Association ()........ 
Good Templars Mutual Benefit Association 
G. U. G. Germania......... 
Knights of the White Cross 
National Fraternal League .... 
Polish Association of America... 
Polish Federation of America ...........- 
Scandinavian-American’® Fraternity ....... 
South Slavic Benevolent Union-Sioga ..... 
United Aid 
United Danish Societies of America (7°)... 
United Order of Foresters ............+-- 







Wisconsin Widow and Orphan Donation Society....No valuation required. 


Total (Wisconsin Societies)......... 7 
SOCIETIES OF OTHER STATES 

Benefit Association of Railway Employes... 
Brith Abraham (Independent Order) ..... 
Brith Abraham (U. S. Grand Lodge)...... 





The assets on hand available for the 
payment of future death losses are 
shown in column 5. The amount is 
obtained by deducting from the total 
admitted assets and liens and loans on 
certificates valued according to the 
prospective method the following 
items: balances in expense funds, the 
excess of the liabilities of the expense 
funds over the actual balances in such 
funds, the total liabilities of the bene- 
fit funds, and the balances in special 


q1) (2) 





Present mid- 
year value of 
future net 
contributions 


Present mid- 
year value of 
benefits 
promised 


$ 9,640,328.84 


$ 3,212,164.83 


ee 390,995.97 190,101.54 
ee §214,272,116.99 3,994,774.79 

13 736,325.74 676,037.36 
ee . 844,328.53 319.604.78 


(5),....No valuation required. 
3,098,841.15 

1,121,674.77 

2,110,661.88 


260,289.86 
1,479,391.90 


4,805,418.63 


1,467,521.00 





eee eee 


$38,750,222.80 $13,893,815.74 
weeeeeee NO Valuation required. 
weeeeeee NO Valuation required. 
seeaeae x valuation required. 


3997.83 4 5 
In ete assessments payable at death only. 


Assessments payable at death only. 


Granted sick and 


funds when the benefits payable from 
such funds are not valued. 

The ratios of actual assets to re- 
quired reserves are shown in column 6. 
These ratios (expressed in dollars) 
show the actual amount of assets the 
societies have on hand for each $100 of 
assets which they should have on hand. 

_ The ratios of assets (actual and con- 
tingent) to liabilities (actual and con- 
tingent) are shown in column 7. 

The valuation results are not to be 


(3) (4) 


Net value of 
certificates 
valued on 

tabular basis 


Total net value 
ot outstanding 
certificates 
(required reserve) 


1$764,571.2% 


3,125.89 3,125.89 
aaacae 6,428,164.01 
cree 200,894.43 

165,354.35 165,354.35 

7,928.99 7,928.99 

15,147.85 15,147.85 
«ences 10,277,342.20 
‘ieaacore 60,288.38 

15,756.51 540,480.26 
77,597 462,752.14 


59,964.05 


4,750.76 


1,500,536.92 





9.481.54 
1,004,160.42 
2.46 22'532.46 
7.82 61,937.82 
38,603.06 ; : 
6,929.32 






Societies 


used as a test of the financial solvency 
of a society. The purpose is to indi- 
cate what will be necessary in the fu- 
ture in the way of increased contribu- 
tions from the members. If a society 
shows a ratio per cent of less than 
100 percent, the valuation results indi- 
cate that the rates of assessment will 
have to be increased at some time in 
the future. Under the Wisconsin laws, 
all societies must reserve the right to 
levy additional assessments. 











$714,665.25 $26,527,139.96 








; x accident benefits only prior to Dec. 31, 1917 
Foreign society issuing no certificate in excess of $500 and licensed in Wis. 
Foreign society issuing no certificate in excess of $500 and licensed in Wis. before 


(5) (6) (7) 
Ratio Ratio 
% of % of assets 
actual (actual and 
assets contingent 
Assets available (col. 5) to to 
for payment required liabilities 
of future reserve (actual and 
death claims (col. 4) contingent) 
$795,694.04 0104.1 10105.0 
3,524.59 272.7 176.9 
17.6 45.2 
18.1 58.6 
116.8 116.7 
71.5 71.0 
131.2 130.4 
2,504,522.38 24.4 45.7 
141,624.65 234.9 110.9 
68,844.79 12.7 45.5 
462,563.54 10 100.0 0 100.0 
358,635.83 23.8 63.4 
4.935.79 8.2 8.2 
46,367.03 5.4 29.8 
68,500.64 11.0 73.4 
14.141.60 149.1 144.6 
163,007.33 16.2 50.9 
23,517.51 104.3 104.3 
25,210.49 40.7 41.2 
72,812.93 0103.1 0103.7 
266,787.83 7.9 36.3 
$ 6,411,100.10 24.2 


before 1-1-'11. 
1-1-'11. 


















Brotherhood of American Yeomen.........++..+++ 108,369,202.83 $ 34,776,475.05 jj  .i.cee $73,592,727.78 $3,487,684.57 4.7 ‘ 35.8 
Catholic Order of ForesterS ...........eeeeeeeeee 56,461,178.76 33,333,900.51 =  —...... 23,127,278.25 ; 299 71.4 
Catholic Relief and Beneficiary Association....... 3,740,017.08 i ee ae 1,518,790.25 a 00.0 60.1 
CE ES on kbc ede s dee dbeeeneeeseaceanaces 4,804,771.71 S466G,300-85 ;  «euesec 1,398,636.54 4 103.0 100.9 
oe ee a rer eee ere rere er 9,611,962.11 eee 0—CiéPhk h'@'wH@® 2,060,514.26 s 10139 108.2 
3 139.4 108.3 
Danish Brotherhood of America (11)..........+.+- 5,792,439.84 3,551,338.75 ce eee 2,241,101.09 55 1 20.5 1 71.1 
Daughters Of NOPW&y. ..ccccccccccccccccesess ....No valuation required. Foreign society issuing no certificate in excess of $500 and licensed i Vis. -1-" 
Degree of Honor (Superior Lodge).............0. (2 3,721,921.26 ee eee eee ee 
&  3,165,331.79 2,611,453.59 $5,659.67 559,537.87 673,593.83 120.4 103.6 
Praternal BrOtherNnoGd oc... ccik csc csc denecdvccceces 9,228,412.00 4,826,711.00 ( —-— = ceesee 4,401,701.00 1,288,988.46 29.3 67.5 
Grand Carniolian Slovenian Catholic Union........ §2 3,039,948.61 2,068,7380.52 =  —§ .sseco 971,218.00 453,333.45 1" 46.7 1932 
18 11 591,744.39 573,660.32 _ errs 18,084.07 20,000.00 1110.6 1100.3 
Independent Western Star Order...... seeeeeeeesee NO Valuation required. Foreign society issuing no certificate in excess of $500 and licensed in Wis. before 1-1-’11. 
Knights of Columbus .......... aeucnewetegebekasel (| °9 O“seeeee- i . © “owes P ,035,334.00 6,035,334.00 8,032,806.66 133.1 132.4 
MHIGHEB OF PYtHIOn CIN WOE) ~ ccc ccctdcccicecs 6 ene 0606060 ey ees 8,191,560.02 8,191,560.02 8,946,386.61 109.2 108.9 
Ladies Catholic Benevolent Association............ 48,761,416.35 21,056,646.49 9 ....ee 27,704,769.86 3,516,996.91 12.7 50.5 
Loyal American Life Association .............6.. : 206,458.82 162,957.36 404,171.79 447,673,25 373,722.60 83.5 89.1 
Lutheran Mutual Aid Society...........e2eeeeeeee 4,068,576.44 1,684,845.51 2,554.00 2,386,284,93 276,196.36 11.6 48.4 
ee ee ar are errr ere 87,007,803.85 57,422,562.15 j= —— ..seee 29,585,241.7 20,087,126.06 67.9 89.3 
Masonic Muttial Life Association. .....<ccccseseos,. _.n 20eeeesn i. . .. sesees 1,268,937.00 1,2 1,298,229.86 102.3 102.2 
Modern Brotherhood of America ...... ee ee ee oe -§7 10,349,090.13 eee 060—“(tsC ww 8,5 —12,703.09 00.0 17.9 
U8 19,531,270.38 12,257,708.94 eres 7,2 3,319,327.76 45.5 79.8 
Modern Woodmen of America............e cece eee 619,788,225.33 205,205,722.39 = j= — —§ «ecco 414,5 10,386,906.23 2.5 35.0 
Mystic Workers of the World.............0eeeeeee 43,508,122.58 EZ,3S0, 466.96 ewcce 31,1 1,068,853.39 3.4 30.9 
tte an we gc of v ge ego Phy? ere 8,892,872.08 7,884,830.09 re 1,008,041.99 863,416.93 1185.7 198.4 
Nationa aes meee Ge Ge BOONE C8 bocce) 8=—. eee 020—t—“‘it«‘C Ls 101,978.75 101,9 147,669.45 8 
National Slovak Society of U. 8. A. (")....0..200, 10,343,766.36 7,117,648.78 papas 3,226,117.58 1,084,594.23 133.6 1790 
National Union Assurance Society............ee0e: he 46,246,705.00 38,411,154.00 eaksiti 7,835,551.00 1,599,217.00 20.4 86.6 
F beware: = 00 anes ; 4,246.70 4,246.70 64,260.61 100.0 100.0 
1,756,800.00 991,800.00 = — ..eeuee 765,000.00 501,809.69 65.6 85.1 
5 Y No valuation required. Grants accident benefits only. 
lattdeutsche Grot Gilde...............- weeeeeeees NO Valuation required. Foreign society issuing no certificate in excess of $500 and licensed in Wis. before 1-1-'11. 
Polish National Alliance of the U. S. of N. A. (#4).. 22,705,357.44 VU190,580.8$ j= wsesec 5,514,966.56 3,179,872.71 157, 189.9 
Pr ogressive Order of the West.............. ....--NO valuation required. Foreign society issuing no certificate in excess of $500 and licensed in Wis. before 1-1-'11. 
tailway Mail Association.............00. ..eeee+.NO Valuation required. Grants accident benefits only. 
Royal ERGO 85 6 Sck ie Se ORS S WERE CU OA ROAR RRR OES 120,851,295.13 114,373,873.54 j= — —§ .eeace 6,477,421.5 4,339,233.22 66.9 99.0 
Royal League TPs CASED ES 60SEC S OHO e+ REdE SES OOO 11,456,228.91 9,414,243.938 = —§ .eeece 2,041,984.98 2,073,184.34 101.5 100.4 
goyal Neighbors Of AMEericd ......cccccccccccccce 123,953,571.52 36,977.655.62 = = naaeee 86,975,915.90 2,210,548.71 2.5 31.8 
Slovenie National Benefit Society C8). ccc cscccicvs 3,200,254.00 2,963,624.00 = _ eaeecs 236,630.00 387,145.30 163.6 104.6 
Sons Os) Se cnc Suldacwoedeseagacke. airmatanees, ‘' “Uh dumettead 174,871.49 ® 193,117.44 205,943.58 0106.6 10106.6 
Teme Tribe Of Ben Hur. 2... cece ccic cc ccccecs 20,310,999.03 WS.0566,395.86  — _ secvee 2,254,803.13 1,523,670.37 67.6 96.4 
Wavelers Protective Association of America...... No valuation required. Grants accident benefits only. 
estern Bohemian Fraternal Association......... 7,018,172.09 4,831,559.95 i <«eeccx 2,696,618.94 631,346.94 23.4 70.6 
w ‘ {2 26,487,733.30 10,421,092.75 = j —§ weecee 16,066,639.55 9,287,105.33 57.8 74.5 
omen’s Benefit Association of the Maccabees..... U3 20,191,642.14 18,471,849.55 =§ «ee eee 1,719,792.59 1,805,782.21 105.0 100.4 
Women’s Catholic Order of Foresters.............. 30,664,853.06 18,335,598.70 jj = — «eevee 12,329,254.36 2,533,793.15 20.6 68.2 
yoodmen CRI aac 9 oc as gale cence nu eh oat soes 63,641,785.16 SOS5SSSG3R = casaes 34,289,200.05 6,478,293.91 18.9 56.5 
Oodmen of the World.:.........ccccceccccceeces 401,064,707.00 197,480,015.00 = = = sw eaeee 203,584,692.00 33,231,642.00 16.3 57.8 
Total (Societies of Other States).............. $1,960,544,634.43 $940,348,610.00 $16,249,313.42 $1,036,463,583.71 $140,546,182.18 13.6 
Total (All Licensed Fraternals).............. 1,999,294,857.23 954,242,425.83 16,963,978.67 1,062,990,723.67 146,957.282.28 13.8 eee 
,, Includes $539,271.98, credit accumulations on certificates on non-tabular rates subject to individual increase under the by-law provisions conforming to Section 1959—22m, 
Ww 
Is. Statutes. °Inadequate Rate Class. 


on non-tabular rates s 
cludes $18,245.95, cred 
Statutes, 

future wh 


%Adequate Rate Class. 
under the by-law provisions conforming to Section 1959—22m, Wis. Statutes. 


201d certificates were valued on the “Accumulation Basis.” 
en the individual credits on such certificates are exhausted. 


5Voluntarily dissolved Nov. 1, 1917. 
ubject to individual increase under the by-law provisions conforming to Section 1959—22m, Wis. Statutes. E ¢ 
it accumulations on certificates on non-tabular rates subject to individual increase under the by-law provisions conforming to Section 1959—22m, Wis. 
The assessments on the individual non-tabular rate certificates will be gradually increased in the 
NAdmitted under Section 1958—19, Wisconsin Statutes. 


4Includes $385,154.31, credit accumulations on certificates on non-tabular rates subject to individual increase 
*Includes $31,641.36, credit accumulations on certificates 


7Non-rerated class. ‘*‘Rerated class. *In- 
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EQUITABLE’S NEW COURSE 

Tue decision of the EquitrapLe LIFE 
of New York to open an accident and 
health department is creating much in- 
terest because evidently it means that 
other companies will have to follow 
the same course. 
smaller 


When some of the 

started to write 
policies with total and permanent dis- 
ability clauses the competitive effects 
were not at first felt, but in time al- 
most all the companies found that it 
would be necessary to 


companies 


have such 
clauses. Then a number of companies 
started to have the double indemnity 
clause, whereby twice the face of the 
policy was paid in case of accidental 
death. The natural sequence therefore 
is the full accident and health indem- 
nity, both temporary and permanent. 
The Eouitar.e evidently feels that it 
is incumbent upon it to offer all forms 
of personal insurance. The decision of 
the EguiTaBLe on this question there- 
fore brings forward to other compa- 
nies the desirability of adopting a simi- 
lar course. It would not be surprising 
to see other large companies in a short 
time establishing accident and health 
departments. The Travecers and AETNA 
Lire have of course been very success- 
ful in writing accident and health, as 
well as life. It is interesting to know 
that the Eourrap_e is the first mutual 
life company to write straight accident 
and health insurance. Whether its poli- 
cies will be participating in this depart- 
ment is not yet announced. 
velopments among. other 


The de- 





SENATOR LEWIS VIEWS 

INSURANCE men are vitally interested 
in the interview given out this week 
in Paris by Senator J. Hamitton Lewis 
of Illinois who has gone abroad to 
conditions. He _ predicts 
that in 1920 the presidential campaign 
will center about the foreign policy of 
the United States and in addition he 
declares there will be 
portant domestic issues. 


study war 


two very im- 

The first is, shall war-time govern- 
ment insurance be continued? 

Second, shall government control or 
ownership found necessary in war be 
continued as a permanent normal pol- 
icy in America and extended to include 


even more of our commercial indus- 
trial activities than at present? 
As is known, Senator Lewis intro- 


duced a bill in Congress extending the 








companies. 
will be awaited with keen anticipation. . 





provisions of soldiers’ and sailors’ life 
insurance to all wage-earners in the 
country. It is known that his views 
are socialistic in their tendency. Sena- 
tor Lewis thus brings to a head what 
many felt for some time, viz., 
there is great danger of an attempt be- 
ing made to extend the activities of 
government insurance. 


have 


Senator Lewis 
comes up for election in Illinois this 
fall. It will be well for insurance vot- 
ers in that state to make a mental note 


of his insurance views. 





INSPECTION REPORTS 
WHEN a case is rejected by the home 
office an agent often permits this to 
disturb his 


equilibrium for several 


days. Particularly is this true when 
the rejection comes as the result of an 
rather than 


unsatisfactory inspection 


for physical reasons. No reasonable 
hold any malice against 


either the company or medical director 


agent will 


for declining a man who is physically 
impaired. But the agent is often not 
so ready to take as calm a view of the 
situation where the rejection follows 
what the company terms to be an un- 
satisfactory inspection report. 

Following such a rejection the agent 
will usually go on to recite what a 
high class man the rejected applicant 
is. He will point out that he is person- 
ally recommended by the highest grade 
men in the community, has fine social 
connections, attends church regularly 
and is to all intents and purposes “one 
of our leading citizens.” 

This is true. 
man is 


To all appearances the 
first rate. 3ut the argument 
should be followed to its logical con- 
clusion. The friends and business men 
recommending the man may know only 
one side of his character. To them 
the applicant always has his best foot 
forward. He strives to make a good 
impression and retain the proper social 
position. 

The inspector on the case sees all 
this, but he also sees the rest. He 
sees the shady side of the prospect’s 
character, if there is one. He is abso- 
lutely unbiased, and is merely in search 
of the facts. He 
as he finds them. 


conditions 
If his investigation 
reveals the fact that the man has unde- 
sirable and vicious habits this fact is 
reported in the inspection. It is the 
inspector’s business to find out these 
things. Very naturally the man who 
has not the proper habits of life is not 
bragging about it. On the contrary he 
is making every effort to hide all evi- 
dence of it, is constantly attempting 
to cover up his tracks. His friends, 
acquaintances and business associates 
see only his best side. 
sees all sides. 


reports 


The inpector 





Puttine off until tomorrow is a dan- 
gerous procedure when a life insurance 
proposition is hanging fire. It is bad 
enough to put off until tomorrow any 
decision that should be made today. 
In contemplating life insurance it ‘is 
particularly hazardous. Why life in- 
surance prospects are so prone to pro- 
crastinate is not easily understood. 
The fact that they do so is the chief 
reason why life insurance agents are 
necessary.—Agency Items. 





Personal Glimpses of 


Life Underwriters 





President John M. Stahl of the 
Farmers National Life of Chicago was 
quoted in the last issue as saying that 
50 bushels of wheat to the acre had 
been the average yield this year. 
President Stahl says,that he has not 
geared his machinery that high but 
would be glad to see it achieved. He 
did say that 50 bushels to the acre had 
been an occasional yield of wheat this 
year. 

Fred P. Anderson, superintendent of 
agencies of the Wisconsin Life of Mad- 
ison, has been promoted from first lieu- 
tenant to captain in the 804th Pioneer 
Infantry at Camp Dodge, Iowa. He 
entered the second officers’ training 
corps at Fort Sheridan, IIl., a year ago. 
He was made a second lieutenant at 
Fort Sheridan, then promoted to first 
lieutenant and now has a captaincy. 


It has been announced in some of the 
papers that C. Louis Weeks, deputy at- 
torney general of Minnesota, has been 
appointed commissioner of insurance to 
succeed John B. Sanborn, who has gone 
into military service. Mr. Weeks in- 
forms The National Underwriter that 
while it is probably true that he will 
be appointed to the office, the appoint- 
ment has not yet been made. 


O. S. Carlton, president of the Great 
Southern Life of Houston, Tex., was 
elected Democratic national committee- 
man from Texas by the state central 
executive committee. The election was 
by a vote of 16 to 1 over Thomas B. 
Love of Dallas. Mr. Love was an as- 
pirant for the position before the state 
convention in San Antonio in 1917, but 
was defeated. He again suffers a dis- 
appointment. Mr. Carlton had been 
picked to be state chairman but when 
Judge William Poindexter resigned as 
national committeeman the Hobbey 
forces gave Mr. Carlton a higher and 
better reward for his valiant services 
during the recent campaign. 


H. E. Mayer, fur the past 16 years 
general agent of the Missouri State 
Life at Wichita, Kan., and prior to the 
reinsurance of the Hartford Life by 
the Missouri State Life, general agent 
of the former company at Wichita, 
says that during his entire life insur- 
ance experience in the territory sur- 
rounding Wichita he has never ob- 
served life insurance business to be 
better. The large crops and the money 
that has been made in oil in Kansas 
have made business come easier. As 
an example of what life men are doing 
Mr. Mayer cites conditions in his own 
agency where he has five men who 
have been producing a little over $100,- 
000 each of business annually. This 
year one of these men will write well 
over $200,000 of business, and the oth- 
ers will show increases of from 25 to 
50 percent. 


Otis J. Backenstoce, who becomes 
president of the $100,000 Club of the 
Missouri State Life, is just 40 years of 
age. He was born on a farm at Hia- 
watha, Kan., and this is where he spent 
his early years. He attended Wash- 
burn College and after being in another 
line of business he concluded to try 
himself out in life insurance work. In 
1904 he joined the Aetna Life in Kan- 
sas. After spending two and one-half 
years with that company he entered 
the United States government Indian 
service, which took him into Okla- 
homa. However, his liking for life 
insurance overcame him and he connect- 
ed with the Mid-Continent Life of Mus- 
kogee as general agent. Later on he 
went with the Missouri State Life and 
in 1915 became vice-president of the 
$100,000 Club. In 1917 he repeated 
that achievement. His production for 
the club year just ending is $1,200,000, 
being the largest amount of paid for 
business ever produced by a Missouri 








OTIS J. BACKENSTOCE 








State man. He is therefore a man of 
unusual capacity, his company speaks 
of him as follows: 

“Personally, O. J. Backenstoce is a 
man whose congeniality bears no re- 
sistance. He rapidly converts mere 
acquaintances into the staunchest of 
friends by the simple weight of dispo- 
sition. Hence he moves in a wide so- 
cial circle in his vicinity, being a val- 
ued member of many  wide-known 
organizations and clubs. He has many 
friends among the Missouri State 
forces who hold him in high regard 
and who, we know, are rejoicing now 
at his brilliant success.” 


Charles A. Mooney, veneral agent of 
the Michigan Mutual Life, was nomi- 
nated on the Democratic ticket for 
Congress by a big vote. He has served 
as a member of the Ohio senate, and, 
while there, was chairman of the insur- 
ance committee, which gave him an 
opportunity to demonstrate his stand 
on a number of important measures. 
In every instance his decisions were 
satisfactory, not only to the insurance 
men but to his constituents as well. 
He is fair-minded, always open to con- 
viction and staunch, once he has de- 
cided upon a matter. While all may 
not agree with him in politics, he will 
receive the hearty support of most of 
the insurance fraternity. 


Thomas M. Norris, special agent at 
Cleveland, Ohio, of the Union Central, 
was approved as one of the nominees 
for state senator from this district. Mr. 
Norris has the full confidence of all 
the life insurance men of Cleveland. 
Having been secretary of the Cleveland 
Life Underwriters’ Association for 
many years, he is perhaps better known 
to all life agents than any other man 
in the city. He has always been a 
worker for the better things in the 
business and the enactment of many 
of the best laws during the last dozen 
years was due in large measure to his 
efforts. Like Mr. Mooney, he happens 
to be a Democrat, but a good one, 
which will insure him the support of 
Republicans, as well. 


Chris. H. Anderson of the Chicago 
agency of the Mutual Life is again the 
leader of the agency ranks for paid 
for insurance during the second quar- 
ter of 1918. He has held this place 
for a long time. The paid for business 
was nearly $500,000. Samuel Heifetz, 
also of the Chicago agency, is second 
highest. 


President Daniel Boone of the Mid- 
land Life of: Kansas City has been in 
poor health all this summer. He 1s 
now in Maine, where he will remain un- 
til the middle of September or early in 
October. President Boone has always 
attracted wide attention at the meetings 
of the American Life Convention, ow- 
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ur Last Ad Brought Us 5 Men 


One started June 19th and wrote 21 apps. for $47,000—with over $1,600 in premiums; | 
all cash, up to June 30. Name and address upon request. 
have just started to work. 


Our 10 leaders for June in No. Dakota and Minnesota wrote 305 apps. for $694,500. Average 30/4 
apps. for. $69,450 for $2,182.30 in premiums. 


These agents were enabled to write this large business thru 
banking connections made for them by the company. 


If you are a real closer, we can lead you to a big business between now and December Ist. 
The farmers have the money and we have the bank connections thru which to reach them. 


Lincoln Life Policies Are Liberal and Attractive. 


LINCOLN NATIONAL LIFE 


HOME OFFICE: FORT WAYNE, INDIANA 


70 MILLIONS in Force—‘ercurrecora 


The other four men | 


We have similar banking connections ready made for several 
more general agents in territory where crops are wonderful. 


Par., Non-Par., Sub-Standard and Special Low Cost Forms 


WRITE US TODAY 














ing to his skill in golf. He has carried 
away a number of trophies and the ex- 
pert golfers of the organization al- 
ways tremble when he shows up on the 
links. It is hoped that President Boone 
will be in shape so that he can be in 
Chicago and participate in the golf 
tournament that will be carried on at 
the time the American Life Convention 
meets there. 


Otto L. Klauss, auditor of state of 
Indiana and insurance commissioner, 
was taken ill suddenly at his office 
about ten days ago and is still con- 
fined to his home. 


Brig. Gen. Charles R. Boardman, 
Oshkosh, Wis., who recently was hon- 
orably discharged after spending about 
six months on the firing line in France, 
returned home Aug. 16, and will imme- 
diately assume his duties as president 
of the Wisconsin National Life. Gen- 
eral Boardman was given a leave of 
absence in June, 1917, to accept a com- 
mission as a brigade commander when 
the Wisconsin National Guard entered 
the federal service, and he has been on 
active duty for more than a year. He 
is in fine health and looks well in spite 
of the arduous duties which he has ful- 
filled. His retirement was due to his 
age, which precluded further partici- 
pation in the rigorous campaign on 
the west front. 

As soon as friends of General Board- 
man were apprised of his honorable 
discharge, a movement was started to 
place him in nomination as a candidate 
tor member of Congress from the Osh- 
kosh district, to succeed the late James 
H. Davidson. Nomination papers were 
tiled in his behalf a week before he 
arrived home, but when General Board- 
man heard of it, he declined to accede 
to the demand. He intends to devote 
his entire time to the further develop- 
ment of the Wisconsin National Life 
and to such service of country which 
he is able to give as a retired officer 
and as a civilian. 

Worry won’t win the 


worry? C€ 


war — why 
) - H. McCann of Bay City, 
Mich., in the past year has done all 
the worrying necessary about the war, 
and as the draft is universal his pros- 
pects have been as much affected as 
anyone’s. Unlike a large number of life 
men, Mr. McCann managed to get his 
On Lands and Properties 
increasing in value more rapidly than in any 
other state in the Union. Interest 5 to 7%. 
Title Guaranteed. 


MITCHELL & CO., S&iscesis "ype! 


worrying done outside of business 
hours, or perhaps not much worrying 
is really necessary. It may be that the 
draft is a mental hazard, and, inas- 
much as few except unmarried men 
under 31 have been taken, possibly the 
supply of prospects has not been dimin- 
ished by war as much as it has been 
increased by high wages. At any rate, 
Mr. McCann managed to double his 
business for the Federal Life during 
the last club year, and incidentally to 
set some remarkable records. 

Mr. McCann won the presidency of 
the Federal’s $100,000 Club with $460,- 
000 of delivered business. He wrote 235 
$1,000 policies and delivered 324 policies 
on 336 lives. In addition he delivered 
a $7,500 term policy, not counted in 
the club record, and had five ones not 
taken. The rest of his record of bet- 
ter than one policy per day was made 
up as follows: 27 policies of $2,000 each, 
26 of $2,156 ($25 monthly income), 7 
of $4,318, 1 of $4,300, 5 of $5,000, 5 of 
$2,500, 3 of $3,000, 1 of $8,688, 1 of $10,- 
000, 1 of $1,500, besides 11 joint poli- 
cies of $1,000 each and 1 of $3,000. 

Such a record is refreshing in the 
midst of alarms about what is going 
to happen to the life insurance busi- 
ness. It seems to indicate that nothing 
will happen to the business unless the 
men in it quit work in a funk, licked 
by their own fears. 











WANTED 


by an old established Life Insurance Company 


TWO AGENCY SUPERVISORS 


under direct Home Office Contracts 


The men we employ must be able to prove by past 
achievements that they are good organizers and pro- 
ducers 


They must be able to appoint agents and not only tell them 
how insurance is sold, but show them how it is done. 


Salary of $3,000 and expenses, but it will not remain at that 
figure after re:ults prove that it should be more. 


Address “OPPORTUNITY,” 
4-S, care The National Underwriter, Chicago. 
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DAILY REMINDERS 
By George E. Fischer of New York 
Dont Forget To: 

1. Have your 
planned beforehand. 

2. Select a specified number of 
prospects and actually make all 
the calls you intended to make. 

3. Prepare your case before 
approaching the prospect. 

4. Try to close at first inter- 
view. “When can you see the 
doctor?” 

5. Ask for check for first pre- 
mium (binding receipt) 

6. Call on your old policyhold- 


day’s work 


ers systematically and explain 
new features of the contract or 
options. 

7. Watch your “Change of 


Age” cards. 

8. Show “Present Worth.” 

9. Use the inheritance tax as 
an argument. 

10. Mention purchasing value 
of dollar today. 

11. Ask for address and age of 
brothers and brothers-in-law. 

12. Remember partnership in- 
surance. 

13. Smile. 
































= Chicago’s Finest Hotel “"}7f 


isa] ERNEST J. STEVENS, Manager La Salle at Madison Street, Chicage cs 
a 
Ls WHERE INSURANCE MEN MEET "4 
we Hotel La Salle ranks first among Chicago e 
vir i hotels for its perfect service, elegant equip- [aj 
i lg Wee ment and comfortable accommodation. Lo- fay 
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cated at the center of the insurance 
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district it is the most convenient stop- fi 
ping place for the busy man. i 

aA aie ‘ 5 
ONE PERS 

ith detached bath + = = © $2 to $3 per day af 

Reon with private bath © - + ©  $3to$6perday 8 : 
detach aban PERSONS $3 to $5 per day c 

R with detached bath - - = © 1) 

Reems with private bath - = © © $5to$8perday Fer 

Connecting rooms and suites as desired mt 

All rooms at $5 or more are the same price | 
for one or two persons. is 

Hotel La Salle gives more for the price 55 te 

you pay than anyother hotel in Chicago fo] ; 
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NEW DRAFT SHOULD 
BE NO INTERFERENCE 


(CONTINUED FROM PAGE 1) 


of 18 and 45. Of these 600,000, at the 
most, will be drafted. The government 
has made itself very clear as to its re- 
quirements. 


Older Men to Remain 


The War Department has stated that 
3,000,000 men between the ages of 18 
and 25 will be mustered into service. 
There is no intention of taking the 
older men. In fact, the purpose of this 
draft is to avoid invading the deferred 
classifications. The whole idea in ex- 
tending the draft ages is to permit the 
married men to remain out of military 
service until the last possible moment. 
For some years, at least, married men 
with dependents beyond the age of 31 
will not be called into service. Secre- 
tary Baker has made himself very clear 
on this in interviews with newspaper 
men, and it is not a question to be ar- 
gued about or speculated upon by life 
insurance men or by anybody else. 


“Prospects” to Be Lost 


This fact having been established, life 
men should consider the fact that the 
man who will actually be drafted, then, 
is the unmarried man without depend- 
ents, between the ages of 31 and 45. 
Let any life insurance man ask himself 
if an unmarried man without depend- 
ents, in most cases a confirmed bach- 
elor, is any kind of a life insurance 
prospect. Is it not a fact that such a 
man is the hardest nut to crack in the 
life insurance field? If he is not mar- 
ried by the time he has reached the 
age of 31 the chances are that he will 
not be. He is the kind of a man who 
sees no reason for taking life insur- 
ance, and rebuffs the agent with the 
statement that he can invest his own 
money at a higher rate of interest. 
About 600.000 of this type will be draft- 
ed into military service. What does it 
mean in dollars and cents to the life 
insurance solicitor? Let the life man 
be honest with himself. 


Better Salaries Seen 


The extension of the draft ages 
means an automatic extension of the 
work or fight order. In a short time 
this will have a beneficial effect. It will 
mean that the men in nonessential, and 
incidentally low-paying. occupations 
will be transferred into essential work. 
in most cases war work in which good 
salaries are paid. Men who haye been 
earning low wages and doing unim- 
portant work will find themselves com- 
manding good salaries and in a position 
to spend more monev. Some of this 
money is going to find its way into the 
hands of life insurance men. 


Record of Other Belligerents 


Why should it be assumed that the 
life insurance business is going to fall 
to pieces in this country simply because 
the country is at war? A recently is- 
sued report of the Prudential of Lon- 
don for 1917 shows a decrease of 25 
percent in the company’s agency force, 
but also an increase in business of about 
the same amount. Those who care to 
look at the figures of the business done 
by the Canadian companies will per- 
haps be surprised to observe that since 
war was first declared all but two com- 
panies with their home offices in Can- 
ada have shown an increase in busi- 
ness every vear and are showing an in- 
crease for this year. 


Position of Prospect 


Life men have been working on pros- 
pects who felt confident that they 
would not be disturbed other than in 
the production of war-time necessities. 
They were correct in this assumption 
and will undoubtedly continue as they 
are, but they have at least the appreci- 
ation of the fact that. should necessity 
require, they must take their places as 
willingly as the men between the ages 
of 21 and 31. The situation is brought 
home to them seriously and in a new 





tirely the same position as the men who 
are now serving the colors with refer- 
ence to life insurance. 


Permits Intelligent Approach 


With the status of practically all life 
insurance prospects established, the so- 
liciting of business becomes an easier 
matter. It is easier because the life 
man may approach his prospect more 
intelligently. He may know the pros- 
pect’s future as well as the prospect 
himself, and there is less opportunity 
for “stalling” on the prospect’s part. 
The men in deierred classifications are 
excellent prospects. But some life men 
have got into into the way of thinking 
that unless a man is in the deferred 
classification he is not a prospect. This 
is a serious error. Is the prospect about 
to enter military service? Here is a 
selling talk for him: “The principle 
reason why you need this life insurance 
is that you are going to war. Here is 
what I want you to do. Buy this life 
insurance on the ordinary life plan. If 
you are killed in service your benefi- 
ciary will receive either the legal re- 
serve or the premiums you have paid 
in. Do not pay the extra war pre- 
miums, but simply pay the regular rate. 
By all means take the limit of govern- 
ment life insurance. It is a life insur- 
ance opportunity for you and a move 
that you will never regret. What do 
you always intend to be, a $10,000 man? 
Do you actually think ‘that that is all 
the life insurance you will ever want? 
If you have any real ambition, the an- 
swer is no. For that reason take all of 
the life insurance in a regular company 
that you can get now. For you may 
come back wounded. Not necessarily 
totally disabled or very _ seriously 
wounded, but wounded to such an ex- 
tent that you will not be able to pass 
the life insurance examination. You 
may be able to go about as before and 
earn a good living, but the injuries re- 
ceived during military service will pre- 
vent you from purchasing any addi- 
tional life insurance. This is something 
for you to seriously consider. I am of- 
fering you life insurance in one of the 
best companies in the world at no ad- 
vanced rate. You can get it now, but 
you have no assurance that you can 
get it when you leave military service. 
You know what you can do now, but 
you do not know what you are going to 
be able to do then.” 


Illinois Life Prizes 


The Illinois Life has announced the 
winners of its conservation prizes. For 
some time the $100,000 Club has laid 
stress on renewal records of its mem- 
bers. The minimum renewal ‘standard 
for club business is 70 percent of the 
insurance written during the last pre- 
ceding year in which the member quali- 
fied for membership. The company of- 
fers a $100 Liberty bond for the first 
prize and a $50 Liberty. bond for the 
fou next highest. The winner this year 
is John M. Kelley of the Chicago of- 
fice, whose record is 98 percent. Charles 
H. Thornton of Chicago, the new presi- 
dent of the $100,000 Club, is second, 
with a record of 94 percent. Julius 
Abrahamson of Chicago is third, with 
93 percent. John B. Norris of San Jose, 
Ill., is fourth, with 93 percent, and weer 
I. W. FP. Hughes of Topeka, Kan., 
fifth, with 90 percent. 


State Life’s Convention 


The annual meetings of the $100,000 
and $200,000 clubs of the State Life of 
Indianapolis will be held at the home 
office Sept. 30 and Oct. 1. The topics 
for consideration will include among 
others “The new field plans,” “The re- 
vised rate book,” “The proposed new 
policy contracts” and a comprehensive 
program for 1919—the company’s sil- 
ver jubilee year. S. J. Rosenblatt of 
Chicago is president of the company’s 
$200,000 Club. 


The Blackman & Foltz Company, local 
agents at Norwalk, Ohio, have given up 
their general insurance business and 
will open an agency for the Mutual Life 





light. Therefore, they are placed in en- 





at Elyria, Ohio. 





ALWAYS A PLACE 
FOR DEPENDABLE AGENTS 


Those who can not only write applications but deliver policies, and are 
energetic in their methods. Good positions are ready for such men. 


Union Mutual Life Insurance Company 


Arthur L. Bates, President Portland, Maine 
Address ALBERT E. AWDE, Supt. of Agencies 
7 W. Madison St., Chicago, IIl. 














Ambitious, productioe and Trustworthy Life Agents 
may be BENEFITED by corresponding with the 








Berkshire Life Insurance Company 
Of Pittsfield, Massachusetts 


Incorperated 1851 


New Policies with modern provisions 
Attractive literature 


W. S. WELD, Supt. of Agency 








W. D. WYMAN, President 














HOME LIFE INSURANCE COMPANY 


GEORGE E. IDE, President (Now Purely Mutual) 256 Broadway, NEW YORK 


The fifty-eighth annual report shows insurance in force of $146,050,144, an in- 
crease during the year of $12,556,816 The Company paid the policyholders i in 1917 
$3,467,823, oe which $731,696 was in dividends or premuim refund. Its insurance 
reserve fund was increased by $1,688,199 and the Assets are now $34,542,304.08. 


W. A. R. BRUEHL & SONS, General Managers HOYT W. GALE cag dy Managre 


Central and Southern Ohio and Northern Kentucky For Nor hi 
Rooms 601-606 The Fourth National Bank Building 229-232 Leader-News Pantins 
CINCINNATI, OHIO CLEVELAND, OHIO 











F. J. Uehling, Secretary 





Frans Nelson, President _ Oniwe 


The ‘‘Giant of the West’’ 


Omar, NEBRASKA, 














MASONIC LIFE ASSOCIATION 


MASONIC TEMPLE (Commenced Business 1872) BUFFALO, NEW YORK 
SOUND PROTECTION AT COST 
Accumulated Surplus Over $400,000.00 
To Free and Accepted Masons Only 
Over $9,000,000.00 Paid in Benefits 
Agents Wanted. Liberal Terms. Exclusive Territory. For Agency or Membership, Address 
NELSON O. TIFFANY, President and Manager 
MASONIC TEMPLE, BUFFALO, N. Y. 

















LIFE INSURANCE SERVICE BUREAU 


CONSERVATION OF LIFE INSURANCE COMPANIES’ BUSINESS AND 
REINSTATEMENT OF LAPSED POLICIES ON A THOROUGH ACTU- 
ARIAL BASIS THROUGH A UNIQUE SERVICE TO POLICYHOLDERS 


10 SO. LA SALLE ST. CHICAGO, ILL. 























A Few 
Life General Agency Openings 


In the following states: 
Illinois, Indiana, Iowa, Michigan, Minnesota, 
Missouri, Ohio, Pennsylvania, Texas and Virginia. 


In making application give full information as 
to experience, age and general qualifications. 


Address: 
AGENCY DEPARTMENT ~ 


Continental Assurance Company 
910 Michigan Avenue, Chicago 
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MEET AT FRANKFORT 


PEOPLES LIFE CONVENTION 





Agents of Indiana Company Gather at 
Home Office—Features of An- 
nual Round-Up 





The annual agency meeting oi the 
Peoples Life of Frankfort, Ind., was 
held at the home office last week. A 
portion of the frst day was devoted to 
a round-table talk and general discus- 
sion, and in the afternoon there was a 
baseball game between teams captained 
by George D. Snyder and Ed. D. 
Hodge. : 

The address of welcome was mad 
by President A. A. Laird, with a re- 
sponse by H. S. Jeffrey of Huntington, 
Ind. One of the most impressive talks 
made on the first day was by W. A. 
Erwin, superintendent of agencies. Mr. 
Erwin handled his subject in interest- 
ino style, tracing the growth of life 
insurance from a small start to its pres- 
ent enormous proportions. 

At the second day’s session C. C. 
North of Madison, O., spoke on “Sales- 
manship.” Then followed a question- 
naire on the company and a general 
ciscussion of field and office problems, 
war risk insurance and government and 
state insurance. At the annual banquet 
in the evening James E. Gregory of 
South Bend, Ind., acted as toastmaster. 

Eugene O. Burget is the active insur- 
ance head of the Peoples and has 
brought the company to the front in 
an excellent manner. 


Missouri State Life Club 


The new officers of the $100,000 Club 
of the Missouri State Life for the cur- 
rent year have been announced. Otis 
A. Backenstoce of Tulsa, Okla., being 
the largest producer, qualifies as presi- 
dent. S. M. Powell of Little Rock, 
Ark., is firse vice-president; Leo R. 
Schuster of El Paso, Tex., is second 
vice-president; J. L. Richardson of 
Lake City, S. C., is third vice-presi- 
dent; F. M. Cooper of Stuttgart, Ark., 
is fourth vice-president, and W. J. 
Behrens of Abilene, Tex., is fifth vice- 
president. 








Source of Power | 


is Considered | 








_Considering them both only in rela- 
tion to themselves, the electric locomo- 
tive is more efficient than the steam lo- 
comotive. On the surface it would 
appear that there was every reason for 
the displacement of the steam locomo- 
tive by electric engines for economic 
reasons. 

Here, as in many a business, how- 
ever, surface efficiency is obtained from 
basic inefficiency—except where water 
power is available, the electric locomo- 
tive must depend for its power on the 
very means which makes the steam lo- 
comotive efficient. 

Electric locomotive efficiency begins 
at the top. The railroad engineer, like 
the business engineer, still must chiefly 
concern himself with obtaining effi- 
ciency at the source—from the bottom 
up. No amount of saving in the appli- 
cation of power can pay for inefficiency 
in generating it. Efficiency, in the full 
sense, must permeate an organization; 
1t cannot be superimposed or only par- 
tially present. 

No amount of efficiency on the part 
of a salesman in covering his territory, 

Or instance, can offset inefficiency at 
the home office, and no amount of effi- 
ciency in the central organization can 
replace the loss caused by the personal 
Inefficiency of the man on the road. 

here must be reciprocity and har- 
mony in accomplishment. 








Michigan in 1917. 


HOME OFFICE 





Over $4,000,000 new business paid for last year. 


The Leading Home Company of Michigan 


DETROIT LIFE INSURANCE CO. 


for the third consecutive year led all Michigan Companies in new paid for business issued in 


Now has $12,000,000 in force. 
DETROIT, MICHIGAN ™.£. oprIEN, President 








who have knowledge of the laws of 
electricity. When a chicken crosses in 
safety, it is only luck. No competitor 
installs an overhead trolley system, so 
as to render knowledge of business 
electricity needless to you.—Reliance 
Bulletin. 





Checking Up on 
One’s Daily Work 





The National Cash Register Com- 
pany asks its salesmen to check them- 
selves by 100 questions. Some of those 
given under the heading “Method of 
Work” are so applicable to the life in- 
surance business that they are here 
quoted: 

Do I plan my work systematically? 

Do I make door-to-door canvass? 

Do I spend too much time in my 
headquarters town? 

Do I work provincial towns too fast? 

How many towns in my. territory 
were not visited last year? 

How many counties in my agency did 
not produce any business during 1917? 
How many live prospects have I? 
What methods do I use for creating 

prospects? 

Do I use written propositions? 

Do I have regular working hours? 

Do I spend enough time in the actual 
presence of the prospect? 

Do I use commercial reference books, 
giving me ratings of merchants I ex- 
pect to visit? 

In planning trips, do I send out ad- 
vance letters or advertising matter to 
merchants? 

How many merchants in my territory 
do not use cash registers? 

How many of these merchants were 
not visited last year? 

Do I spend valuable selling time do- 
ing detail work? 

Do I work the various lines of busi- 
ness during that season of the year 
when they are doing most business? 

Did I get my quota for 1917? 

Do I get cash with every order? 


To Have New Building 


HARTFORD, CONN., Aug. 21.—‘Insur- 
ance Row,” the new name for the west- 
ern end of Elm street in Hartford, has 
added the foundation for another new 
heme office building. The Connecticut 
General Life, located in its own three- 
story building on Pearl street, has pur- 
chased the old State Armory territory, 
situated advantageously on Elm street, 
facing the beautiful Bushnell Park. 
Moreover, the eastern line of the land 
faces a new street just completed, which 
connects with a stone bridge directly 
opposite the land, also of new stone 
structure, acting as a traffic short-cut to 
the heart of the city. The size of the 
building has not yet been fully deter- 
mined. Other insurance companies enjoy- 
ing sites on “Insurance Row” are the 
Phoenix Insurance Company (fire), Scot- 
tish Union, Connecticut Mutual Life and 
Orient. 


Through a North Carolina agent, the 
Richmond office of the Travelers recently 
placed a $250,000 policy on the life of 
a prominent business man of that state 
and followed it up last week by writing 
him for $20,000 additional. This same 
man was already carrying $75,000 acci- 





The third rail is harmless to those 





dent insurance in the Travelers. 








Pioneer Life Insurance Co. 


of America 


Organized 1907 


EVERYTHING NEW BUT THE NAME 


KANSAS CITY, MO. 


John W. Cooper, President 














Southland Life Insurance Co. 


DALLAS, TEXAS 


The Pregressive Company of the South 


HARRY L. SEAY, President 
L. LINZMEYER, Vice-President and Actuary 


A. S. DOERR, Vice-President 
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The Masonic Matual Life Association 
Of the District of Columbia 
Chartered by Special Act of Congress, March 3, 1869. 
The Security of the Old Line 
The Economy of the Fraternal 


Select work, with big returns to high class representatives. For 
terms and territory, write to 


WM. MONTGOMERY, Sec’y and Gen. Mer. 


New Masonic Temple 


Washington, D. C. 











The Toledo Travelers Life Insurance Company 


SECOND NATIONAL BANK BUILDING, TOLEDO, OHIO 
Want Producing Agents for Ohio Territory 
' Opportunity for Advancement 
On Agency Matters Address E. W. GAGE, Secretary 











LIFE—HEALTH—ACCIDENT INSURANCE 


In addition to a full line of up-to-date life policies, we issue Health 
and Accident Insurance on the monthly plan; also a Farmers’ Special 
Policy in addition to our regular lines of Business Men’s and Commer- 


cial Policies. Now is the time to secure good territory in the state 


of Ohio. 


THE GEM CITY LIFE INSURANCE COMPANY 


A. I. MORRISSETT, Vice-President and General Manager 


DAYTON, OHIO 

















@ No Wisconsin Regiment 
—in any war—has ever lost 
its colors—nor changed 


them. 


G The Battalion under the 
banner of Gardianfife is 


imbued with the same 


spirit. 


Recruits seekin 
enlistment s ry 


Address C. L. MILLER 
Director of Sales 


Gaxdian tite 


Madison, Wis. 


THE PEOPLES LIFE 
INSURANCE CO. 


Chicago’s Most 


Progressive 
Company 


Ordinary and 
Monthly 
Premium 
Contracts 
Direct With 
the Home 
Office 
Address 


Elon A. Nelson 


Home Office Building President 
Chicago Chicago 
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IN INDUSTRIAL FIELD 
ACTIVITIES OF PRUDENTIAL 


Meritorious Work Recognized in Pro- 
motions to Assistancies from Ranks 
of Canadian Forces 





Cecil Shorten, formerly an agent of 
the Prudential in Toronto, is now an 
assistant superintendent, and assumed 
charge of a staff of agents in the St. 
John, N. B., district Aug. 5. 

Meritorious work has also been rec- 
ognized in the case of C. A. MacPher- 
son, whose agency was in Calgary, 
Alta. He is receiving felicitations on 
his recent promotion to an assistant 
superintendency in Calgary. 

Assistant Superintendents Samuel 
Hawthorne, Montreal 1, T. J. Richard- 
son, whose agency was in Calgary, 
Kniskern, Sault Ste. Marie, Ont., were 
lately admitted to membership in 
class A of the Prudential Old Guard. 

James M. O’Neil is a Prudential repre- 
sentative whose work constitutes no 
small factor in the up-building of the 
company’s interests in Muncie, Ind. W ith 
a single exception he has been credited 
with substantial industrial increases 
every week this year, while his activities 
in ordinary have placed him among the 
district’s leaders in this respect. Arrears 
of approximately 5 percent and advance 
payments of over 35 percent testifv 
strongly to the fact that he is an all- 
round insurance man of exceptional 
ability. pot ; 

A commendable progress in industrial 
with a large ordinary writing indicate 
that it is F. W. Buck’s fixed purpose to 
demonstrate what can be accomplished 
by one actuated by the motto “It can be 
done.” His debit in Detroit 1 carries ar- 
rears of only 4 per cent and the advance 
payments are over 366 percent. 

The Saginaw, Mich., district has _ a 
staunch supporter in J. R. Kennedy, 
whose record in industrial and ordinarv 
is gratifying. There is every reason to 
believe that with a continuity of the 
splendid work he will soon move up to 
higher level. 

The promotion of James T. M. Bleakley 
from an agent in New York 10 to assist- 
ant superintendent in the same district 
was recently anounced. Mr. Bleakley’s 
record during the past two years was 
most satisfactory, and it is anticipated 
that he will fill his new assignment in 
the efficient manner that marked his 
agency operations. — 

On May 13 of this year, William P. 
Kistler was appointed to an agency at 
Charleroi, Pa., detached assistancy of 
the Washington, Pa., district. Through 
well laid plans on his part for the week 
of July 29 no arrears were shown on his 
debit of $142.17 and the advance pay- 
ments amounted to $533.61. 


CONVENTION PROGRAM 
ANNOUNCED COMPLETE 


(CONTINUED FROM PAGE 1) 


dent, the Life Underwriters’ Associa- 
tion of New York. 

Response—J. T. Wilson, president, the 
Life Underwriters’ Association of Can- 
ada. 





—_—_—___———-Lawrence Priddy, president, 
the National Association of Life Un- 
derwriters. 

Convention photo. 

Address — Woodrow Wilson, 
United States of America. 
Address—Sir Charles Fitzpatrick, chief 
justice of the supreme court of Can- 

ada. ; 

Addresses—Reviewing Activities of the 
Two National Associations—President 
J. TT. Wilson, President Lawrence 
Priddy. 

Reading of special communications. 

Recommendations and resolutions from 
executive committee. 

New business. 

ee of nominating committee. N. 
PR ae 8 

Announcement—Place of meeting of next 
convention — chairman of executive 
committee. 

Announcements—Local committee. 


AFTERNOON SESSION 


Address—"Woodrow Wilson and the Doc- 
trine of sovereignty,” Darwin P. Kings- 
ley, president, New York Life. 

Address—“Life Insurance and Thrift,” 
Herbert C. Cox, president, Canada Life. 
Discussion of above topic,.-with ques- 


president, 





tions and answers. 

five minutes.) 

Address—‘‘Science and War,” Henry Moir, 
actuary and director, Home Life of 
New York; president, Actuarial Society 
of America. Discussion of above topic, 
with questions and answers. (Talks 
limited to three minutes.) 

Address—(Topic will be furnished later), 
Harry L. Seay, president, the South- 
land Life; president, American Life 
Convention. 

Action on recommendations of executive 
committee. 


(Talks limited to 





; New business. 


Announcements—Local committee. 
EVENING SESSION 
Reception of delegates, alternates, in- 


vited guests and their families. Grand 
ball-room, Hotel Astor, 9 P. M. 


SECOND DAY—MORNING SESSION 

Address—“Canada’s War-Time Experi- 
ence,’ Thomas B. Macauley, president, 
Sun Life of Canada. Discussion of 
above topic, with questions and an- 
swers. 

Address—“Insurable Interest: How to 
Properly Designate the Beneficiary of a 
Life Policy,” James H. McIntosh, gen- 
eral counsel, New York Life; president, 
the Association of Life Insurance Coun- 
sel. Discussion of above topic, with 
questions and answers. (Talks limited 
to three minutes.) 

Address—“‘The Health of Each the Con- 
cern of All,”’ George E. Vincent, presi- 
dent, the Rockefeller Foundation. Dis- 
cussion of above tonic, with questions 
and answers. (Talks limited to five 
minutes.) 

Addresses of ten minutes each—‘Present 
Day Opportunities for Women in Life 
Insurance,” Miss Leonora M. Cowick, 
president, New England Women’s Life 
Underwriters’ Association: Mrs. Jennie 
Watkins, Miss Constance Woodward. 

New business. 

Presentation of written resolutions (to 
he referred to executive committee). 

Subscription to annual proceedings. 

Announcements—Local committee. 


AFTERNOON SESSION 

Address—“The Life Agent’s Opportunity 
and Duty in View of War Conditions,” 
George W. Perkins, chairman. finance 
committee, War Work Council, inter- 
national committee, Y. M. C. A. Dis- 
cussion of above topic, with questions 
and answers. (Talks limited to five 
minutes.) 

Address—“lLife Insurance, Bank Credits 
and Thrift.” Sir Edmund Walker, presi- 
dent, Canadian Bank of Commerce. 

Address—“The Influence of Personal 
Habits Upon T.ife Expectancy,” J. R 
Kellogg. M. D., sunerintendent, the 
Battle Creek Sanitarium. Discussion 
of above topic, with questions and an- 
swers. 

Address—“‘Arguments I Have Used to 
Sell Life Insurance to Provide Funds 
for Inheritance Taxes and Succession 
Duties,” Clayton M. Hunsicker, Fred- 
eric C. Fuller. A. L. Farmer. Julian S. 
Mvrick. Discussion of above topic, 
with questions and answers. 

Announcements. 

EVENING SESSION 


Annual banquet — President 
Priddy, presiding. 

Toast to President of the United 
States and to King George. 

Toast to the soldiers and sailors of 
Canada, the United States and of our 
allies. 

Sneakers—Lord Reading. Charles FE. 
Hughes, Newton Wesley Rowell. 
THIRD DAY—MORNING SESSION 

Address—“The Relation of Life Insurance 
to the Development of Our Agricultural 
Resources,” Prof. Melville Cumming, 
Canadian Department of Agriculture. 

Address—(Title will be furnished later), 
Edwin Welles Dwight, M. D., medical 
director, New England Mutual Life. 
Discussion of above topic, with ques- 
tions and answers. (Talks limited to 
three minutes.) 

Address—‘‘How I Personally Sell Twelve 
Million Per Annum,” Harry B. Rosen. 
Discussion of above topic, with ques- 
tions and answers. (Talks limited to 
five minutes.) 

Subscription to annual proceedings. 
AFTERNOON SESSION 
Address—‘‘War-Time Arguments in the 
Sale of Life Insurance.’ Edward A. 
Woods, manager, the Equitable Life, 
Pittsburgh, Pa.; formerly president, the 
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Lawrence 








National Association of Life Under- 
writers. Discussion of above topic, 
with questions and answers. (Talks 


limited to five minutes.) 
Report of executive committee. 
Reading of prize essays (two). 
Presentation of cups and prizes. 
Report of committee on code of ethics. 
General discussion of report. 
Unfinished business. 
Report of nominating committee. 
Election and installation of new officers. 





Meeting of executive committee. 


NEWS ABOUT LIFE POLICIES 


q New Policies, Premium Rates, Divi- 
dends, Surrender Values and all Changes 
in Policy Literature, Rate Books, etc. 
§~Supplementing Policyholders’ Digest, 
Published Annually in May. Price, $2.56 


——— 


HAS NEW DISABILITY CLAUSE 











ry 
Fidelity Mutual Life Announces Modi- 
fication of Its Present Provisions 
—Gets Out New Rates 


The Fidelity Mutual Life which 
originated the total and permanent dis- 
ability clause will, on Sept. 1, put into 
effect its revised clause. One of the 
new features is that the disability bene- 
fit continues throughout the life of the 
contract, thus providing for permanent 
benefit that does not stop at age 60. 
Its former clause provided for a con- 
tinuance of the insurance by charging 
the premium without interest as a lien 
against the policy. The new clause 
does not do this. 

In the second place; in event of total 
and permanent disability before age 60 
the new clause provides in addition to 
the waiver of premium a monthly in- 
come to the assured, the first monthly 
payment to be made six months after 
receipt of proof of such disability, and 
to continue until the maturity of the 
policy or at death. The old clause pro- 
vided for a lump sum annually, and this 





did not commence until one year after 
proof of disability. , 

The company states that with the 
broadening of the disability provision 
there has come at the same time a gen- 
eral reduction in disability rates. With 
the exception of the ordinary life rate 
at younger ages where the coverage 
reaches out over a long period of years, 
all of the disability rates have been 
reduced. The maximum amount of in- 
surance that will be issued on one life 
with the new disability benefits in- 
cluded is $25,000. The Fidelity Mu- 
tual hoped to announce at the same 
time a double benefit accident clause 
but the insurance departments have to 
pass on it before it can be officially 
used. It expects, however, to have a 
double benefit clause in operation in 
a short time. 


HAS REVISED ITS CONTRACTS 


Columbus Mutual Gets Out an Endow- 
ment at Age 65 and Makes 
Other Changes 


The Columbus Mutual Life has got- 
ten out an endowment at age 65. This 
is issued in the regular form providing 
for lump sum payment and also on the 
20-year income plan providing for 
monthly income multiples of $10. It 
is also issued on the survivorship in- 
come form providing for the continua- 
tion of the monthly income beyond the 
20 years so long as either the insured 
or the death beneficiary survives. It 

















of the amount paid for. 


Equitable Building - 


THE BIG FOUR 


AGE—STRENGTH—SERVICE—OPPORTUNITY 
A combination which makes a winner for the Agency Force of the 


Equitable Life of Iowa 


(Organized 1867) 
All previous records broken during 1917, 
for insurance. Net gain in insurance in force during 1917, $21,764,972.88, or 72% 


MEN of CHARACTER can obtain further information 
as to the Company and Opportunities by addressing: 


H. E. ALDRICH, Supt. 


Substantial increase in assets and paid 


of Agents, 


Des Moines, Iowa 











sell in 1918 $65 
ing an allotment to every agent. 


The Company OF the People, BY the People, FOR the People 


The Metropolitan Life Insurance Company 


Incorporated by the State of New York 


Home Office, One Madison Ave., New York City 


FIRST IN THE WORLD 


ee ee es 
In increase in income in 1917........... 0... ccc cc ccccccececees f i 

In amount of insurance in force...........ccceceeecceeececees 3,930,181,898.00 
In gain in insurance in force..........ccccccccccccccccccccece 
In amount of insurance placed in 1917................eeeeeees 


WAR SAVINGS STAMPS 


The Company, through its more than 15,000 agents, has undertaken to 
000,000 worth of War Savings Certificates and Stamps, mak- 


453,749,902.00 
791,060,002.00 











ECRET OF OUR 
One Success 1S 
ERVICE 


Cash Capital $200,000.00 





We have a contract for you under which your 
income will be limited only by your activities. 


A REAL PROPOSITION FOR A REAL MAN 


FEDERAL CASUALTY COMPANY fiaitdis 


V. D. CLIFF, President 

















SCANDIA LIFE INSURANCE COMPANY 


30 North La Salle Street rH ° 


NO PRELIMINARY TERM —THE ONLY ILLINOIS COMPANY, AND ONE OF 32 OUT OF 250ZIN 
THE UNITED STATES NOW OPERATING ON THE BASIS OF FULL LEVEL PREMIUM RESERVES. 


CHICAGO, ILL. 


ALWAYS MUTUAL—ALWAYS PROGRESSIVE— 
ALWAYS SUCCESSFUL..- 
SOME VERY ATTRACTIVE TERRITORY 
IN ILLINOIS, IOWA AND MICHIGAN. 


ILLINOIS’ ONLY MUTUAL OLD LINE COMPANY. 
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is also issued on the life income form 
continuing the monthly income through- 
out the life of the insured alone, if the 
policy matures as an endowment and 
the assured outlives the 240 payments. 
The policies of the Columbus Mutual 




















THE 
JIFFY 
PEN 


The word “‘Jiffy’’ de- 
notes speed and action. 
The shape and _ bal- 
ance resembles the dip 
penholder. It is built 
for those who appre- 
ciatea properly shaped 
and balanced pen. 
Prices from $2.50 up. 
Self-filling without a 
rubber sac. 


Send for descriptive 
matter. 


JIFFY PEN CO. 
Dept. No. 2 
406 Pierce Street 


Sioux City, lowa 











SALESMEN WANTED—Sell Real Estate Mortgage 

Bonds. There can be no higher class of investment. 
Pay 6 per cent. or a. Any denomination from 
$100 up. Nearly 20,000,000 Americans have recently 
shown their interest in bond buying. Let us give 
you facts about real estate bon Write for par- 
ticulars to-day. The Guarantee Mortgage and Trust 
Co., 70 W. Homes St., Chicago, Ill. 


ACTUARIES 


| rs F. CAMPBELL 




















CONSULTING 
ACTUARY 


76 West Monroe Street 
Telephone Randolph 918 


CHICAGO, ILL. 





freane J. HAIGHT 


CONSULTING 
ACTUARY 


Hume Bldg. 
INDIANAPOLIS 


LIAN C. HARVEY 
Censulting Actuary 


Chemical Building ST. LOUK, MO. 
e COUNSELOR AT LAW 
CONSULTING ACTUARY 
tego Reserves, Surrender Values, etc., calcus 
ed. 
Policies ros 1 all life Insurance forms 
The Law of Insurance a Specialty. 
Colcord Bldg. 


OKLAHOMA CITY 








McCOMB 





NITCHIE 
ACTUARY 


1223 Association Building 
19 S. LaSalle St., CHICAGO 


A SIGTENHORST 
® 


J. H. 
Telephone 
Central 3462 





CONSULTING 
ACTUARY 


WACO, TEXAS 


REDERIC Ss. es F.A. = 
CONSULTING ACTUARY EXAMINER 
804-306 Security outing 








Life have been revised to some extent, 
the following being a description by 
the company of the main features: 

The new policies contain a disability 
clause providing for waiver of premiums 
in the event of total and permanent dis- 
ability, and for the payment of a monthly 
income of $10.00 per thousand of insur- 


APPLIED 


up or endow if dividends are left with 












forms of policies. 
TWEN 


Aetna Life 








TO POLICIES ISSUED AFTER 
NOTE—Columns at right show number of years in which policies become paid 


ORDINARY 


company. 


LIFE 





‘TY YEAR ENDOWMENT 







JULY 


Columbus Mutual! Dividends 


1, 1918 


No. of 
No. of yrs. in 


yrs. to which 


pay up policy 


ance during such disability until the Years dividends are payable 

maturity of the policy, and for the pay-|Age. Prem. ‘ist 2d 3d 4th Sth 6th 7th 8th 9th 10th 
ment of the full amount of the policy at | 20 $18.52 $4.10 $4.18 $4.26 $4.35 $4. a $4. 53 $4.62 $4.72 $4.82 $4.92 
maturity without deduction for any in- 25 20.63 4.54 4.63 4.73 4.83 4.94 5.17 5.30 5.43 5.56 
come payments which may have been 30 23.35 5.04 5.15 5.27 5.40 5.54 5.83 5.99 6.16 6.33 
made during disability. The disability | 35 26.88 5.61 5.74 5.90 6.07 6.26 5 6.86 7.07 7.28 
lause will not be included in policies on 40 31.55 6.54 6.74 6.95 7.17 7.39 8.10 8.35. 8.60 
o : 45 37.85 7.77 8.01 8.26 8.51 8.76 9.28 9.54 9.81 10.09 
the lives of women. 50 46.49 9.31 9.58 9.86 10.16 10.47 10. 78 11.09 11.40 11.72 12.00 

The travel accident indemnity will be | 55 58.37 11.32 11.66 12.02 12.42 12.86 13.36 13.94 14.54 15.15 15.78 
issued without the disability when de- 60 74.88 14.42 15.09 15.79 16.52 17.25 18.00 18.75 19.53 20.31 21.05 
sired and may be included in any policy, a = ae - 
but never in excess of $5,000 on all in- THIRTY PAYMENT LIFE 
surance in force with the company. Since 
the premium for the new disability bene- — Years dividends are payable ———————_ 
fit varies with age and with the form of | Age. Prem. Ist 3d 4th 5th 6th “Tth 8th 9th 10th 
policy and the travel accident premium 20 $22.03 3 $4.46 $4.54 $4.62 $4.71 $4.82 $4.95 $5.09 $5.24 
varies with the form of policy all pre- | 29 24.00 4. 4.83 4.94 5.06 5.19 5.33 5.48 5.64. 5.81 
miums containing these benefits will +H eat eas 621 os rh = re $.18 et 9.07 
differ from the old premiums unless it is| 49 33:76 6.87 7.13 740 768 7.96 8.24 8.52 8.80 
by coincidence. The premium for policies 45 39.44 8.32 8.57 8.83 9.10 9.38 9.67 9.97 10.28 
without travel accident and permanent 50 47.41 > 10.00 10.25 10.51 10.78 11.17 11.48 11.81 12.16 
and total disability have also been i a eas : 
changed on the thirty payment life and TWENTY PAYMENT LIFE 
specific endowment forms. 

The guaranteed premium reduction has pe Years dividends are payable —— a 
been eliminated but the policy provides | Age. Prem. 1st 2d 3d 4th «5th «66th)«67th)«68th.)«(9th.)=«(10th 
for a dividend at the end of the first 20 $26.85 $4.25 $4.39 $4.54 $4.70 $4.87 eye $5.26 $5.46 $5.67 $5.87 
year and the company will pay a dividend Bs Hy fh on was a7 ee 5.28 ra eh ao 3 ap 

shat ae" “e ‘ at § 31.95 5. 22 «OO. 5.66 £ . 38 1.64 92 TAS 
elie ye chased Bh Pcp 35 35.50 5.64 5.88 6.12 6.39 6.67 6.95 7.24 7.54 7.84 8.15 

ah . : 40 39.89 6.47 6.76 7.06 7.37 7.68 7.99 8.30 8.62 8.96 9.32 
ordinary and twenty payment forms. 45 45.58 7.65 7.96 8.28 8.61 8.94 9.37 9.60 9.96 10.28 10.64 

The war risk is assumed by the com- | 50 53.19 9.17 9.51 9.86 10.22 10.59 10.96 11.33 11.71 12.09 12.43 
pany so long as service is confined to the 55 63.62 11.25 11.61 12.00 12.42 12.88 13.42 14.04 14.67 15.30 15.93 
United States, excluding Panama, and | 60 78.35 14.38 15.08 15.80 16.54 17.28 18.03 18.78 19.53 20.29 21.01 
does not involve aeronautics or sub- sca a a cabin — 
marine operations and does not require TEN PAYMENT LIFE 
the insured to assist in repelling an in- ———————— Years dividends are payable a 
vasion of the United States. If the in- | Age. Prem. Ist 2d 3d 4th «(Sth «66th 6th: 68th 69th =—10th 
sured engages in service, the risk of 20 $42.38 $4.77 $5.08 ve. zs $5.7 v2 2 $6.06 $6.40 $6.76 $7.11 $7.49 $7.94 
which is not assumed, the liability of | 25 45.96 5.25 5.58 2 6.2 be 7.02 7.41 7.82 8.24 8.69 
the company is reduced to the reserve | 3° 50.28 5.77 6.11 bs 6.88 29 7.71 8.14 8.60 9.07 9.55 

nd the return of all premiums paid sub- | 22 55.48 6.36 6.77 7.20 7.65 8:11 8.58 9.07 9.57 10.09 10.63 
= es L : 40 61.77 7.20 7.68 8.17 8.67 9.18 9.69 10.21 10.74 11.29 11.85 
sequently to engaging in such service, | 45 69.44 8.31 8.82 9.34 9.87 10.41 10.96 11.51 12.08 12.66 13.24 
with 6 percent compound interest. 50 78.93 9.75 10.29 10.84 11.40 11.97 12.55 13.14 13.73 14.32 14.92 

Premium rates and guarantees start at 55 90.72 11.68 12.25 12.84 13.44 14.08 14.77 15.50 16.24 16.91 17.52 
age 16 instead of 21 as heretofore on all 60 105.65 14.59 15.41 16.23 17.05 17.84 18.59 19.29 19.89 20.32 20.66 


—- Years dividends are payable _ ; 
P ' ; a F 
There should be a correction made | 48¢ SIT Te $800 $530 $253 $5.59 $0.38 Seno S312 Shee 
for the Aetna Life answer to question | 25 “4828 “5.38 5.70 6.05 6.43 6.84 7.25 8.58 9.06 
No. 1 of the Policy Analysis in the 7 49.04 5.78 6.12 ¢.49 €.88 7.29 9.04 283 
1cC_ ; e 50.12 * r. 6 é. (ue (ae AY 2 
1918 Policyholders Digest. The an-| 4) 13g 7:20 7:58 7.98 8.40 8.83 10.58 11.04 
swer is “yes” and should be “no. 45 54.79 8.34 8.7 9.15 9.56 AY 98 it 13s 12.13 
The question reads “Good Health| 50 59.68 9.87 10.26 10.66 11.0 ‘ 3.22 13.64 
: _GOC I y bigs Se ae caae > ne 4 
Clause. Does the application require 55 67.66 11.92 12.34 12.76 13.20 13.62 14.27 16.19 16.81 
the policy to be delivered during the ENDOWMENT AT THE AGE 65 
good health of the insured?” The 
question infers, of course, that the first es Years dividends are payable ——————_, 
premium has been paid and that the | Age. Prem. ist 2d 3d 0s 4th”=—s5th 6th 7th 8th 9th 10th 
delivering of the policy is made before b+ pe ee ie? 4 fiat $4. a7 $4. es $4. L, $4. t * y tt we 
icv , 25 24.42 A) r 5. 5.2 s O.t 5.7 5.88 
the policy takes effect. 30 soe 4S) Bar ste S98 615 635 657 680 703 
_ The Aetna Life provision reads as] 35 6.07 6.30 6.54 6.79 7.04 7.30 7.58 7.87 8.17 8.48 
follows: “This policy shall not take | 40 7.15 7.43 7.73 8.05 8.39 8.75 9.09 9.44 9.81 10.19 
effect until the first premium hereon TEN YEAR TERM 
shall have been actually paid during 
the good health of the insured, a re- a ee ee 
ani ut $ | sacar oc Tamme d é ave 
ceipt for which ‘payment shall be the Age. Prem. Ist 2d 3a. tt bth 6th 7th 8th 9th 10th 
delivery of the policy. There have | 20 $11.31 $2.52 $3.54 $2.56 $2.58 $2.60 $2.62 $2.65 $2.68 $2.7 1 2.74 
: 2 11.79 2.77 2.80 2. 2.85 2.87 2.90 2.92 2.96 3.0 é 
mee 4 sauber - age where the 30 12.51 3.02 3.05 3.09 3.13 3.16 3.20 3.25 3.30 3.85 3.40 
Aetna Life has paid claims and the} 35 13.63 3.28 3.34 3.41 3.47 3.53 3.60 3.67 3.74 3.83 3.91 
policy was not yet delivered, but was} 40 15.54 3.51 3.59 2.67 3.76 3.85 3.95 4.06 418° 4.32 4.47 
i a 19.01 3.9 0 s : 5 .67 , 5.03 5.23 5.45 
issued by the Home Office upon re Hs 25.32 4.98 5.17 5.38 5.59 5.82 605 6.30 6.55 6.82 7.09 
ceiving the application, a binding re-| 55 35.98 6.82 7.09 7.36 7.65 7.95 8.24 8.54 8.85 9.15 9.45 
ceipt having been given therefor. 60. «5 3.39--9.70 10.05 10.39 10.73 11.07 11.41 11.73 12.04 12.33 12.60 
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Peoples Life Insurance Company 


Frankfort - - - - - - - Indiana 


1,000,000 
10,000,000 


Assets - - - - 
Insurance in force 


Of course we want salesmen 
Of course we will pay the right kind well. 


Nor do we consider former life insurance experience absolutely 
necessary, in order to succeed with us. 

If you are loyal, enthusiastic and industrious we will stand 
back of you. 


E. O. BURGET, 
Secretary. 


W. A. IRWIN, 
Supt. Agents. 
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Once an 


Illinois Life 
Man 


Always an 


Hilinois Life 
Man 


GREATEST GREATEST 


{LLINOIS ILLINOIS 


COM PANY COM PANY 


WANTS GOOD MEN_ WANTS GOOD MEN 
AND AND 
WILL PAY THEM WELL WILL PAY’ THEM WELL 
tid th wdentin 





Gary National Life Insurance Company 


Gary Theatre Building 
Gary, Indiana 





CAPITAL, $100,000.00 





Located in the heart of Financial Solidity. 

Selling all forms of Participating and Non-Participating po'icies. 
Monthly Income and Guaranteed Settlement policies. 

Your opportunity to build a General Agency. 

Good Territory in Indiana. 


WILBUR WYNANT, President 





A Record of Thirty Years of Progress— 


Ten-Year Periods 


Assets Insurance in Force Policies 

Dec. =e. ---$ 104,307 $ 889,073 Income Issued 
897.... 274,290 6,619, "683 1888-1897.. < 1,744, 102 387,702 
1907, .. 2,916,339 39, 503, 485 1898-1907.... 10,551,857 1,139,235 
1917.... 14,008,422 115 *099,897 1908-1917.... 31,845, 2050 1,961,674 


The WESTERN and SOUTHERN 


Life Insurance Company 


W. J. WILLIAMS, President CINCINNATI 
Organized February 23rd, 1888 





Attractive Opportunities 


Open to Agents in Ohio, Indiana, Kentucky, West Virginia, 
Western Pennsylvania and Michigan 














Seventy-Five Years Ago 


On the first of February, 1848, The Mutual Life of New York 
issued the first mathematical reserve policy ever written by an 
American company. 


Having completed its 75th fiscal year on the 31st of Decem- 
ber, 1917, the Company enters upon the new year with a justi- 
fiable pride in its impregnable strength, its unsurpassed policy 
contracts, its generous dividends, and its great body of well-satis- 
fied policyholders. 


THE OLDEST COMPANY IN AMERICA 
IS THE COMPANY FOR YOU 


For terms to producing agents address 
The Mutual Life Insurance Company 


OF NEW YORK 
34 NASSAU STREET, NEW YORK CITY 





Missouri State Life Policies 
RICH IN SELLING POINTS 


FACTS 
Over $156,000,000 of Insurance in Force. 
Over $27,000,000 of New Insurance Gained in 1917. 
Average Interest Rate Earned in 1917, 6.6%. 
Policy Contracts New and Attractive. 
Non-Particpating Policies Participating 
After End of Premium Paying Periecd. 
Operating in 38 States and the Territory of Hawaii. 


MISSOURI STATE LIFE INSURANCE COMPANY 


Fastest Growing Life Insurance Company in Americe 


Home Office: ST. LOUIS, MO. 





















A GOOD OLD FASHIONED 
GENERAL AGENCY CONTRACT 
Providing Good Commissions and Liberal Expense Allowance 
FOR 
Twenty Counties in Michigan with Headquarters at Grand Rapids 


THE MINNESOTA MUTUAL LIFE INSURANCE CO. 


E. S. ALBRITTON, Supt. of Agencies, SAINT PAUL 





A Real Opportunity for the Right Man 



















Are You Permanently Established? 


Write for Territory 
Pennsylvania—Ohio— West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 
PHILADELPHIA 




















am SC SAFE AS A GOVERNMENT BOND’ 


(©) The OHIO STATE LIFE 


LIFE, HEALTH. ACCIDENT «x2 MONTHLY INCOME INSURANCE. 





Openings OHIO, IND., KY., MICH. and W.VA. Write Columbus 








Mitte LAIEST POLIGIES AND AGENCY CONTRACT Sit) a7-\ne 








Central States 
Life Insurance Company 


St. Louis, Mo. 


Insurance in force - ~ 


$32,000,000.00 


JAMES A. McVOY 


Vice-President and General Manager 
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The National Underwriter 


Fermerly THE WESTERN UNDERWRITER 


A WEEKLY NEWSPAPER OF INSURANCE 
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. TWENTY-SECOND YEAR No, 34 


CHICAGO, CINCINNATI AND NEW YORK, THURSDAY, AUGUST 22, 1918 





$3.00 per Year, 15 Cents a Gepy 





EFFECT OF WAR ON 
INDUSTRIAL ACCIDENTS 


Compensation and Monthly Pay- 
ment Companies Report De- 
crease in Accident Frequency 


SAFETY WORK ADVANCES 


Employers See Necessity of Making 
Every Effort to Conserve Man 
Power of Nation 


Compensation and industrial acci- 
dent and health writing companies are 
beginning to observe a slight decrease 
in industrial accidents, and the indica- 
tions are that the crest has been passed, 
and that for the remainder of the war 
accident frequency will decrease. It is 
true that the decrease in accidents has 
been very slight, but it has been de- 
cided enough to make itself manifest 
in the loss ratio. There are several 
reasons for this. By far the most im- 
portant is the desire on the part of 
employers to conserve the manpower 
at all costs. One of the serious prob- 
lems of the country is to keep the re- 
quired number of employes on the job. 
The labor scarcity has been acute, and 
the problem of replacing drafted and 
enlisted employes a perplexing ques- 
tion. Broad minded employers now 
see that their chief problem is to con- 
serve the manpower. They must safe- 
guard their employes against acci- 
dents, not from a humanitarian stand- 
point, but simply as a common sense 
business proposition. 

Advances in Safety Work 


Safety men have probably made more 
progress in the past two years than 
during the previous ten years. Em- 
ployes are now lending ‘a willing ear to 
their plans and suggestions. If the 
large employer of labor can be shown 
that the installation of a safety device 
will actually and at once reduce the 
accidents in his plants, and, by the re- 
ducing of accidents, keep more men on 
the job, he is willing to put it in al- 
most irrespective of cost. The price 
is not so much his concern as the ef- 
fect upon the men he is employing. 

There are fewer cases of total disa- 
bility being reported nowadays. If an 
employe sustains an injury to a hand, 
arm, leg or finger which would disable 
him for his own work, but which would 
not necessarily prevent him from doing 
some other work, the employer sees to 
it that he is kept on the job. He is 
given lighter and less important work; 
but he continues to contribute to the 
Production of the completed product. 
He is not allowed to remain off of the 
job entirely if it is at all possible to 
retain him in some sort of work even 
if of minor importance. 

First Aid Treatment 


Perhaps one reason for the em- 











CASUALTY 


MEDICAL SERVICE HIT 


SURGEONS GONE TO THE WAR 





Casualty Companies Find That Many 
of Their Doctors Have Had to 
Seek Substitutes 





In the large cities, 
companies are finding that their medi- 
cal service has been pretty badly rid- 
dled by so many of their surgeons and 
claim doctors being called into military 
service. In all the large cities there are 
a number of surgeons who give all, or 
practically all their time to claim work 
for the casualty companies. These men 
were regarded as very efficient and 
naturally were the very ones that the 
government desired for hospital service 
on the other side. Medical service 
therefore has been entirely changed in 
almost all cities as new men have come 
into the ranks and taken the places of 
the former surgeons. 

Claim managers of companies there- 
fore have to do much more supervising 
work as most of the doctors are new 
to insurance service. Some companies 
have been thinking of installing their 
own medical service in view of the 
many changes that have been brought 
about. Already a few companies have 
at least a partially equipped medical 
department in the large cities. 








ploye being able to stay at work even 
if comparatively seriously injured can 
be found in the more efficient medical 
treatment being furnished by the com- 
pensation companies, and the industrial 
health and accident companies writing 
group policies. The companies are be- 
ginning to recognize that first aid 
treatment is of great importance. To 
reach and give proper medical aid to 
an injured employe almost immediate- 
ly following an accident sometimes 
mean a reduction of a week or two in 
the period of total disability. In other 
words, infection is checked and the 
employe started on the road to recov- 
ery at the earliest possible moment. As 
an example of the progress being made 
in this direction by the companies is 
shown inthe establishment in Chicago 
of three medical units by the Aetna. 
Cne of these medical units is located 
at 31st and Halsted in the midst of the 
industrial center, the other at 74th and 
Ashland, opposite a big munition fac- 
tory, and a third is to be established 
near another plant working on war 
orders. Employers are in sympathy 
with, and in fact in many cases de- 
mand, the establishment of these first 
aid stations. 


Importance of Location 


It has been observed that where it 
is not possible for the injured work- 
man to receive medical attention near 
the place where he works he will often 
allow himself to be neglected. That is, 
if it is necessary for him to take a trip 
to the downtown district he will often 
not visit the doctor for dressings as 
many times as he should. He dislikes 
to mingle with the well dressed people 
in his working clothes. He feels out 
of place and dislikes to make the long 
trip for medical attention, having a 


compensation 





ANNUAL CLAIM MUSTER 


CONVENTION ON NEXT WEEK 





International Association Announces 
the Program for the Gathering 
to Be Held in Chicago 





The annual convention of the Inter- 
national Claim Association will be held 
at the Edgewater Beach Hotel, Chicago, 
Monday, Tuesday and Wednesday of 
next week. The convention therefore 
precedes the annual meeting of the 
Health & Accident Underwriters Con- 
ference which will be held at the Hotel 
La Salle in Chicago, Aug. 28-30. The 
program of the Claim Association is as 
follows: 

Address of welcome—Robert M. Sweitzer, 
county clerk, Chicago. 

Address—“The Effect of War Conditions 
on Claims,” James G. Madigan, super- 
intendent claim department, Great 
Eastern Casualty. 

“Border-line Cases,” M. P. ,Cornelius, 
general attorney, Continental Casualty. 

“Ts Closer Co-operation Advisable and 
Practical Between Life and Accident 
Companies in Connection with Adjust- 
ments and Investigations?” C. A. At- 
kinson, general counsel, Federal Life. 

“The Claim Work of the Bureau of War 
Risk Insurance,” H. C. Houlihan, 
deputy commissioner, Compensation 
Section, Bureau of War Risk Insurance, 
Washington, D. C. 2 

“Experiences of an Adjuster,” H. B. Wag- 
ner, superintendent Chicago claim de- 
partment, Employers’ Liability. 

“Insurance Questions, from a Legal View 
Point, in the Office of the Alien Prop- 
erty Custodian,” Hartwell Cabell, spe- 
cial counsel, Division of Insurance, 
Alien Property Custodian, Washington, 
BB. C. 

A special feature of the meeting will 
he a patriotic address, “Liberty,” deliv- 
ered by Richard Yates, ex-governor of 
Illinois. 

In addition to these formal addresses 
many practical questions affecting the 
claim department work of the accident 
and health companies will be discussed. 








certain amount of pride in the matter. 
As a result he permits himself to be 
neglected, and this neglect will, of 
course, lengthen the period of total dis- 
ability. Few workmen, however, will 
object to walking across the street or 
at the most a block or two to have a 
wound dressed. The medical unit close 
to work makes the whole thing easier. 


How Process Works 


Employers are bending every effort 
to hold their men and furnish every pos- 
sible inducement for staying on the job. 
Accident and health companies writing 
group business report that large em- 
ployers are now paying for this in- 
demnity entirely, or almost entirely, 
whereas in former years the workman 
was in many cases asked to share very 
largely in the payment of the premiums. 
Employers in increasing numbers realize 
that the fact that thev have a large 
surplus in their treasury with which to 
pay large wages will count for nothing 
if after hiring experienced men, the men 
are put out of commission by accident. 
There are a limited number of experi- 
enced men available. Those that are ob- 
tained must be kept on the job at almost 
any cost. Faulty machinery, imperfec- 
tions in mechanical construction, or any- 
thing else that is dangerous and will 


(CONTINUED ON PAGE 7) 


AND SURETY SECTION 


AGENTS ARE NEEDED 





IN INSURANCE LINES 


Much Service Is Required in 


Handling the Business of 
All Customers 


NOT MERE PERSUADERS 


Taking Care of Protection Means 
Knowledge, Skill and Special Abil- 
ity—Fitness Is Demanded 


BY JOHN R. McFEE 
Ageney Manager, Chicago Office of the 
Penn Mutual Life 
The advocates for governmental 
usurpation of the insurance business are 
justifying their insistence by openly on 
occasions, and covertly at all times, at- 
tacking the employment of the agent. 
The pretense is made that there is ex- 
travagance in paying commissions to 
solicitors for so universal a need as in- 
surance. Of course if men were be- 
yond the need of counsel and always 
responsive to caution, we might have 
self-helping. life insurance offices just 
as we are developing “Auto-Mat” lunch 
rooms. 
Auto-Mat. Insurance 


A certain class of people will collect 
their own food to save a few pennies, 
and perhaps some men with the bar- 
gain-seeking habits, might patronize 
unsolicited, an insurance agency with- 
out agents if it paid an agent’s com- 
mission to the insured. We eat food 
through habit, as well as necessity; we 
even stop work in the middle of the 
day for luncheon, whether we are hun- 
gry or not. Few of us look on lunch- 
eon as of the nature of a sporting prop- 
osition. But men will incur unneces- 
sary hazard where no immediate dis- 
comfort is apparent, through ideas of 
false economy or indifference. The 
agent is needed not merely _be- 
cause salesmen are needed to influence 
buying wherever selection prompts or 
influences the purchase. 

Hat manufacturers make men’s hats 
exactly alike in style and shape. Only 
one size, and usually only the latest 
model will satisfy the purchaser. Yet 
few hat merchants would dream of in- 
stalling a wait-on-yourself hat shop. 
We must have new hats and other ap- 
parel on occasion. Then we approach 
the shop with a needful feeling, yet we 
know that we shall pay the salesman’s 
wages in the selling price. Many of us 
not only refuse to dine or lunch with- 
out being waited on but we actually 
pay gratuities for the service beyond 
the fixed prices. With this leaning of 
human nature to a desire to be served, 
it seems strange that any argument 
could be conjured up against informa- 
tive service such as the insurance agent 
gives. 

Will Not Habitually Buy 


Practically it has been demonstrated 
(CONTINUED ON PAGE 6) 
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WHAT SOCIALISM REALLY MEANS 


BY WM. STARR MYERS 








Professor of Polities, Princeton University 


let us consider the result of So- 
cialism as a permanent policy. It 
means the substitution of government 
or official judgment and initiative for 
that of the individual. The whole 
process would be one to deaden and 
atrophy the powers of the people in 
veneral, with the result that there would 
follow a leveling down to a plane of 
mediocrity rather than a leveling up 
according to individual capacities and 
ambitions, exercised through equality 
of opportunity. Inevitably there would 
be formed a bureaucracy of selfish of- 
fice holders. Although, owing to the 
impetus of our previous free democ- 
racy, the first Socialist officials might 
be men of ability who had gained their 
places through successful experience, 
yet a close corporation of officials 
would follow them and retain the ex- 
ercise of power. The people gradually 
would sink to a level of servile con- 
formity. 

* * * 

We have a perfect illustration of this 
in the Germany of today. There is a 
good reason for the fact that Germany, 
in the hands of a selfish and conscience- 
less autocracy, has made more success- 
ful use of practical Socialism than any 
other nation in history and even has 
carried efficiency itself to a point of 
great success. Her close corporation of 
bureaucratic officials, playing upon the 
remains of feudal and aristocratic loyalty 
among the people that have survived 
the darkness of past centuries as no- 
where else among civilized nations, has 
successfully carried through socialism 
in many practical ways just as Morris 
Hillquit and his un-American followers 
probably would have succeeded in do- 
ing in New York for a short time. But 
the inevitable has followed. The Ger- 
man people have been reduced to a 
very low level of political ability. 

ok 


The German is one of the poorest poli- 
ticians in the world, as every student of 
political science knows. His lack of abil- 
ity to run a government on constitu- 
tional principles is found in the inane 
vaporings and factional maneuvering of 
the Reichstag, the supposedly “popu- 
lar’ House of Parliament, which is 
merely a machine to register the will of 
the aristocratic autocracy. The individ- 
ual citizen is the most servile and un- 
thinking person in any civilized country 
of the world today. He has been trained 
to political incapacity. 

* ” * 

What has the success of German So- 
cialism amounted to? We find that Ger- 
many, from the political standpoint, is 
nothing but an organized machine with- 
out soul. The public preparatory schools 
are so arranged that the pupils are 
trained to unthinking subservience to 
the labor policy and materialistic aims 
of the selfish, bureaucratic. In fact, it is 
well to remember that the German illus- 
tration only proves that socialism, in- 
stead of being democratic, is essentially 
undemocratic in its effects. It produces 
an autocracy of officials which is as un- 
fair and selfish, because entirely ma- 
terialistic, as any aristocracy of wealth 
or birth could be. 

* * + * 

Shrewd observers note the same ten- 
dency in the commonwealth of Australia 
where the full fruition of its semi-social- 
istic policy of recent years has been 
somewhat retarded by the individualistic 





Your Choice? 


Suppose that, of two banks in 
your town, one would accept a 
deposit of $281.10 and agree to 
pay $10,000 in case you die during 
the year, and the other bank 
would accept the same deposit 
with the agreement in case you 
die to pay the amount deposited, 
$281.10, with accrued interest at 
the rate of 4 per cent—which 
would you consider the better 
proposition—-Equitable News. 








influence of the English common law. 
When the socialistic autocracy is once 
completely in power, with its professed 
policy of taking away human ambition 
and initiative, its position will be almost 
impregnable and become more and more 
secure as the average citizen becomes 
more and more servile, lazy and unam- 
bitious. Socialism is politically decadent 
and contains within itself the germ of 
self-destruction. During this process of 
self-destruction the people at large will 
offer a rich field for exploitation by the 
demagogue, the corrupt politician and 
the charlatan. 
* + * 

May not the extreme brutality of the 
German soldier today be the result not 
only of the ruthless command from the 
official higher up, but also of the de-soul- 
ing, materialistic influence of socialism 
on the common people of Germany dur- 
ing the past twenty-five years? Is not 
the viciousness of Prussian militarism 
plus the demoralizing influence of social- 
ism a sufficient explanation? 

s o * 


Many socialists point to the housing, 
sanitary, insurance and other state activ- 
ities of Germany as showing the care of 
the government for the laboring man. 
My dogs are well fed, are kept clean, dry, 
healthy and amused, and are carefully 
looked after in every way. But they are 
still dogs. They have no soul or any right 
or power of self-determination. So pres- 
ent events show beyond cavil that the 


German workingman, from the stand- } 


point of the state and government, is in 
reality a political dog. He exists only 
for the good of the divinely’ constituted 
state and its God-given princely pro- 
prietors, and as such is used and sacri- 
ficed for the imperial and national glory. 


The German laboring man is the most 
exploited, the most servile, the most un- 
fairly treated worker on earth. He is 
given enough material comforts or even 
amusements (religious, theatrical, 
musical or otherwise), to keep him seem- 
ingly content, but politically he is not 
permitted to think—or economically 
either, when taken in the broad sense of 
the term. Therefore, those who expect 
a revolution or uprising against the 
kaiser and his military henchmen, are 
reckoning without their host. 

* * * 


While the socialists of the United 
States, “parlor” and otherwise, include in 
their number many sincere and thought- 
ful, as we]l as idealistic people, it is well 
to remember that a large part of them is 
composed of individuals who have noth- 
ing, and want to divide it all with every- 
body else. It is the old jealousy of the 
“have nots” for those who have, which 
usually means the “will nots” for those 
who have the ambition and will. Or if 
they are not of this kind, the best that 
ean be said of them is that they are 
foreigners who are in reality not Amer- 
icans who don’t believe in democracy, 
but in autocracy, and probably don’t even 
know what democracy means. Autocracy 
is the government of the many by and 
for the benefit of the selfish few. Real 
democracy is the government by and for 
the many, who express their will through 
their duly chosen representatives. 





Changes in the Field 











Wallace Goes to Gotham 


SAN FRANCISCO, CAL, Aug. 20.— 
Frank J. Wallace, who has been resident 
manager for the Ocean Accident & Guar- 
antee at San Francisco for the past year, 
has been transferred to the company’s 
New York office, and leaves Sunday for 
his new post. Mr. Wallace was located at 
New York before coming to California 
seven years ago as casualty manager for 
the United States Fidelity & Guaranty. 
H. B. Johnson, Jr., who has been assist- 
ant manager for the Ocean at San Fran- 
cisco for the past four years, has been 
appointed manager, succeeding Mr. Wal- 
lace. 


Ross Gets Canada Accident 
A. W. Ross, manager at Vancouver for 
the Commercial Union of England and 
allied companies, has also been appointed 
manager in British Columbia and Alberta 
for the Canada Accident, another Com- 














mercial Union company. 














ChicagoBonding &InsuranceCo. 


LINES .OF INSURANCE WRITTEN 








Bonds 


Fidelity 
Official 
Judicial 





Contract 
Depository 
Miscel- 
laneous 





Admitted Assets 
$1,801,040.80 


O. F. ROBERTS, Vice-Pres. and Gen. Mgr. 


Home Office:—CHICAGO, ILL. 
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TRENGTH 


INCERITY 





Capital 
$500,000.00 





Insurance 





Accident 
Health 
Liability 
Automobile 
Plate Glass 
Burglary 








Net Surplus 
$296,048.32 














AGENTS WHO WRITE 


Fidelity and Surety Bonds, Automobile 

Liability, Burglary, Plate Glass or . 

Accident and Health Insurance 
would do well to write to 


THE KANSAS CASUALTY AND SURETY COMPANY 


J. C. O. MORSE, President 
**Conservative but Aggressive”’ 





WICHITA, KANSAS 


wom 











THE HOOD AGENCY, Inc. 


Largest Insurance Agency in the Northwest 


Specializing in Workmen’s Compensation, Casualty, 
Fire and Tornado and Surety Bonds 


GENERAL AGENTS 


THE OCEAN ACCIDENT & GUARANTEE CO., Lid. 
Phoenix Building, MINNEAPOLIS, MINN. 
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WITH ACCIDENT MEN 
EQUITABLE WILL BRANCH OUT 
Big Life Company Decides to Write 


All Forms of Accident and Health 
Insurance 





The Equitable Life of New York has 
decided to write accident and health 
insurance. It will issue a supplement- 
ary contract to its life policies provid- 
ing for weekly indemnities and tempo- 
rary disability and in addition it will 
write all the regular forms of accident 
and health policies. The Equitable has 
had this move under consideration for 
some time but according to the formal 
announcement has hesitated to take 
action because of the unfavorable 
competitive conditions which have ex- 
isted. Assostant Secretary  Ritten- 
house of the company says that the 
tendency of some companies to outbid 
one another in concessions and bene- 
fits has brought the business to the 
point where the frills were so numer- 
ous that the body of the fabric was 
lost in a maze of ornamentation. 

Further details of the plan can be 
found in the life section, part 2. 


BENEFITS EQUALLY DIVIDED 


Accident and Health Underwriters 
Observe Large Purchasers Are Buy- 
ing on a Fifty-Fifty Basis 


Like the life companies, accident and 
health companies have noticed a de- 
cided tendency on the part of men of 
means to purchase larger policies. The 
sale of a big accident and health policy 
is no longer a rare event, at least to 
the home office of a good sized com- 
pany. As the men in the field began 
to sell bigger policies, home office un- 
derwriters began to speculate as to just 
what the trend would be. Some were 
of the opinion that men of wealth 
would purchase policies carrying with 
them large weekly benefits. This was 
on the theory that the important man, 
the active head of large manufacturing 
concern, was naturally placing a very 
high value upon his time, and that in 
the event of his disability, he would 
want himself or his firm to be fully 
compensated for his loss. The other 
thought was that large principal sums 
would be sought and purchased by the 
larger prospects, largely as an addition 
to their life insurance line. 

The actual records show that neither 
has happened. Purchasers of large 
policies are buying them on a fifty-fifty 
basis. They are not seeking or asking 
for policies issued in unlevel amounts. 





They want large weekly indemnity, but 
they also want a proportionately large 
principal sum. In other words, the 
action of large purchasers of disability 
insurance at this time might be viewed 
as being a vindication of accident and 
health insurance. That is, men are 
purchasing accident and health insur- 
ance, and nothing else. They are not 
buying large principal sums as addi- 
tions to life insurance lines, but are 
simply buying time protection. They 
are being told that 10 percent of the 
deaths in this country are due to acci- 
dents. They are buying accident and 
health insurance for what it is. 


Creating Medical Units 
_The Aetna Life has established two 
medical units in Chicago for the purpose 
of furnishing first aid more quickly to 








Wanted—Bookkeeper and Clerk 


for home office of Casualty Company 
in Chicago. Must have home office 
experience in bookkeeping and keeping 
of claim records. Address 15-E, care 


The National Underwriter. 











General Casualty G Surety Company 
114 WOODWARD AVENUE, DETROIT 

A Michigan Company for Michigan People 

Live Agents Can Secure 

Up-to-Date Policies 


Liberal Contracts 
WRITE US 


ELMER H. DEARTH ‘ ‘ ‘ 


| 





President 








injured employes. One of these hos- 
pital stations is located at 31st and 
Halstead Sts., a second at 74th and Ash- 
land and another is shortly to be estab- 
lished near one of the large munition 
factories. The medical station in the 
company’s principal office in the Insur- 
ance Exchange is continued. 

The Aetna has found that large em- 
ployers appreciate the rendering of quick 
service where accidents occur, and also 
that prompt medical attention will very 
often reduce the period of total disa- 
bility. Furthermore, these new medical 
units are established in locations where 
work of an extremely hazardous nature 
is being performed and accidents are 
numerous. The company will expand 


ditions make it necessary. 





Merges With Fidelity H. & A. 


KANSAS CITY, Mo., Aug. 20.—The 
Business Men’s Casualty of Oklahoma 
City has been merged with the Fidelity 
Health & Accident of Kansas City and 
the headquarters are now established in 
Kansas City, Mo., where the latter named 
company has been under the manage- 
ment of Robert Boyd for the last four 
years. The officers and directors of the 
two companies are the same as before 
the merger so that no change has taken 
place in that respect. The Fidelity 
bought the Business Men’s Casualty 
about a year ago. Mr. Boyd, who con- 
ducted the negotiation, has been in Okla- 
homa City managing the Business Men’s 
Casualty. The Fidelity Health & Acci- 
dent of Kansas City is the southwestern 
branch of the Fidelity Health & Accident, 
the territory having been opened by Mr. 
Boyd. He continues as general manager 
of the merged company. 


Grants Full Benefits 


The National Life, U. S. A., in its 
weekly department is adding a rider to 
policies of those going in the military 
service providing for a continuance of 
the whole benefits covering war disabil- 
ity. This rider is placed on _ policies 
where application is made and notice 
given by the policyholder. Manager C. 
H. Boyer states that from six to a dozen 
every week are making application. The 
premiums are paid by the family and 
the insurance is continued just the same 
as in civil life. In the monthly payment 
department the military class is made 
a special one and the benefits are greatly 
reduced. 





Extending Its Territory 


License to operate both in Kansas and 
Colorado has been had by the Massa- 
chusetts Mutual Accident of Springfield, 
which will also be admitted to Missis- 
sippi within a few days, its application 
to that effect having been approved. Sec- 
retary Munsell of the company is a quiet, 
but effective worker, and under his di- 
rection the Massachusetts Mutual Acci- 
dent is forging steadily ahead. 


Aetna Life’s Plans 


HARTFORD, CONN., Aug. 21.—The 
Aetna Life is laying plans to continue its 
Liberty loan partial payment plan for 
the forthcoming fourth loan. President 
Morgan G. Bulkeley inaugurated this 
plan with the first Liberty loan, and it 
has been in active existence ever since. 
The books now show 70,000 individual 
subscribers who are paying for their 
bonds at the rate of 50 cents a week. 
The Aetna Life finances the plan free 
of cost, employing 27 people permanently 
in its Liberty loan department and ad- 
vertising the plan with a full page in 
each local daily for the entire period of 
the campaign. The Aetna service flag 
now registers 730 stars, with seven gold 
stars in the center. Capt. Morgan G. 
Bulkeley, Jr., assistant treasurer of the 
companies, is under consideration for a 
majorship. Captain Bulkeley is the son 
of Ex-Senator Bulkeley, president of the 
affiliated Aetna companies. Two other 
sons of Governor Bulkeley are at the 
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The Republic Casualty Co. 


' PITTSBURGH, PA. 
Writes All Lines of Casualty Insurance 


Local and General Agents Wanted in Ohio and Pennsylvania 
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POLICY HOLDERS 





GEORGIA CASUALTY COMPANY 


Macon = 


ADMITTED ASSETS.. 
SURPLUS & RESERVES TO 


mCrEC e+ $1 ,874,232.97 


PREMIUMS WRITTEN in 1917... 1,941,876.26 


Compiled Under Laws of New York, Pensylvania and Georgia 


SMITH-LAWSON-COAMBS COMPANY 
General Agents—CHICAGO 


Georgia 


1,688,506.87 








Home Office: 





ASSETS 

Mortgage Loans...........sseecccecccceees $ 626,284.45 
Bonds & Stocks, market value..........++. 45,399.99 
Bank & Trust Company, Deposits at Interest 44,750.00 
Cash at Bank and in Office.........-.++++- 657.18 
Premiums in Course of Collection under 90 

B UG. ccccccccccccccccccccccccccesce 107,631.78 
Other Assets........++. ecccccee eccccccccce 29,998.41 


$1,393,721.81 


SEALY HUTCHINGS, President. 
GEO. SEALY, Sectetary. 
\ We write the following lines: 
General and Elevator Liability. 
(31) States. 





Lincoln, Nebraska 






nal contracts to salesmen. 





Aanly for Texrtory Contracts. 


OFFICERS 


Automobile—Fire, Theft, Liability, Property Damage and Collision. 
Plate Glass, Burglary and Fidelity and Surety Bonds. 


AMERICAN INDEMNITY COMPANY 


Galveston, Texas 


Summary of Statement of December 31, 1917, as Made to the Commissioner of Banking and Insurance for the 
State of Texas. 








LIABILITIES 
TN GI Tio sv voce ccccancssesaeas $ 282,849.85 
Reserve for unearned Premiums pro rata... 249,094.60 
Reserve for Commission and Brokerage.... 26,498.67 
Reserve for TAxOR. .<c.cccccscccccese 25,000.00 
Reserve—Voluntary and Contingen 30,008.75 
Reserve—Catastrophe eee 20,000.00 
Capital paid in cash........ eeeeees eesees 500,000.00 
Surplus over all LiabiliticS....sesescsseees 260,269.94 


$1,393,721.81 


L. A. ADOUE, Vice-President. 

J. F. SEINSHEIMER, General Manager. 
Public, 
Licensed in thirty-one 


i bavien ware: American Old Line Insurance Company 


STOCK COMPANY 


Incomporated under the laws of the State of Nebraska. Progressive business record for fourteen years 
Zoephio In fourteen states. The | 
‘L, BUSINESS, PROFESSIONAL AND 


t accident and health benefits to the 
CLASSES. 








BOSTON 
Paid-in Capital $1,500,000. 


Business-Builders 


Developing 


Fidelity and Surety Bonds, Automobile, Elevator and General 
Liability, Accident, Health, Burglary and Plate Glass Insurance 


Appreciate the co-operation of the 


Massachusetts Bonding & Insurance Company 


T. J. FALVEY, President 6 
Write for Territory. 




















H. G. ROYER, Pres 
c.0. 





Agents Wan‘ed: To sell an unrestricted Acci- 
dent and Health policy costing $9.00 quarterly. 
Covers every disease and every accident. Lib- 
eral commission paid to live producers. 


PAULEY, Secy. & Treas. 


Central Business Men’s Association, 
. Westminster Bldg., 
CHICAGO, ILL. 
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IN THE SURETY FIELD 
STORAGE WAREHOUSE BONDS 


Companies Declare That This Business 
Is Very Acceptable—Validity of 
Receipts is Guaranteed 


Surety companies are now writing 
bonds running to the government 
known as the food administration stor- 
age warehouse bonds. The food admin- 
istration grain corporation, in purchas- 
ing grain, will accept the warehouse re- 
ceipts of approved elevators. Elevators 
issuing these receipts are required to 
furnish a bond in an amount equal to 
50 cents a bushel of the maximum ele- 
_vator capacity. The bond will guaran- 
tee the validity of the receipt. The 
obligation is fulfilled when the grain 
covered by the 1eceipt is delivered. The 
chief risk is evidently that of the hon- 
esty of the warehouse man. Surety 
companies will issue bonds for con- 
cerns that are members of the boards 
of trade, chambers of commerce, pro- 
duce exchanges, or similar organizations 
because they exercise a rigid supervis- 
ion and control over their members. 
Their system of inspection and check- 
ing is very good. The rate for such 
bond is 50 percent per $1,000. 


Freight Charge Bonds ~ 


The U. S. Guarantee and the Guarantee 
Company of North America went after 
freight charge bonds at $4 per $1,000, 
while the bureau rate was $5. As a mat- 
ter of fact but very few freight charge 
bonds have been written. 


Will Increase Capital 


The United States Guarantee will hold 
a meeting of stockholders Aug. 28 to 
vote on the proposition to increase its 
capital from $250,000 to $500,000. If the 
project goes through there will be a 
stock dividend of 100 percent declared 
out of the present surplus which amounts 
to $700,000. This will give the company 
$500,000 capital and surplus $450,000. 





Casualty and Surety Meeting 


It has been definitely decided by the 
officers of the National Association of 
Casualty & Surety Agents to hold the 
annual meeting of the organization in 
Atlantic City Oct. 28-29, those being 
the dates on which the National Coun- 
cil of Insurance Federation will also 
meet at Atlantic City. 


President Evans’ Comment 


In Part I of this issue President Henry 
Evans, of the Continental, discusses in a 
very lucid way the dangers of the gov- 
ernment encroaching on private initiative 
where it is not essential to winning the 
war. He claims that bureaucratic subor- 
dinates will take advantage of war time 
conditions to grasp private enterprise. 
The first effort will be toward narrowing 
the liberty of labor. Social insurance is 
held out as a bait to labor. President 
Evans, who is one of the most important 
fire insurance executives.in the country, 
tells the dangers of social insurance to 
the laboring people. This statement is a 
very important one, and should be care- 
fully read by all casualty people. 


Less Malingering 


Compensation claim adjusters find that 
owing to increased wages there is less 
malingering than usual. Employes who 
are injured are much more anxious to 
get hack to work since wages have been 
increased, and therefore the difference 
between the compensation paid and their 
regular stipend is much greater than 
formerly. This is overcoming to some 
extent the accident frequency due to in- 
experienced employes. 


Dr. Ben L. Bruner, president of the 
Transylvania Casualty of Louisville, re- 
ceived the nomination for senator on the 
Republican ticket, in the primary held 
recently. 


WANTED—a position as a special agent in Mich- 
igan with a good fire insurance company. Have 
conducted a local agency for ten years. Am 34 
years old and can furnish references from respon- 
sible people, including some good field men in 
Michigan as to my ability. Address 18-H, 
care The National Underwriter. 








PLATE GLASS MEETING 
NO CHANGES AS TO RATES 


Much Interest Taken in the Chicago 
Situation Because of Resignation 
of Kuhns & Pogge 


NEW YORK, Aug. 20—At the 
meeting of the Plate Glass Insurance 
Exchange here today fourteen compa- 
nies were represented. The most not- 
able development of the meeting was a 
decision that hereafter companies, not 
agents, will be members of the ex- 
change. This means that the compa- 
nies will operate through their agents 
as members, but the agents cannot 
themselves resign from the exchange, 
and thereby commit their companies. 

There were no changes made in the 
rate situation. The complaints that had 
been made, particularly by one of the 
largest companies, with regard to the 
machinery of the Plate Glass Exchange 
for handling business, were very fully 
discussed, and recommendations look- 
ing to greatly improved methods of 
handling business clerically and other- 
wise, were adopted. 


SITUATION IN CHICAGO 


The Chicago Plate Glass Insurance Ex- 
change will hold a meeting in a few days, 
as soon as official word is communicated 
from New York as to the decision of the 
companies as to a requested modification 
of the requirements in Chicago and Cook 
county. The city has been divided into 
zones and rates have been materially in- 
creased. The price of plate glass has in- 
creased 250 percent since 1916. Another 
increase was made 10 days ago and un- 
doubtedly the end is not in sight. There 
have been some objections by the local 
people in Chicago as to the rates that 
were promulgated and the interference 
with the harmonious arrangement that 
has been in effect in the city. Kuhns & 
Pogge, managers of the New Jersey Fi- 
delity & Plate Glass, have resigned from 
the exchange. This company does twice 
as much business as any other plate glass 
company in the city. 

There has been much complaint that 
the parent organization in New York 
was critical in its methods and was in- 
clined to split hairs. It is thought that 
conditions can be improved so that Kuhns 
& Pogge will withdraw their resigna- 
tion. 


Going After Montana Business 


SAN FRANCISCO, CAL., Aug. 20.—The 
Hartford Accident & Indemnity is com- 
mencing an active campaign for business 
in Montana, where the company has here- 
tofore held a license only to accommo- 
date live stock business and lines writ- 
ten in the east that extended into the 
state. Montana will be under the super- 
vision of the Pacific Coast department at 
San Francisco. 


Casualty Notes 


The Lion Bonding & Surety of Omaha 
has applied for admission to California. 


A decrease of 10 percent is shown in 
the number of accidents on the lines of 
the Union Traction Company of Indiana, 
the largest in the state, in the first six 
months of this year compared with the 
same period in 1917. The reduction is 
credited to the meetings and work of 
the various safety committees among 
the employes. 


William T. Stillman, who a his life 
with the torpedoing of the oil-tanker 
“Kellogg,” was manager of the Provi- 
dence, R. branch of the American 
Surety when he enlisted in the United 
States naval reserve forces in May of 
this year. He had been in the service 


of that company six years, serving first | 


as assistant manager of the Hartford 
branch, 


The Indianapolis branch office of the 
Travelers has outgrown its quarters in 
the Lemcke Annex and has leased the 
entire fourteenth floor, which is being 
rearranged to accommodate the various 
departments. When the work is complete 
the office will compare very favorably in 
appearance with some of the more pre- 
tentious metropolitan offices. 








A RARE OPPORTUNITY 


For high-class big money men who expect to make $5,000 Ss ~~ a DR 
We have the most attractive, substantial ACCIDENT AN 

PROPOSITION OPEN IN SEVERAL STATES. 
Write me today and I will show you a real opportunity. 


ERNEST W. BROWN, Secretary and Treasurer 


INTER-STATE BUSINESS MEN’S ACCIDENT CO. 


Brown Building DES MOINES, IOWA 
— and Largest "sams plan as tev writing businces en on ms men upen 








LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORD’S 
TEAMS ELEVATOR 
COMPENSATION GEN’L LIABILITY 





ESTABLISHED 1869 


London —. t ecient Company, Ltd. 
OF LONDON, ENGLAND 
Head Office, Chicago 
F. W. LAWSON, General Manager 


CONKLING, PRICE & WEBB - _ Gen. Agts. Illinois, Mo., et 1428 Insurance Exchange, Chicago 
FRED. L. GRAY COMPANY Northwestern Managers, om a nfo Bld inneapo 
RAYMOND & ournal Bldg ig, Detroit 


‘rade art Wheeling 
ior gl tease z eveland 
AN Southern Ohio, 1310 ist Maree, ca ite patra 
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SPECIALISTS In MONTHLY PAYMENT 








VIRGINIA COMPENSATION 
Effective ae | — 
Arrangements for com ion claim service 
pe - EXPERIENCE "COMPENSATION 
now be made at this office. 
RL a NASE, Adjuster for Casualty Companies, 
09 Mutual Blidg., Richmond, Va. 
Liability. ‘oem Accident, Health C Claims 
Territory—Virginia and North 


Accident and Health Insurance 
AGENTS WANTED 


INDIANA, OHIO W. R. SANDERS, SECRETARY 
PENNSYLVANIA] Seconp NATL BANK BLDG. CINCINNATI, & 


$160,000 O@ INSURANCE DEPT. DEPOSIT 


























SOUND 
ENTERPRISING 
LIBERAL 
PROMPT 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
Home Office: 47 Cedar St., New York City 


PLATE GLASS, BURGLARY, ACCIDENT, HEALTH INSURANCE 

















AMERICAN 
SURETY 
COMPANY 


NEW YORK 


100 Broadway 


Farmers 


Largest crops for years, and record 
prices for product makes the Farmer 
the ideal prospect for Insurance. 


WANTED. 


Special Agent to sell our 
Farmers Special Policy 





Guaranteed Income to Producers 
Address 


Inter- Ocean Casualty Company 
Cincinnati, Ohio 


SURETY BONDS 


BURGLARY 
INSURANCE 























The American Credit-Indemnity Co. 
of NEW YORK 
CREDIT INSURANCE ONLY 
E. M. TREAT, President 


The American’s Unlimited Policy not only provides absolute protection against abnormal loss on 
all outstanding covered accounts, but serves to prevent losses. 


If you are a manufacturer or jobber, write for the full particulars of this service. 

415 Locust St., St. Louis, Mo. 91 William St., New York 
OFFICES IN ALL PRINCIPAL CITIES 

R. J. LYDDANE, General Agent 1140 Marquette Bldg., Chicago 
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A GERMAN PRODUCT 

THE compulsory health insurance plan 
which perennially comes before legisla- 
tures in the way of a bill for enactment 
originated with Prince Bismarck of Ger- 
many about 35 years ago. Bismarck fos- 
tered this idea for the purpose of as- 
suaging the discontent of the masses in 
Germany who were underpaid and over- 
worked. The socialists were threatening 
to cause much trouble for the aristocratic 
government, so Bismarck concluded that 
some compromise would have to be made. 
Therefore the compulsory health insur- 
ance plan was brought forth to show 
that the government intended to do some- 
thing for the working classes. Hence it 
is purely a German product, has been 
tried out in that country and worked to 
its perfection. 

In Germany the government is supposed 
to do much for the people. In many 
instances it practically does their think- 
ing. The compulsory health insurance 
plan stifles all freedom or choice when 
it comes to sickness inasmuch as the 
state physicians attend to all the cases. 
The German labor conditions are far dif- 
ferent from what they are here. Wages 
are much lower, hours are longer and 
working conditions in many cases are in- 
tolerable. The pay of skilled male la- 
borers in Germany of the principal 
industries ranges from 86 cents to $1.72 
a day. On the farm, male labor aver- 
ages 72 cents a day. In the more highly 
skilled trades the workmen labor from 
57 to 60 hours a week and in the other 
trades from 12 to 14 hours a day. 

Thus we have working conditions and 
wages which are far different from what 
they are on this side. Workmen in 
America are being paid well, have their 
own homes, make their own purchases, 
pay for their own insurance and there- 
fore are not bound to the soil as is 
the case in Germany. In other words, 
America has followed the voluntary 
method while German has followed the 
compulsory method. 


The compulsory health insurance 
scheme, therefore, is a vital stab at the 
very fundamentals of American govern- 
ment. The chief proponents of compul- 
sory health insurance are people who 
have been educated in German schools or 
are socialists. It is supposed to be part 
of the German propaganda in this coun- 
try. The AMERICAN FEDERATION OF LABOR 
at its annual convention this year re- 
fused to endorse the principles of com- 
pulsory health insurance and character- 
izes it as European charity insurance. 


People would be taxed to support a 
compulsory health insurance scheme. A 
large political machine would have to be 
built up to administer the health insur- 
ance law. It would be necessary to in- 
crease prices as the employers would be 
taxed a certain percentage of their pay- 
roll to maintain the health scheme. The 
Nationa, Inpustr1aAL CONFERENCE Boarp 
shows that while compulsory health in- 
Surance would cost not less than $7 a 
year for every man, woman and child 
in the United States only a portion of 








one class of the popluation wuuld be 
reached. 

The thinking labor classes in the coun- 
try prefer to abide by the plan of de- 
cent wages and good living conditions. 
They do not care to be oppressed with 
the autocratic methods of Germany, as 
compulsion by force is the keynote to the 
German system. They are opposed to 
charity insurance and charity methods as 
long as they can take care of themselves, 
be self-supporting and independent. 





PUBLIC OFFICIAL BONDS 

THE surety men should now give at- 
tention to public official bonds. In a 
number of states, in fact, in the big 
majority there will be county officials 
elected as well as others this fall. There 
will be a number of appointments made. 
In most of these cases bonds will be re- 
quired. In order to get the full benefit 
of this business an agent must be on 
the ground in plenty of time, must have 
his plans all laid and be getting in touch 
with the candidates. 

Public official bonds are never solicited 
successfully after election time. The 
agents who get this business have prom- 
ises long before election day. It is a 
good idea for the agent to be in rather 
close touch with the political machinery 
because in most cases the successftil men 
are those that are being backed by the 
so-called organization. Public official 
bond business is a class that is desired 
by the companies, is a good advertise- 
ment, but it is a business that has to 
be solicited hard and gone after seriously. 





INCREASING PRICES 

THE cost of automobile repairs is 
constantly increasing. The other day 
an automobile adjuster stated that his 
company had a Packard insured which 
sustained a collision loss. The Pack- 
ard agency made an estimate of $200 
to do the repairs. Within 48 hours 
after the estimate was made the ad- 
juster was called up and told that the 
price was too low as the cost of parts 
had gone up and the extra expense 
would be $48. Labor and materials 
have increased in price all along the 
line. In some cases it has been found 
impossible to get parts and_ special 
work had to be done to replace them. 

The private automobile owner, 
therefore, needs to carry insurance 
more than ever because the insurance 
companies are able to bring great pres- 
sure to bear to get materials and parts 
because they have so many purchases 
to make and hence are the largest cus- 
tomers. The automobile owner would 
be almost helpless. Most adjusters say 
that the limit has been by no means 
reached so far as prices are concerned. 
This is a good time to canvass for 
property damage and collision insur- 
ance. 


“YESTERDAY is dead—forget it. To- 


morrow does not exist—don’t worry 
Today is here—use it.” 


about it. 








Personal Glimpses of 
Casualty Men 





Dr. Ben L. Bruner, president of the 
Transylvania Casualty of Louisville 
has been nominated for United States 
senator in Kentucky by the Repub- 
licans at the primaries last week. 


James L. Howard, secretary of the 
Travelers, who is a major with the 
101ist Machine Gun Battalion, has re- 
cently been promoted, Morgan G. 
Bulkeley, Jr., son of the president of 
the Aetna Life succeeding him as com- 
manding officer of the battalion. 
Major Howard was recently wounded, 
being hit on the head with a piece of 
shrapnel. He was not severely in- 
jured. 


Horatio C. Newcomb, for the past 
twenty years a special agent of the 
Travelers at Indianapolis, died suddenly 
last Saturday morning at the Methodist 
Hospital in that city. He was highly 
esteemed by his associates and served 
for several terms as president of the 
Indianapolis Association of Casualty 
Underwriters. He was seventy years 
oi age and is survived by a widow 
and a married son and daughter. 


Louis Kohn, district manager at Mil- 
waukee for the National Casualty of 
Detroit, was an important witness in 
the hearing conducted at Milwaukee 
during the past week by examiners of 
the War Labor Board, Washington, on 
labor troubles in several large metal- 
working shops engaged in government 
work. Mr. Kohn’s testimony related to 
the cost of living, of which he is a 
thorough student. He adduced tables 
showing that since August, 1915, the 
cost of living in Milwaukee has in- 
creased on an average of 130 percent. 
The tables showed an increase of 102% 
percent in the cost of foodstuffs, 92/ 
percent in fuel, and 195 percent in wear- 
ing apparel. The testimony is ex- 
pected to have a material bearing on 
the adjustment of the labor dispute, 
which involves increased wages and 
shorter hours of work and improved 
sanitary conditions. 

George Brown, general agent of the 
Continental Casualty at Detroit, Mich., 
is a candidate for the republican nomi- 
nation for representative in the state 
legislature from all wards of the City 
of Detroit. There are forty others 
seeking with him the eleven places on 
the ticket. Nomination in the repub- 
lican column usually means election in 
Detroit. 

Mr. Brown is a former newspaper 
man, having spent twenty years in the 
business in Detroit and New York, cov- 
ering, as he says, everything from 
church socials to murders. During two 
regular and three special sessions of the 
Michigan legislature he served as state 
capitol correspondent, with signed 
contributions every day. He _ next 
served two terms as secretary and busi- 
ness manager of the Detroit school 
board, was a member at large of the 
board of estimates, the former financial 
body of the municipality of Detroit. 

Eleven years ago Mr. Brown entered 
the insurance business, becoming an 
agent of the old Commercial Mutual 
of Philadelphia. He picked up some 
knowledge of lines of insurance other 
than accident and health and has a very 
good business in his home town, in ad- 


.dition to one of the best accident and 


health general agencies in the country. 
Mr. Brown just can’t keep out if the 
papers and writes for the insurance 





MEETS THE DEMANDS 


NORTH AMERICAN’S CHANGES 





Issues Two New Contracts and Alter- 
ations on Two Classes in In- 
dustrial Department 





Two new policy contracts and rate 
revisions in others are announced by 
the North American Accident. One of 
the new contracts will be issued to 
farmers and farm hands and is termed 
by the company as its “special real pol- 
icy.” The company points out that 
with thousands of the strictly industrial 
classes going into military service the 
real opportunity for new business is 
among farmers. The rates on the new 


farmers’ policies follow: 
Mo’ly Mo’ly 


Acci. Illness Acci. Premium Annually 
Ind. Ind. Death ist Year 2d Yr. 
$30 $30 $300 $23.00 $18.00 
40 40 400 29.00 24.00 
50 -50 500 35.00 30.00 
60 60 600 41.00 36.00 
70 70 700 47.00 42.00 
80 80 800 53.00 48.00 
100 100 1000 65.00 60.00 


Women’s Policy 


The company’s “women’s real policy” 
will be issued to women between the 
ages of 16 and 59. Where the risk has 
attained the age of 51 years, 10 percent 
is addéd to the premium rate for each 


| year above 50. Under this contract the 


rates are uniformly $5 higher the first 
year than the second. In class AA there 
1s provided a monthly accident indem- 
nity of $40, monthly illness indemnity 
of $35, and an accidental death prin- 
cipal sum of $1,000, with an annual 
premium of $16.80 after the first year. 
In class A there are benefits from $35, 
$30, and $1,000, for $18. In class B, $30, 
$25 and $1,000, for $18. In class C, $30, 
$25, and $500, for 18. Class D, 25, 20, 
and $250, for $18, and in class E, $25, 
$20, and $200, for $21.60. 
Results Gratifying 


After a careful checking up of results 
for the company’s first seven months 
of collecting full twelve months’ pre- 
miums, the company finds that it is now 
able to issue new “real accident and 
health policies” in classes D and E at 
reduced rates. For instance, in class D 
monthly accident indemnity of $25, 
monthly indemuity of $25, and a prin- 
cipal sum of $250 is provided, for $16.80 
after the first year; $40, $40, and $400 
sells for $26.40 annually after the first 
year, and $70, $70, and $700 for $46.20. 
In class E, $25, $25, and $250, requires 
an annual premium of $19.80 after the 
first year. Benefits of $40, $40, and $400 
are given for $32.40, and $60, $60, and 
$400 for $46.80. 








press. He has been conducting a de- 
partment under the heading, “Selling 
the Policies,” in the Casualty Review 
since March, 1913. 

Mr. Brown has two sons and one son- 
in-law in the service, two being in the 
army and one in the navy, and he and 
his wife are active in all civilian war 
activities. 

The Travelers new 35-story tower 
is nearing completion at Hartford. Lo- 
cated in the center of Hartford, it 
makes an imposing sight and one of 
the best advertisements the company 
could arrange. Built of white stone, it 
rises to a height that permits it to be 
seen for miles around. 


The Western Indemnity of Dallas, Tex., 
has been fined $500 in the Texarkana, 
Ark., municipal court for operating in 
the state without being properly licensed 
to do business. 


6 CASUALTY 


THE NATIONAL 


UNDERWRITER 


August 22, 1918 











COMPENSATION NEWS 
MORE ACCIDENTS TO WOMEN 


Massachusetts Labor Commissioner 
Predicts Heavier Compensation 
Claims as Result of War 


BOSTON, Aug. 20.—A decided in- 
crease in the accident hazard in Massa- 
chusetts is looked for on account of 
the greatly increased number of wom- 
en employes, according to Commis- 
sioner of Labor Edwin Mulready of the 
board of labor and industries. Mr. 
Mulready stated some 75,000 women 
had entered industry in the state 
in the past seven months and this with 
the constant turn over in labor he be- 
lieved would result in increasing the 
number of accidents which at the pres- 
ent time number 600 daily, of which 
about 300 are open to compensation 
award. He advocated employment 
managers for all plants employing 100 
hands or over as one of the best means 
to meeting the employment problem, 
and also expressed himself in favor of 
day and night shifts in preference to 
extended day shifts. 


Wisconsin Hearing 


MILWAUKEE, WIS., Aug. 20.—The 
special joint legislative committee of 
the Wisconsin legislature, appointed at 
the 1917 session to investigate the ques- 
tion of social insurance, has announced 
a hearing at Milwaukee, Sept. 10. It 
probably will be the most important 
hearing that the committee has yet held, 
for the reason that it is only now com- 
ing into possession of actual figures of 
the cost of social insurance and the esti- 
mates are desired by employers before 
they are requested to give their final 
views on the matter. 

It is understood that a brief will be 
presented at the hearing on Sept. 10 ex- 
pressing thé view of leading manufac- 
turers of Wisconsin that no action be 
taken by the 1919 legislature on the so- 
cial insurance question, on the ground 
that with the war burdens imposed upon 
employers at this time, they are not in 
position to assume the additional bur- 
den. The brief will point out that the 
Massachusetts social insurance commis- 
sion, after making an exhaustive investi- 
gation, inclines toward the view that it 
would be a poor plan to impose this bur- 
den upon employers during the period of 
the war. 


Requires Contribution to Fund 


Attorney General McGhee of Ohio has 
ruled that the Air Nitrates Corporation, 
which is to erect plants at Cincinnati 
and Toledo may not carry its own in- 
surance under the workmen’s' com- 
pensation law, unless it contributes 5 
percent of the premium that would be 
required of it into the surplus fund of 
the compensation system. The corpora- 
tion virtually is a government agency, 
but this, the Attorney General says, 
does not alter its status. Should this 
corporation adopt this plan the Ohio 
Workmen’s Compensation fund would 
receive approximately $14,000. 


Emile E. Watson, actuary on the Ohio 
State Industrial Commission has been 
ordered to report to Assistant U. S. Sec- 
retary of the Treasury, Thomas B. Love, 
at Washington, to render’. actuarial 
advice. He will serve under leave from 
Ohio. 


William M. Gilliam, former payroll 
auditor in the liability department of 
the Travelers at Richmond, Va., is re- 
ported recovering from a_— surgical 
operation in the naval operating base 
hospital at Norfolk. He recently won 
his commission as assistant paymaster 
in the navy, having made a high mark 
in the reserve officers training school. 
The operation will probably keep him 
from going over seas for several weeks. 
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SALESMEN ATTENTION 


Business Men’s Full Legal Reserve Disability Policies at 
Guaranteed Low Rates 


. . ‘ or , 
. Perpetual, non-forfeitable renewal contract. Exclusive State and District Agencies open. 
. Rates no higher than many assessment associations, yet no assessment liability in our 


. Policies vastly superior—no restrictions, exceptions, limitations or reduced benefits. 
Large commission out of first quarter, with liberal 


. Advanced features: Lifetime on sickness—partial disability for sickness—full benefit for 
non-confining sickness—lifetime for accident, etc. 

. $5,000-25-25 Policy, $9.00 quarterly. $5,000-50-50 Policy, $17.00 quarterly. 

. Back of these policies: Capital of $350,000. Surplus to policyholders, $532,000; Assets, 
$737,000. Licensed in 27 states. 


EMPLOYERS INDEMNITY CORPORATION 
KANSAS CITY, MISSOURI . 




















Texas Board Appointments 


AUSTIN, TEXAS, Aug. 21.—The newly 
appointed members of the Texas In- 
dustrial Accident Board have taken the 
oath of office and been duly installed in 
their positions. This relieves H. C. Fricke 
of Galveston as a member of the board, 
which is now composed of D. W. Odell, 
lawyer-arbiter and chairman; J. H. Fow- 
ler (reappointed) representing the em- 
ployers, and J. E. Proctor, succeeding 
Fricke, the employes. Governor Hobby 
is yet to designate their terms. A year 
has passed since the terms began so he 
will select one to serve five years, one 
three years and the third one year. The 
law provides for six, four and two- 
year terms at the start. Thereafter an 
appointment will be made every two 
years for a six-year term. 


Casualty Returns in Indiana 


Indiana casualty premiums for six 
months show: 
Prems Losses 
American Guaranty ..... $4,399 = navone 
SS ere re 60,023 $33,323 
Bouthorm Bar. ...ccccsess 32,71 3,75 
2411 10 (eS te eer ee ere 24,385 5,331 
Auto. Liab. (Mut.), Wis.. 2,164 1,193 
BROT. OTE. osiccctcanae »728 12,419 
Employers’ Liab. ........ 255,770 103,832 
rent BOR. RBs cas cvas 12,607 3,48 
National Relief, Pa...... 7,293 2,842 
Western Indem., Tex..... 51,132 18,951 


AGENTS ARE NEEDED 
IN INSURANCE LINES 


(CONTINUED FROM PAGE 1) 


that men will not habitually buy in- 
surance so as to make the business sus- 





taining without the persuasion of the 
agent. Without the agent, the business 
would probably decrease in volume, so 
as to make its cost greater than any 
saving in commissions. As to life in- 
surance, this is pointedly true. The 
need of life insurance is imperative. 
It is often the only hope a man has 
for making any provision to maintain 
his dependents when his earnings end. 


Heedlees of His Duty 


If a man earning a sufficient income 
refuses to support his family, the law 
will compel performance of the duty in 
his lifetime. Of course, no sheriff’s writ 
can be served on a man in his coffin, and, 
therefore, men perhaps become heedless 
of a duty not enforceable as‘an obliga- 
tion, but none the less real. If one volun- 
tarily walks into a life insurance agency 
and asks to sign an application, the act 
arouses suspicion, although it should be 
as natural as buying a suit of clothes. 
Sometimes it happens, but the fortunate 
agent who obtains such an application is 
surprised and relieved when the doctor’s 
examination is favorable. 


Would Not Pay Car Fare 


We life insurance men naturally, even 
when we represent a company we believe 
unexcelled, think that the voluntary 
seeker is selecting against the company 
and is, therefore, apt to be a doubtful 
risk. If any life insurance company 
could obtain without solicitation through 
agents, or without publicity perhaps 
more costly, enough business to reflect 
ordinarily the mortality experience, the 
death experience from such _ business 
would likely mount so as to make the 
excess losses on it exceed the commis- 
sions saved. I should not, as a prac- 
tical life underwriter, like to look to 











Casualty Companies Semi-Annual Statements 


—_— “ ae . Disburse- 
’ Ass Surplus neome ents 

*Aetna Life PEO ST Te ee ee eee $145,812,063 $13,709,458 $22,562,202 $17, 905-398 
Amer. Credit Indem.......... 1,746,565 400,000 457,444 307,374 
PANSY, THAT. ARTO 24064 60%4%-4% 5,660,941 885,169 1,653,325 1,242,062 
Aenerican BUPrety .6...ssckccs 11,213,938 901,832 2,779,719 2,307,806 
Employers’ Liability ......... 18,212,552 2,556,110 10,665,798 92,50 
Fidelity & Casualty.......... 15,684,739 2,213,370 7,670,083 6:270,309 
Interstate Cas., ee 730,086 84,215 250,05 "249.923 
po a 5,209,904 477,424 556,241 2,297,543 
Metropolitan Cas. ........... 972,301 156,215 513,186 80,665 
DBNIONAS ACAMUBIOT «6 6.6'cc.0i0 6-050: 359,175 111,550 375,742 386,262 
Preferred Accident .......... 4,886,631 1,000,000 1,929,030 1,342,703 
WAERVOUCED:  oi000 0556540500 139,020,406 9,351,050 27,105,928 18,932,091 


*Includes figures of Life Department. 


my commissions on policies issued to ap- 
plicants who drop in to buy as sufficient 
to pay my car fare in a year. 
Escaped from Lunatic Asylum 

I recall one incident where a man of 
apparent intelligence came to an agency 
and applied for a large policy which sent 
the general agent scampering for exam- 
ining doctors. The transaction ended by 
the discovery that the applicant had 
escaped from a lunatic asylum. In all 
forms of insurance there is need for 
advice and information in cases frequent 
enough to make constant equipment for 








EMORY H. ENGLISH JOEL TUTTLE 
President Secretary 





CAPITAL ONE MILLION DOLLARS 
On Deposit with Iowa Insuranee Dept. 





Assets March 30, 1917: 


Mo Loans on Real Estate $ 866,600.00 
rn oh gehen 15,000.00 







Municipal Bonds......... a 58,500.00 
. 8, Government Bonds....... 95,900. 
Certificates of Deposit. 110,683.76 
Cash in Banks..... 81,791.51 

Cash in Office .. 104. 
Accrued Interest .......... 254. 
Notes Bearing Interest at 6% .. 162,652.50 
Premiums in Course of Collection 2,058.51 


Total Assets............... $1,397,544.81 


FIDELITY and SURETY BONDS 
BURGLARY INSURANCE 
WORKMEN’S COMPENSATION 


AUTOMOBILE AND OTHER 
PUBLIC LIABILITY LINES 





Home Office 715 Locust Street, Des Moines, Iowa 




















’ Capital and Surplus, $350,000.00 


The Indemnity Co. of America 


St. Louis, Mo. 















AUTOMOBILE INSURANCE In All Its Branches 





LIABILITY 
PROPERTY DAMAGE 
COLLISION 
FIRE 
THEFT 


FULL COVERAGE 





ROLLINS BURDICK HUNTER CO., General Agents, Chicago 
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such service a necessity. In fire insur- 
ance the premium is graded to the hazard 
and often the curtailment of hazard will 
result in saving of premium. The in- 
stallation of some form of protection, 
the elimination of some unappreciated 
danger, which the insured may not ap- 
preciate, which it is the business of the 
agent to know and explain, constantly 
results in saving of premium. Casualty 
and accident insurance companies have 
policies for peculiar needs. 


Indemnity Measured by Premium 


All insurance tends not only to giving 
an equivalent to the premium paid, but 
to the curtailment of the premium to 
meet reduced hazard. Insurance is not a 
wager, not even a speculation. Gains or 
losses may be result from a speculative 
venture, but if the uncertainties could 
be eliminated by insurance, even a rou- 
lette game would cease to be a specula- 
tion. At Monte Carlo the man who took 
a premium to insure the stake against 
the fall’s rolling in the “O” pocket used 
to sit at the table. It was the only pos- 
sible elimination of the sporting chance 
and insurance crept in even where the 
hazard was the zest of the game. Men 
love hazard. It takes wisdom to elimi- 
nate it. So it needs persuasion as well 
as logical appeal to make men heed wis- 
dom, and insurance is wisdom at the 
highest for it emphasizes the need of 
caution. 


Not a Mere Persuader 


The greatest error as to the insurance 
agent is that he is a mere persuader. 
The pity is that persuasion is ever 
needed, but counsel is unavoidable. Civili- 
zation is the very growth of expert serv- 


service till the policy becomes a claim 
and then we pay the check to the bene- 
ficiary. Constantly new conditions arise, 
the beneficiary must be changed, the pre- 
mium payment must be financed, possibly 
loans must be obtained. The attacks of 
commission seeking twisters must be 
met. There would be no fire or casualty 
or accident insurance if the losses did 
not emphasize the hazard. Losses must 
be adjusted and paid. It is supremely 
true that the insurance agent is only 
partly the representative of the company. 
He is as often the representative of the 
insured. The insurance commission is a 
retaining fee for future services and suc- 
cessful agents in all branches of insur- 
ance heed the retainer. 


Agent’s Chief Assets 


Because successful insurance soliciting 
involves the necessity of persuasion, the 
agent learns early that his chief assets 
are his competency and his willingness. 
He cultivates affability not as a gloss, 
but as a garment. He is in reality a pro- 
fessional man not on the make, but on 
the job. Response becomes to him a habit 
for he aims at a patronage to be won 
only by constant fidelity. So the insur- 
ance agent is a development and not an 
incubus. He receives no gratuities and 
imposes no burden. Above all, he is paid 
only as he earns. He pads no pay rolls 
and collects no bounties. 


Agents Are Needed 


As a logician might say, it is demon- 
strated inductively and deductively that 
he is needed. Experience, in other words, 
shows he is indispensable both to the 
company and the insured, and theory 











The Standard Surety Company of the West 





Surety Bonds Standard Rates 


Burglary Service 
Plate Glass Safety 
Automobile Security 


Personal Accident Secured by ‘‘The Lion”’ 


Insurance Suppose you try us? 








GEORGE G. BROWN, Agency Supervisor 
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that of the diagnostician who has spent 
years in scientific study to be able to 
tell the cause of a headache. 

Fitness Is Now Needed 


We no longer send our children to 
schools kept by nice old ladies in need 
of support. We test fitness by examina- 
tion in clerks as well as pedagogues. 
Formerly the great refuge of gentle 
women, left without means of support 
because their husbands left them no in- 
surance, was the business of keeping a 
boarding house disguised as a home. 
People now prefer residential hotels if 
they do not care to maintain a home of 
their own, so the fashionable boarding 
house is disappearing. 

Selected Service 


The element of selected service runs 
from the physician called to save our 
lives to the boy who blacks our boots or 
sells us our daily paper. Men actually 
make telephone appointments with their 
favorite barbers and oftener with their 
favorite manicures. Business, even in 
its simplest form, tends more and more 
to selected service. The very term serv- 


bvsiness of possessing it. 


EFFECT OF WAR ON 
INDUSTRIAL ACCIDENTS 


(CONTINUED FROM PAGE 1) 


work injury to the men employed must 
be eliminated. 


Alive to Situation 


Employers see this and are taking the 
necessary steps. This tendency will in- 
crease as the situation is realized by 
more and more employers. Safety cam- 
paigns will be conducted, safety devices 
installed and every possible move made 
to conserve the man power. As this 
tendency increases, as it certainly must, 
the compensation and accident and health 
companies will begin to feel the benefit 


of it. It will perhaps be a rather slow 
process, but it will be none the less 
marked. There will probably be less 


of a labor turn-over for a year or two 








Interstate Casualty Company 


Home Office: Birmingham, Ala. 


Capital, Surplus and Reserves, $682,633.18 


Specializing in Automobile and Public 
Liability and Excess Insurance 


General Agents 


STATE AGENCY THE AGENCY COMPANY 
Insurance Exchange, Chicago Salt Lake and San Francisco 
CRAIG BELK & Co. FERGUSON & HARRIS 


Chronicle Bldg., Houston, Texas Columbia Bldg., Louisville, Ky. 
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the principal condition of success to both 
employer and employe in any calling ad- 
visory in whole or in part. 

Jack of All Trades 


Men needing insurance recognize their 
need only occasionally. They are not apt 
to be successful or equipped for success 
if they think they know the details of a 
business in which they are not constantly 
engaged. The very presumption of be- 
lieving that one knows the details of 
another’s business is indicative of in- 
ability to succeed in one’s own specialty. 
The jack of all trades always remains a 
Jack. No one knows this better than the 
man who can pay a worthwhile premium. 
Time and again I have had men say to 
me that they found it necessary to en- 
trust all their insurance business—often 
to my sorrow even their life insurance— 
to one man who had won their confidence 
for his efficiency. Large firms even find 
it necessary to have an insurance depart- 
ment in their organizations. The expert 
Service in placing the policy is only a 
Part of the service. 

Constant Service Needed 


We life insurance men give constant 





perience will not be the cause of as many 
serious accidents as it has been. First, 
because there will be fewer new em- 
pleyees, and second because even if in- 
experienced employees are present in 
large numbers they will be more nearly 
“foolproof.” More safety devices will 
be in effect and accidents, because of 
this, less likely to occur. 











Deposited in Securities with cheb iy dine = 
fewa [nsurance Department Onsistent Servies 


dl pacnasass 
Sious City, Jewa 


Write For Agency to A. G. OGLE, Vice President and General Manager. 











homa people. You Oklahoma 





Stock Insurance is the most profitable to agents of any branch 
commissions te good producing agents. For Agency Contracts and Territory, address Home Office. 


OKLAHOMA LIVE STOCK 


INSURANCE COMPANY: :: 


OKLAHOMA CITY 


Licensed by the Oklahoma Insurance Department 


q We are now ready to receive applications for agencies. 


q An Oklahoma Company owned and managed by Okla- 
Agents, look up the value of the Live Stock owned in Oklahema. Live 
of Insurance, all annual business, high rate and good 














8 CASUALTY THE NATIONAL 


UNDERWRITER August 22, 1918 

















MICHIGAN COMMERCIAL INSURANCE COMPANY 


Lansing, Michigan 





ASSETS SURPLUS 
January 1, 1914........ $ 920,961.16 $181,374.66 
January 1, 1915........ 935,693.93 200,120.21 
' January 1, 1916........ 1,020,369.41 211,057.76 
January 1, 1717........ 1,178 ,606.00 212,243.00 
January |, 1918........ 1,364,674.29 212,756.82 


Fire, Tornado, Automobile, Tourist Baggage, Parcel Post Insurance 








Automatic Fire » Sprinklers | 


(PARTICIPATING PLAN) 


The Phillips Company 


108 Soyth La Salle St. - Franklin 4572 


Chicago 

















C. A. PALMER, President °c. 0. pepe Vice-Pres. W. A. ELDRIDGE, Seer. 
Ss. D. ANDRUS, V.-Pres. & Man’g Urderwriter F.H. ALD RICH, Counsel H. R. VERNOR, Asst. Sécy. 
L. K. HENNES, Treasurer 


THE INTER-STATE FIRE INSURANCE CO. 


DETROIT, MICHIGAN (Organized 1913) 


Capital ili paid $259,150.00 Assets $591,109.81 
Surplus to policy holders $310,064.33 


406-412 DIME BANK BUILDING 


INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


LONDON, ENGLAND 


United States Branch RICHARD D. HARVEY 





92 William Street, New York United States Manager | 


= 2 Wma. & 





Fire Insurance Company, of Davenport, Ia. 
CASH CAPITAL $200,000 


This Company has had 34 years of successful business experience, and is now doing 
business in Iowa, Illinois, Wisconsin, Ohio and Indiana. Itis a good company for the 
agent, because in addition to writing a general business, it accepts practically all classes 
of farm risks. We want agents in the above states, and would appreciate hear- 
ing from agents desiring to represent us. 





GEO. A. —_— W. A. GORDON . WALSH 
Presiden’ Secretary Ass’t Secretary 


Twin City Fire Insurance Company 
MINNEAPOLIS 


Capital $500,000 











GEORGE E. FEENEY, President 
EDWARD T. LYONS, Secretary-Treasurer A. M. WAGNER, Supt. of Agencies 


Che Columbian Insurance Co. 


430 N. Pennsylvania St., Indianapolis, Ind. 


Assets .. - « $529,005.00 
Surplus to Policyholders - 344,529.00 


Department for the Protection of Policyholders and Creditors 





Agents Wanted in Indiana, Illinois, Ohio, Michigan, Wisconsin and Minnesota 


The CONCORDIA FIREIORIE.INT 


INSURANCE COMPANY INSURANCE 
OF MILWAUKEE, WIS. COMPANY 


Total Assets, Jan. 1, 1918. ..$3,115,504.64 OF HARTFORD, CONN. 


Ue ae 750,000.00 
A.G. McILWAINE, Jr. - - i 
NE ccvtcssks Sanco 1,664,365.49 . voces Fai i 


Surplus te Policyhelders. 1,106,374.34 <a 
CHARLES E. DOX, Manager 
Wri ting WESTERN DEPARTMENT: 
Fire Tornado | 39 S. La Salle St., Chicago, III. 
Sprinkler Leakage eee 




















The Securities of this Company are deposited with the Indiana Insurance | 





PITTSBURG UNDERWRITERS _ 


GEO. R. DAVIES, ae UNDERWRI N BY Commonwealth Bldg., Pittebusg, Pa. 
Allemannia rance Co. eee Le Insurance Ce 
National-Ben Teeceba = os ‘tonia Firs Insusance Ce. 


Combined Capital, $1, 700, 000 ‘Asses, $8,589,607 89,607 Surplus to Policyhelders, 3,645,418 


E. Volbrecht, Columbus, Ohio, Special Agent for Ohio 
Eliel & Loeb i scm Indianapolis, Ind., General Agents for ~~ and Indiana 
New Agents Solicited. Fish & Schulkamp, Wis., General Agents for Wisesaste 


The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 


DETROIT, a 


ASSETS - - $1,643,174.45 
SURPLUS TO POLICYHOLDERS - - - 1,235,960.65 








LICENSED IN 
Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, Iowa, Minnesota, New York, Massachusetts, 


Rhode IsJand, Louisiana, California, 
5 ‘ ennessee and Kansas 
A Reliable, Progressive Agency Company Representatives solicited 














JONES, LAUNT & BARRETT, Inc. 


GENERAL AGENTS 
BOSTON NEWYORK LONDON CHICAGO BALTIMORE! 


Capital Fire Insurance Company We are strictly an Agency office, and 
Chicago Bonding & Ins. Co. can offer service and facilities in Penn- 
Great Eastern Casualty Company sylvania, New Jersey and Delaware 
Thames & Mersey Marine Ins. Co. through our head Office. 


HEAD OFFICES: 411-13 Walnut Street, Philadelphia 




















ie... & | 








Detroit Pational Sire Jusurance Co, 


PAUL TURNER, President DETROIT M.O. ROWLAND, Secretary 





Join the forces of a live, active, growing, strongly backed western company, progress 
sive, yet operating along sound lines. Licensed in New York, New Jersey, io 
ticut, Massachusetts, Maryland, Indiana, Pennsylvania, Vi-ginia, emnee, 
Michigan, Rhode Island, Towa, Illinois, Colorado and California. 


MANAGED BY MEN WHO ARE IN CLOSE TOUCH WITH THE FIELD 














" 4 Merchants National 


RR 


Five Insurance Co. 
te ‘ CHICAGO 

\, ul i 'f mee ij Wants Good Agents in 
Ui lie iD Michigan, Indiana 
Illinois and Wisconsin 


; 














IOWA STATE LIVE STOCK 
INSURANCE COMPANY 


DES MOINES, IOWA 


Insure Against Death From Accident or Disease 


WANT REPRESENTATIVES - 
FOR DEVELOPMENT OF NEW TERRITOR\ 








WM. CROWNOVER, President GEO. W. GUTH, Secretary 





Rents Use and Occupancy - wee FRANCISCO " 
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